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Gags of the Week 
Philosophy of the Week 
What Price Incentives? 


Stories of the Week 


Stories of the Week 


Fond father approached President 
Stoddard (of the University of Illi- 
nois) with a proposition 

“My boy, he said, “doesn’t want to 
waste too much time in college. Can 
you arrange a short-cut course for 
him” 

“Possibly,” frowned Prexy Stod- 
dard. “However, you should remem- 
ber that it takes many years to grow 
a sturdy oak tree, although we can 
produce fine pumpkins in three 
months.” 


Time after time an auto mechanic 
was called to a suburban home to 
help a woman start her vintage car 

And, on each occasion, he found 
nothing wrong with the sturdy old 
motor. He could get it going easily. 

With a flash of inspiration he 
ordered the suburbanite to start the 
Buick herself. She did—drove it half 
a block—then pulled out the choke, 
and hung her purse on it 


“Sorry to hear your daddy has been 
ill When will he be able to work 
again” 

“Mama says it may be a long time, 
on accounta compensation has set in.” 


Gags of the Week 


It's a great life if you weaken in 
time to enjoy it 


“A wise woman makes her hus- 
band think he's head of the house 
when he's only chairman of the 
entertainment committee.” Ameri- 
can Horologist & Jeweler. 


Called up before his draft board, a 
young married man brought along 
his wife-to prove that he had poor 
vision. 


“Weak coffee probably has caused 
more divorces than strong drink.” 
Grit 

“When your ship comes in, the 
Government sees that it is docked.” 
Trish Digest 


News item from California reveals 
that a baby daughter out there has 
eight grandparents and four great- 
grandmothers 

Lucky girl! She's a cinch to escape 
the dismal fate of scientific rearing. 


Philosophy of the Week 


“To begin looking for things that 
are wrong is to succeed in the 
search; to start out looking for the 
things that are right can also result 
in a successful search. Looking for 
the wrong things does one thing to 
us, while looking for the right things 
does something else and very differ- 
ent."—-Roy L. Situ, Christian Ad- 
vocate. 

“Change isn't necessarily improve- 
ment. Sometimes an old setup is bet- 
ter than a new upset.”-—Sales Maker 

“IT am convinced that success is 
made up of doing the simple things 
well. I wish that the terrific urge for 
new methods could be transferred 
into a desire of equal strength to do 
the relatively simple things that go 
into the job of management and do 
them more efficiently.”.-CLAUDE E. 
DUNFREE, Managers Magazine 


“A wise man profits by his own 
experience. A wiser man profits just 
as much by the experience of others.” 

Hoard’s Dairyman. 

“Income tax has made more liars 
out of the American people than golf 
has.” -— Bendizline. Bendix Aviation 
Corp. 


“When you get rid of the idea that 
your mission is to regulate other 
(Concluded on Page 8, Column 1) 
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All Restithins Off on Credit 
Terms, Trade-In Allowances 
Banks, Finance Firms Will Set Limits Now 


WASHINGTON, D. C.--All instal- 
ment credit controls have been sus- 
pended, in an order by the Federal 
Reserve Board effective 4:30 p.m. 
May 7. The announcement issued by 
the board as of that date stated 

“Effective immediately the Board 
of Governors has suspended Regula- 
tion W relating to consumer instal- 
ment credit 

“This action was taken after care- 
ful review of developments in the 
economy generally and in the mar- 
kets directly affected by the regula- 
tion. The board has recommended to 
the Congress that authority for the 
regulation of consumer credit be con- 
tinued after June 30 so that it could 
be reinstated should subsequent de- 
velopments necessitate such action.” 

(This latter statement confirms a 
prediction published previously in the 
NEWS that the board might modify 
or suspend credit controls but would 
seek the authority to impose such 
controls whenever it saw fit, in any 
extension of the Defense Production 
Act.) 

Suspension of Regulation W means 
that refrigerator and appliance deal- 
ers may now, if they wish to: 

1. Sell on a “no down payment” 
basis and give the customer as long 
to pay the balance as the dealer 
wants. 

2. Offer any kind of allowance for 
trade-ins. 


Lehman New Sales 
Chief at Frigidaire 


DAYTON — Appointment of Her- 
man F. Lehman to succeed Philip M. 
Bratten as general sales manager of 
Frigidaire Div., General Motors 
Corp., has been announced by Mason 
Roberts, general manager. 

Bratten has been granted an in- 
definite extension of his leave of ab- 
sence. He has been on leave for the 
past six months because of illness, 
but his health is improving rapidly. 
A veteran of 36 years with Frigidaire, 
he has served as general sales man- 
ager for 10 years. 

L. A. Clark will continue as assist- 
ant general sales manager, but with 
new and broader duties and responsi- 
bilities 

Lehman has been assistant general 
sales manager for nearly 10 years. 
In June, 1925, he joined Frigidaire 
as a member of the Service Techni- 
cal department and in January, 1926, 
was made service supervisor and in- 

(Concluded on Page 4, Column 5) 


New Carrier ‘Cub’ Ice 
Maker Produces 200 Lbs. 
Of Cubes or Crushed ke 


CHICAGO—-A new 200-lb. Carrier 
“Cub” automatic ice maker—‘de- 
signed specifically to meet requests 
from users of cubes and crushed ice” 

was unveiled by Carrier Corp. at 
the National Restaurant Exposition 
here. 

Carrier officials said the new ma- 
chine was built to specifications set 
up by hundreds of interviews with 
operators of hotels, restaurants, hos- 
pitals, taverns, supermarkets, meat 
(Concluded on Page 4, Column 4) 


Actually, such wide latitude in 
credit terms and trade-in allowances 
will probably be possible only for 
those appliance retailers who handle 
their own paper. 

Appliance dealers, who had been 
fighting for a revocation of Regula- 
tion W for some time, expressed the 
feeling that the suspension of the 
eredit restrictions will be a “shot in 
the arm" for the business, particu- 
larly in sales to the lower income 
groups. Reflecting this attitude, C. T. 
Lawson, vice president in charge of 
Kelvinator sales, declared: 

“We believe this move will pro- 
vide a needed stimulant to the major 
appliance business through increased 
sales to the lower income market.” 

The move caught most banks and 
finance companies by surprise and 
few of them were ready with any 
plans for a “no controls” period of 
financing. Those who did say any- 
thing, however, were cautious in their 
statements and indicated that they 
might liberalize their terms to possi- 
bly 10% down and 24 to 30 months 
to pay. 

A spokesman for General Motors 
Acceptance Corp. said that on ap- 
pliances GMAC “might stick to 15% 
down but will probably allow 24 
months to pay.” 

C.LT. Financial Corp., claiming to 
be the largest independent auto 

(Concluded on Page 4, Coleman 3) 


2 Refrigerators, One 
Freezer Model Price 
Cut by Kelvinator 


DETROIT— Price reductions on two 
Kelvinator refrigerators and one 
freezer model in the popular price 
range have been announced by C. T. 
Lawson, vice president in charge of 
sales. 

The two refrigerators were the 7- 
cu. ft. NH, reduced from $268.50 to 
$254.95, and the 8-cu. ft EH reduced 
from $312.50 to $299.95. The 9-cu. 
ft. freezer model F-R 93 was reduced 
from $399.95 to $359.95. 

These prices are suggested retail 
prices and include 5-year protection 
plan on the sealed refrigeration 
mechanism. 


U.S. Court Extends 
Capehart Ruling to 
Wholesaler, Retailer 


WASHINGTON, D. C.—The U. S. 
Emergency Court of Appeals ruled 
last week that wholesalers and re- 
tailers are entitled to the same price 
relief now extended to manufactur- 
ers under the Capehart Amendment 
to the Defense Production Act. 

Dismayed Office of Price Stabiliza- 
tion officials immediately prepared to 
ask the U. S. Supreme Court to re- 
verse the decision. OPS officials pro- 
tested that the decision would “make 
a mess” of the agency's retail price 
regulations. 

However, no change in policies is 
expected until the Supreme Court 
either acts upon the case or declines 
to review it. OPS has until June 4 
(Continued on Page 4, Column 2) 


Servicemen View 
New Methods, Aids 
At Phila. Exhibits 


PHILADELPHIA Marked by 
many new types of educational ex- 
hibits and equipment demonstration 
devices, the Eastern Regional Re- 
frigeration & Air Conditioning Edu- 
cational Exhibit and Conference had 
a three-day run here May 2-4, with 
servicemen and contractors from the 
surrounding area in attendance. 

With many operating and cutaway 
models being put through their paces, 
and elaborate display boards with 
carefully painted or lighted flow dia- 
grams showing the action of various 
controls and accessories in refrigera- 
tion systems, the conferences served 
to sharpen the techniques of those 
attending. 

Personnel were kept busy answer- 
ing the many questions put to them 
by refrigeration servicemen, covering 
modern methods, tools, and tech- 
niques. 


ATTENDANCE FROM 
EASTERN STATES 


The conference drew a pretty good 
attendance from upstate Pennsyl- 
vania communities and there were 
delegations from Maryland and the 
New England states. The attendance 
from the Philadelphia and New York 
metropolitan areas was possibly not 
as high as had been anticipated. 

The educational talks held in con- 
junction with the conferences were 
on current and pertinent subjects, 
and evoked considerable discussion. 

In his opening talk on “The Use 
of the Suction Pressure Recording 
Gauge in Diagnosing and Analyzing 
Service Problems”; John Spence, 
service manager, Hussmann Refrig- 
erator Co. and chairman, Educational 
and Examining Board of RSES, 
warned servicemen that they must 
modernize their methods and use up- 
to-date instruments and tools for 
their diagnosis. 

“You wouldn't go back to a doctor 
who just thumped you around a bit, 
put his head to your heart to listen 
to the beat, and who took a casual 
look in your mouth without using 
proper lighting or instruments. 

“No, the modern doctor uses an 
array of up-to-date instruments de- 
signed to enable him to use modern 
methods of diagnosing human ail- 
ments. 


MUST USE MODERN AIDS 


“So should the refrigeration serv- 
iceman use modern instruments de- 
signed to enable him to use modern 
methods in diagnosing the ills of a 
refrigeration and air conditioning 
system. 

“Many servicemen are today diag- 
nosing faulty systems by ear. Re- 
cently I asked a veteran service 
engineer, who was doing the mainte- 
nance on a lot of expensive equip- 
ment, why he wasn’t checking them 
with a pressure gauge and found out 
that not only didn’t he have one, but 
he hardly knew what the device was 
or how to use it. 

“Today's serviceman must learn 
what these new instruments and 
tools are—and how to use them.” 

Other principal talks at the Phila- 
delphia conference included “ ‘Freon- 
22, From the _  Installer’s and 
Serviceman’s Viewpoint” by R. L. 
Williams, Kinetic Chemicals Div. of 
du Pont; “Lowside Pressure Limiting 
Valves” by William F. Wischmeyer, 
chief engineer, Sporlan Valve Co.; 
“Motor Starts for Refrigeration and 
Air Conditioning” by Kenneth M. 
Nelson, industry specialist, Cutler- 
(Concluded on Page 30, Column 1) 


Freezer Sales In 
Some Sections 
Top the List 


Pass Refrigerators In Ariz.; 
Deepfreeze Backs Plan If 
Some Rules Are Followed 


DETROIT.-History was made, so 
to speak, when sales reported by 33 
dealers in the Phoenix, Ariz. area 
shot food freezers into the top spot 
in major appliance volume during 
March. 

It was the first time in “Valley” 
history—and perhaps the first time 
any place where records have been 
kept——that the sales of refrigerators 
were surpassed by home freezers. A 
total of 721 freezers produced a vol- 
ume of over a quarter-million dollars, 
according to Appliance Merchan- 
disers Association in Phoenix. 

“The margin was a substantial 120 
units,” the association said. Total 
sales to date of 1,384 is 70% of the 
1951 annual sales.” 

The AMA also reported that ap- 
proximately 75 freezers were sold 
during its three-day second annual 
Food Freezer Fair, and that freezer 
sales have boomed as a direct result 

These cheering reports came in as 
the freezer-food plan continued to 
hold the interest of the whole indus- 
try. Most recent developments were 
these: 

In a statement on this promotional 
program, L. J. Sorensen, vice presi- 
dent of Motor Products Corp. and 
general mariager of its Deepfreeze 
Home Appliance Div., said he believes 
a “thoroughly realistic home freezer- 
food plan provides the basic answer 
to better and more economical living 
at reduced cost.” 

Sorensen also commented on the 
type of food plan which his company 
(Concluded on Back Page, Column 1) 


FRB Action Seen as Boon 
To Commercial Field 


WASHINGTON, D. C.— An up- 
swing in commercial refrigeration 
and air conditioning business was 
seen resulting from the recently-an- 
nounced suspension of government 
restrictions on financing of new store 
construction and modernization. 

The Federal Reserve Board sus- 
pended indefinitely its voluntary 
credit restraint program under which 
loan applications were screened by 
regional committees. However, the 
board put the credit restraint organi- 
zation on a standby basis so the pro- 
gram can be reinstated if necessary. 

The program, launched in March, 
1951, called for lending institutions 
to limit loans to defense and essen- 
tial civilian projects. Thus, it be- 
came difficult for retail outlets to 
obtain funds for modernization and 
expansion. 
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Steaks So Good, Restaurant Owner Sells ‘Em Raw 


CUSTOMERS DEMANDED the privilege of tobing bis good sects 
home «ith them, co Nicholes Manero, Greenwich, Conn. restourant 


prepriater started to mercthendise them. 


meu 


Restaurant Uses 24 Ft. 
Of Meat Display Cases 


GREENWICH, Conn... Five and 
one-half years 4@o Nicholas Manero 
started « reetagrant here, featuring 


steak dinners Aa his reputation for 
good steaks grew Manero found his 
customers were demanding the privi- 
lege of buying steaks to take home 

Rather than handle such business 
haphazardly, Manero started a retail 
meat market aud installed 24 ft. of 


Sherer display cases for a full line 
of meatea His operation is now one 
of the largest retail meat businesses 
in the Greenwich area. Of course 
he's still serving those good steak 
dinners 


BUILT UP TO A STANDARD 
NOT DOWN TO A PRICE! 
Sales 


to 


is announced 


tastatting Sherer Gillett 


wepley coves, ever putting @ couple of them in his window 
> 


Appliance Dealer Fined 
For Reg. W Violation 


SYRACUBE, N. Y.-The United 
States District Court here recently 
fined EKeonomy Appliance Co., Inc., 
of 304-396 Broadway, Albany, N. Y., 
$1,000 for violating Regulation W. 
The corporation had entered a plea 
of guilty 


To Cool Chattanooga Office 


CHATTANOOGA, Tenn. — Office 
area of a three-story building being 
constructed here for Seminole Flavor 
Co, whieh manufactures the Double 
Cola concentrate used by bottlers of 
that drink, will be air conditioned, it 


Leoding ‘Em In 

Ice Cream Merchandisers 
Just Inside Door Boost 
All of Drug Store’s Sales 


BUFFALO... Self-service ice cream 
merchandising is big business at 
Lee's Drug Store in the L. B. Smith 
Plaza here, with three large self- 
service freezers spotted just inside 
the main entrance, convenient for the 
thousands of shoppers who patronize 
the plaza daily 

Two of the freezers are devoted to 
packaged ice cream while the third 
features all types of novelties, such 
as ice cream suckers, popsicies, and 
ice cream sandwiches 

Signs on each of the freezers in- 
struct customers to pay for their ice 
cream at the tobacco counter further 
back in the store 

It is found that shoppers stopping 
for ice cream become good prospects 
for the sale of a wide variety of other 
merchandise, since most of them 
start browsing in the self-service 
store after picking out ice cream. 

By the same token, many shoppers 
entering the store for other merchan- 
dise, pick up an item from one of the 
ice cream freezers before they leave. 


Covington Distributing Has 
Admiral Products in Houston 


CHICAGO Covington Distributing 
Corp., Houston, Texas, has been ap- 
pointed the Admiral distributor in 
Houston, according to W. C. John- 
son, vice president and general sales 
manager of Admiral Cosp. 
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® t. SEARS 


Lynch Elects R. L. Sears 
Vice President of Firm 


TOLEDO -- Following the recent 
annual meeting of stockholders of 
Lynch Corp., the directors elected 
Russell L. Sears a vice president of 
the company, it was announced here. 

Sears came to Lynch in 1944 as 
sales manager of its Compressor Div. 
and was promoted last year to gen- 
eral sales manager of the Ohio divi- 
sions of the corporation, supervising 
sales of “Par” air compressors, Par 
refrigeration units, and packaging 
machines. 

Prior to his connection with Lynch, 
Sears was sales manager of the auto- 
motive division of Sherwin-Williams 
Paint Co. He will continue to base 
his duties at the company’s Toledo 
office. 

At the stockholder meeting, the 
seven directors of the company were 
re-elected. The directors, in addition 
to electing Sears to a vice presidency, 
re-elected Uz McMurtrie, chairman 
of the board; F. K. Zimmerman, 
T. C. Werbe, Jr. vice 


and J. H. McGivern, secretary-treas- 
urer. 


How Cooling Benefits 
Industry Outlined In 
New Kinetic Booklet 


WILMINGTON, Del. “Kinetic” 
Chemicals Div. of du Pont has an- 
nounced publication of a 16-page 
booklet telling how air conditioning 
and refrigeration benefit industry by 
increasing production, improving 
products, and lowering costs. 

The illustrated booklet contains 24 
case histories on plants in various 
industries where air conditioning or 
refrigeration was used to solve some 
manufacturing problem. There is also 
information on other industrial ap- 
plications in which air conditioning 
or refrigeration proved to be of help. 

The booklet cites applications in 
the optical, metalworking, automo- 
tive, aircraft, bearing, food, photo- 
graphic, communications, confec- 
tionery, glass, printing, refrigeration, 
textile, rubber, and pharmaceutical 
industries. Also covered are uses in 
industrial research, precision control, 
and testing laboratories. 


Treble Damages Asked 
Of Holland Furnace Co. 
In OPS Price Action 


WASHINGTON, D. C.— Holland 
Furnace Co. has been charged by the 
Office of Price Stabilization with 
many over-ceiling sales of heating 
units in cities and towns in New 
York state. 

The OPS injunctive and treble 
damage actions were filed against 
the company in the U. 8. District 
Court, Western New York District. 

According to OPS, the Holland, 
Mich., concern charged over-ceiling 
prices for heating units and installa- 
tions or services in 137 cases in the 
Rochester area and 46 cases in the 
Buffalo area. Actual overcharges in 
the Rochester cases were $11,260.91 
and the Buffalo area $3,036.69, ac- 
cording to OPS which is asking the 
court for treble damages of $42,892.80 
on overcharges totaling $14,297.60. 

The action is an open-end com- 
plaint to permit continued audit of 
the company’s accounts and an in- 
crease in treble damages if additional 
overcharges are found. OPS is also 
asking for an injunction to restrain 
the firm from future violations. 


‘Defrost Package’ Unit 
Ready To Be Installed 
Developed by Lehigh 


PHILADELPHIA--To simplify in- 
stallation of automatic defrost sys- 
tems, Lehigh Mfg. Co. has devised an 
“automatic defrost package,” it was 
revealed during the Ninth All-Indus- 
try Educational Conference and Ex- 
hibit held here. 

The “package” consists of two 
basic pieces: a complete Lehigh re- 
verse cycle hot gas defrost condens- 
ing unit and a low temperature 
blower coil (Recold) with heated 
drain pan. Both pieces are shipped 
completely wired and fitted. Installa- 
tion involves merely placing the con- 
densing unit, hanging the coil, running 
the normal liquid and suction lines 
plus drain, and charging the system. 

The blower coil has the thermo- 
static expansion valve mounted, capil- 
lary tube in place, drier and check 
valve installed, and the heated drain 
pan piped in series with the evapo- 
rator suction outlet. 

Supplied on the condensing unit is 
Lehigh’s four-way reversing valve; 
low pressure control for on-off cycl- 
ing of the machine; a fan delay con- 
trol which prevents the fan from 
starting up after defrost until evapo- 
rator is down to temperature; a time- 
pressure defrost control which starts 
the defrost cycle at any pre-set time 
but stops it when the pressure rises 
to indicate that defrosting is com- 
pleted; automatic expansion and 
check valves; double dip tube re- 
ceiver, and pilot solenoid to actuate 
the reversing valve. 

These defrost condensing unit- 
blower coil “packages” are being 
made available in 1 to 3-hp. sizes 
for applications below 32° F. 


Refrigeration 


Engineer Wanted 


We are the merchandising consultants for one of 
the nation’s leading manufacturers of home equip- 
ment. Our client is preparing to hire a thoroughly 
qualified refrigeration engineer with substantial 
experience in both design and application phases 
of comfort cooling. Permanent employment with 
unlimited opportunity is available to the right 
Compensation will correspond with the 
capacity and stature of the individual hired. If 
this position interests you, write us a complete 
resume of your education, experience and qualifi- 
cations, which will be held in strict confidence. 
If your letter interests us, we will arrange for a 
personal interview. Send all inquiries to Box No. 
3994, Air Conditioning & Refrigeration News. 
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KELVINATOR ° 
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egies one ten eran 


wed uf 


In “MAGIC CYCLE”, There’s Real Sales Power! 


ULL-COLOR magazine messages . . . large-space newspaper 
| prea ... point-of-sale displays . . . are combining to 
bring home to millions the full significance of the greatest refrig- 
eration advancement in years—the sensational “Magic Cycle”* 
self-defrosting Kelvinators. 

Here is a story packed with sales power and presented by a 
challenging *Proof-Time™ campaign that covers every base from 
national advertising right through to sales closing materials for 
use on the salesroom floor—all designed to turn prospects into 


buyers for Kelvinator dealers. 


Retailers across America are building sound sales activities on 
Kelvinator’s “Proof-Time™ Campaign, and day after day these 
activities are achieving profitable sales in volume in today’s 
market. 


Yes, there’s sales magic in “Magic Cycle”... product plus 
promotion ... a potent reason why the Kelvinator franchise is 
the most valuable in the appliance industry. 


* Patent applied for. 


THERE [S A BETTER REFRIGERATOR ... 


rs Facluasectove 


THE MOST VALUABLE FRANCHISE IN THE APPLIANCE INDUSTRY 
ELECTRIC REFRIGERATORS... RANGES... FREEZERS...WATER HEATERS...AIR ORIERS 


DIVISION OF 


NASH-KELVINATOR CORPORATION © 


DETROIT 32, 


MICHIGAN 
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Capehart Ruling -- 


Concluded fram 
te file 


RESULTS 
in MINUTES 


Page 1, Column $1 


ite appeal 


Mince the high court ordinarily re 
NOT HOURS! eames for the summer around June 
eee 12. price controllers hope to get the 
q hawsone starts to eliminate mots cane carried over until next fall, a« 
<6 86 Gnet 2 it mines with the ording t me report. This source 
: efrigerant T' ft * not lost waiting said 

; r the refrigerant to pass through Any delay will give the OPS time 
i a cartridge many times You are able to make plane for handiing what it 
to put the anit beck inte operation believes might prove to be a ‘tidal 

promptly withwwt further freeze ups wave’ of applic ations 
| Thawzone teaches all parts of The appeals court issued its ruling 
the unit 2 Actually destroys mois wv a cas brought by Safeway 
ture not @ mere antifreeze 3. A Stores Inc The decision upheld 
patented inventios cannet be sateway's contention that grocers 
ef > . . rte awe - gr are eligible for higher ceilings on 

| Coste beome (miy about &e per and « number of other items 

" of refrigerant treated & One The ruling came as 4 surprise not 
prod for al Freon” and methyl only to OPS but to Senator Cape 
nit 6 On % on per lb of refrig hart, sponser of the amendment. He 
‘ ' bd A said it was Congress’ intention that 


the amendment was to apply to 


manufacturers and processors only 


= = THAWZONE 


This is how it has been interpreted 
| tHe ite omen by OF6 
9 ” tieved ‘ 
2 The Capehart clause permits the 


applicant to base his ceilings on his 


i highest prices during the first half 

J AIR of 1950 plus all cost increases up 

| to last July 26 But it does not spe 
cify who is eligible to apply 

CONDITIONERS Chief Judge Maria said the amend 

ment applies to “any material (other 

than agricultural commodities) ”’ This 

3 to 50 Ton Units complete he stated, “ia the broadest kind of 

definition and plainly includes ma 

with evaporative condensers terials sold at arm sale or retail 

Judge Maria asserted It is true 

BAL-AIR MANUFACTURERS that the result may not be what some 


P. O. BOX 576 
COLUMBIA, & C 


members of Congress expected. It 


may to interfere with 


the use of dollar-and-cents prices and 
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some degree 
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To make more money now — and at the same time build solidly 
for the future — sell Servel Supermetic for all commercial electric re- 
fngeration jobs — new installations or replacements. 


With a wide selection of sizes to draw on, you're sure of ‘‘built-to- 
order” efficiency for every installation: Compact, power-packed air- 
i cooled and water. cooled electric condensing units . . . ranging in size 
from ‘“« to 3 bP for medium or low temperature installations. Be- 
sides the protection of Servel's performance-proved quality, both you 
and your customer have the further protection of Servel's factory-ex- 
tended Warranty 


, Your nearby Servel wholesaler has full lines of Servel Spemnetn, 
: all other items you need, ond will give you free licati ° 


a. 


to help you select the proper unit for the job. 


me. 4 waitl TODAY 
eit ror 
PULL INFORMATION || 
ABOUT SERVEL AND | 
NAME OF YOUR 
NEARBY 
WHOLESALER 


1, 1% end 2 HP Alr-Cocted, 
aise in Weter Cooled Models 
1 HP through 3 HP 


3 
| 


Z— SUPERMETIC! 


_ .»*s 
ey )=—«SERVEL, INC., ELECTRIC REFRIGERATION DIVISION, EVANS 
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standard markups for wholesale and 
retail sellers But we are not con- 
vineed that thie is a result which is 
~ plainly at variance with the policy 
of the legislation as a whole that we 
the language other 
than as Congress wrote it.’ 


Reg. W Relaxed-- 


(Concluded from Page 


must construe 


1, Column 3) 
company, announced that 
the maximum maturity on sales of 
new cars and cars leas than three 
years old is extended from 18 months 
to 24 months. C.LT. will continue to 
require a one-third down payment on 
cars, and on sales of cars three years 
or more of age, the current require- 
ments of one-third down and 15 
months to pay will stand 

The loan officer of a large New 
York banking institution said that 
bankers would be concerned if deal- 
wild on “no down payment 
offers,’ and declared that “we still 
have to decide whether we handle 
small down payment business.” 

There were some dissents to the 
feeling that suspension of the regula- 
tions would be all good. An official of 
a big chain of New York City appli- 
ance stores was quoted as saying 

We don't expect it to make any 
difference. Most stores don't handle 
their own paper and I expect banks 
now to check credit even more closely 
than they have in the past. If com- 
petition forces us, we may advertise 
no down payment. That'll get more 
people in the stores, but that's all 
Anybody who comes in to buy with- 
out money will be disappointed. We 
liked Regulation W, because we like 
down payments. it's the only way to 
get a decent risk.” 


financing 


ers went 


credit 


TO BE TOP MAN 
IN YOUR TOWN 
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EASE of hondiing sew 
door on Corp. + 
200-ib..o-doy ice moking 

ve oe 4 
to H. J. Prebensen. presi- 
dent of Temperature 
Equipment Corp., Chicago, 
ot the Restovrant Conven- 
tion and Exposition. The 
door simply drops down 
ond rests on brockets 
which hook over bottom 

of the opening. 


Corrier 


Carrier ice Maker-- Lehman, Clark -- 


Concluded from Page 1, Column 2) 


markets, drug store fountains, and 
other locations where ice is employed. 

“A substantial number indicated 
a definite need for a machine like 
Carrier's 450-lb.-a-day ice maker 
introduced several years ago but in 
a smaller capacity and fitting even 
more limited space requirements,” 
the company asserted. 

The Cub is now in production and 
will be immediately available through- 
out the country at Carrier dealers 

The new machine, like the larger 
one, may be obtained in a combina- 
tion model with a factory built-in 
crusher for production of either 
cubes or crushed ice at the turn of 
a knob 

Models of this type are supplied 
with a divided bin, and the machine 
automatically deposits cubes in one 
section and crushed ice in the other. 
Three grades of crushed ice from 
fine to coarse are available by turn- 
ing another knob 

The machine produces only the 
amount of ice needed, shutting itself 
off when the bin is full 

“In addition to providing a com- 
pletely sanitary supply of ice in the 
amount needed at the most conveni- 
ent location for 
new machine 
$1,000 a year over the cost of 
brought in from outside, 
to estimates,” 
machines makes 40 Ibs. of 
cubes or crushed ice for about 6 cents 
in electricity and water cost at 
normal rates.” 

Cub ice makers are available with 
100, 160, or 240-Ib. storage bins. 


ice 
according 


scooping it up, the « 
can save upwards of | 


Carrier declared. “The | 
either | 


With the 100 or 160-Ib. bin, the ice | 


maker occupies a space about 2 ft 
square, or about the same as the 
average candy or cigarette machine. 


Iron Fireman Purchases 
Petro Oil Burner Business; 
Crews Heads Sales 


CLEVELAND Kenneth G. Mac- 
Cart, president of Petroleum Heat & 
Power Co., Stamford, Conn., and 
William J. O'Neil, chairman of the 
board of Iron Fireman Mfg. Co. here, 
announced that Iron Fireman has 
purchased the Petro oil burner busi- 
ness 

The entire line of Petro domestic, 
commercial, and industrial oil burn- 
ers and oil heating equipment will be 
manufactured in the Iron Fireman 
Cleveland plant. 

Headquarters of 
burner division will be moved to 
Cleveland, becoming the Petro Div. 
of Iron Fireman as of June 1. 

J. R. Crews has been appointed 
sales manager of the Petro Div. and 
will have charge of Petro field sales 
operations under the direction of C. 
T. Burg, Iron Fireman vice president 
in charge of sales 

The Petro sales organization will 
remain entirely separate from that 
of Iron Fireman. Petro equipment 
will be sold through the jobbers han- 
dling Petro, and also through the 
retail branches of the Petroleum 


the Petro oil 


Heat & Power. No Petro equipment | 


will be sold through Iron Fireman 
dealers or branches, and no Iron 
Fireman equipment will be sold 
through the Petro sales organization. 


(Concluded from Page 1, Column 2) 
structor on the West Coast. Six 
months later he was made assistant 
service manager and became service 
manager in 1928. 

In 1932 he was made commercial 
sales manager and, in 1934, was ap- 
pointed manager of Frigidaire's 
St. Louis branch. He returned to 
Dayton in 1939 as manager of the 
commercial and air conditioning divi- 
sion and, since 1943, has been assist- 
ant general sales manager. 

Clark joined the Frigidaire organi- 
zation in 1929 as a sales promotion 
specialist and, by 1933 was sales 
promotion manager. Less than a year 
later he was made advertising and 
sales planning manager and, in 1943, 
was appointed assistant genera! sales 
manager. 


Pittsburgh Firm Appointed 
To Handle Revco Freezers 


DEERFIELD, Mich.—-Superior Dis- 
tributing Co., Pittsburgh, has been 
appointed distributor of “Chill Chest” 
freezers, manufactured by Revco 

Max Bloom is president of Superior, 
which will cover 11 counties in Penn- 
sylvania, 10 counties in West Vir- 
ginia, and two in Ohio. 


NATIONAL REFRIGERATOR 
MARKET REPORT, INC 
DEPT. AC-1, P.O. BOX 608 
LOS ANGELES 25, CALIF. 


| ATTENTION | 
| MANUFACTURERS! | 


SUB-CONTRACTING 
SUCTION CAP TUBE 
ASSEMBLIES 
ANY SHAPE OR SIZE 
TO YOUR SPECIFICATIONS 


SEALED UNIT PARTS CO., INC. 
261 East 16iet St. 
New York 51, New York 


CASE COILS AND 
FINNED TUBE PRODUCTS 
® Unit Coolers * Unit Heaters 

WRITE FOR CATALOG 


MERCHANT & EVANS CO. 
PHILADELPHIA 46, PA. 
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ANNIVERSARY 
WATER COOLERS 


a ee 


Essential for Defense Production 


Men who sell Fedders Electric Water Coolers 
are finding that it is a multi-sale and profitable business. 
Fedders Electric Water Coolers are built in popular 
sizes . . . priced competitively . . . and sold with 
a 5 year protection plan. 

Essential for defense, civilian, institutional and 
government, . . . the market is wide open. Minimum 
inventory and freedom from consumer finance 

and credit worries. 
Fedders Water Coolers are made in standard 
and explosion-proof bubbler types with air and water 
cooled condensers, as well as bottle types. 
Why let Fedders Water Cooler profits pass your door ? 


MAIL THIS COUPON AND GET THE FACTS 
ON FEDDERS WATER COOLERS 


FEDDERS-QUIGAN 
CORPORATION 


57 Tonawanda St., Dept. AC-I2 Buffalo 7, N. Y. 


Send me complete information on Fedders Water Cooler 
setup for profits in 1952. 
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Baby Photo Contest 
Promotes Washer Sales 


This Applieace Store Is 
Net @ Drive-in, Dominic! 


BUFVAL/). Between $10,000 and SYRACUSE, N Y..-A Baby Pic- 
$15,000 damage to the store and ture Contest proved to be a good 
about WO electrical appliances was 


trafic puller and prospect builder at 


caused when an auto crashed through the Egan & Bisbing appliance store 


the display window 


of Niro Appli- at 829 W. Genesee St 

anooe here early one morning re The store worked out a deal with 
ently a local photographic studio to stage 

The driver Uxgniniec L. Messi, told ep, promotion. Mothers throughout 
police he nat control of hie car, Ik the Syracuse area were invited to 
romsed the atreet, jumped the curb, bring their babies to the store and 
ami plowed thraugh the glase-end-~ pave them photographed without 
brick front, scattering television seta charge 
electric ranges, and other appliances The mother received a photo free 
Mesi wes charged with failure to and the picture at the same time 
keep hia car under control was automatically entered in the 

The only part of the car sticking stores Baby Picture Contest. The 
cuteide when it came to « halt was winner of the contest received the 
the tall light.” said the patrolman grand prize of a Bendix ironer 

Lowe Niro, owner of the atore, said Mothers were invited to call the 
the car broke through the 2-ft-high «store for an appointment to have 


brick front, shattered an 18 ft by & 


the photo taken 
't plate glass windew 


The promotion was aimed primari- 
ly at stimulating interest in Bendix 


automatic washers which were dis- 
G-E Names 6 Officials for played on the floor near the photo- 
taking spot. Mothers were invited to 


Appliance Control Dept. see the washer in action while visit- 
ing with their babies 

MONEKISON, Lil Sia key manage 
ment positions in the General Elec 
tric Co's created Appliance 
Control Department were announced 
here recentiy by John C. Helies, gen- 
eral manager of the department 

They are Phillip Gomez, Jr as 
manager of sales. Arnold Dunn as 
manufacturing « ¢ineer, James M 
Clark as manage: of finance; Alden 
lL. Thomas as superintendent of the 
Morrison Piant; Thomas J. Kelly as 
design engineer, and James H. Me- 
Due as supervisor of personnel. 


Christensen, Croskery In 
New Gibson Sales Posts 


GREENVILLE, Mich.._F. L. Sacha, 
manager of Gibson sales, Gibson Re- 
frigerator Co., announced appoint- 
ment of J. 8 Christensen as divi- 
sional sales manager for the Kansas, 
Missouri, Oklahoma, Arkansas area. 

Assignment of J. B. Croskery to 
manager of building and government 
sales was also announced. Croskery 
is taking « over Gautstensen's duties 


NATIONAL LOCK 
HARDWARE 


newly 


“THRU-THE-DOOR” 
452 SERIES MECHANISM. 
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Geta Immediate Resalts 


Combination Radio, Newspaper Advertising 
Proves Best Promotion for Appliance Dealer 


LINCOLN, Neb.--Used appliances 
were selected as a medium with 
which to test the efficiency of radio 
spot advertising by the Hardy Fur- 
niture Co. here. Results were so out- 
standing that local radio station 
KFOR was awarded second prize in 
the first annual “Radio Gets Results” 
contest staged by the Broadcast Ad- 
vertising Bureau, Inc., it is reported 
by Advertising Manager Russell 
Dodds of Hardy's. 

The award was made in the home 
products division of the contest on 
the basis of the large amount of used 
appliances the Lincoln firm had 
moved, using only commercials on the 
8 am. newscast. 

Dodds explained that his company 
was one of the first in Lincoln to 
use radio advertising and had spon- 
sored the 8 am. newscast over 
KFOR for more than eight years 
The firm is the oldest consistent 
sponsor of such a program. This par- 
ticular newscast, incidentally, has 
the highest Hooper rating of any in 
Lincoln, with 64.5% of the potential 
audience, and is made up of approxi- 
mately 40% local news and 60% 


for reach-in 
refrigerator 
cabinets 


For Glass Door 


NATIONAL U0 


Uk COMPANY 


| 


state, national, and international. 

Hardy's was well aware of the ef- 
fectiveness of radio advertising, but 
since newspaper and radio advertis- 
ing always had been coordinated, it 
was difficult to measure the effective- 
ness of either medium. The radio test 
was made in cooperation with the 
radio station, and for six days only 
the daily newscast was used to pro- 
mote the clearance of used appliances 
which had accumulated as the re- 
sult of a trade-in promotion in con- 
nection with the store’s new Hardy's 
Annex opened last summer about a 
block from the main store. 


MARKUP ‘PROFITABLE,’ 
PROMOTION COST LOW 


During the week, the store sold 
practically all the used appliances 
that it had set out to clear. Markup 
on the merchandise was listed as 
“profitable” to the dealer, while cost 
of the promotion was termed “lower 
than usual.” No prices were quoted 
on the used merchandise, and theme 
of the spot announcement was “sav- 
ings to the customer.” 

Dodds pointed out that his firm 
spends about 25% of its advertising 
budget on radio, including three daily 
newscasts—-one at 8 a.m. over KFOR, 
another at noon over KOLN, and 
the third at 6 p.m. over KIMS. Five 
one-minute spots also are being used 
daily over KOLN. Newspaper ads ac- 
count for approximately 60% of the 
budget and direct mail and miscel- 


| laneous for the remaining 15%. 


| were featured. A large shi 


As an example of another success- 
ful promotion using radio last year, 
the advertising manager cited an ap- 
pliance department event in which 
dehumidifiers priced at around $120 


from the ad script, which is prepared 
by Hardy's own advertising depart- 
ment. 

Dodds added that direct mail also 
has an important but rather limited 
place in selling appliances. It is very 
good when “gimmicks” are used, he 
declared, but generally ineffectual 
otherwise. When conditions are right 
for use of a “gimmick,” direct mail 
can give a bigger return on the 
dollar than either radio or newspaper. 


Norge Div. Appoints 
Southwest Wholesale 
In San Antonio, Tex. 


CHICAGO--A new Norge distribu- 
tor, Southwest Wholesale Distribu- 
tors, San Antonio, Texas, has been i 
appointed, H. L. Clary, vice president 
in charge of sales, Norge Div., Borg- 

Warner Corp., disclosed here. 

The new distributorship, which will 
carry the full line of Norge home 
appliances, was formed by Charles 8. ' 
Ely, a veteran of more than 20 years 
in the appliance business, and H. 

Bradley Sherman, San Antonio busi- 
nessman. 

They have acquired the physical 
properties of the Rowles Sales Co., 

San Antonio, former Norge distribu- 

torship there, and will operate it 

under the new name of South- 2 
west Wholesale Distributors. William { 
Rowles, Sr., president of the Rowles 
firm, is retiring from the wholesale 
appliance business. He had the Norge 
franchise for 20 years. 

To mark Rowles’ long service with 
the Norge organization, Clary pre- 
sented Rowles with a plaque citing 
him for his “outstanding service” in 


the industry. He also presented him ) 
with a lifetime membership in the k 
“Viking Club,” Norge sales leadership ) 
organization. i 

The Norge line hereafter will be ; 
distributed by Southwest Wholesale 4 


Distributors, Inc., at the same 

dress as the Rowles Sales Co. 
Mr. Ely has had experience with ! 

Norge dating back to sales leader- 

ship organization, in 1933. He has 

been in the major appliance field all 

his business life, and spent some 

years with the Dallas distributor for 

Norge. 

— 


ad- ] 


pment was 
sold out, and repeat promotion re- 
sulted in an over-sale. The store was 


unable to get enough of the appli- | 


ances to satisfy demand. Timing was 
important in this promotion, he 
pointed out, as the radio spots were 
used during a period of muggy 
weather late last summer. 

Hardy's does not monopolize the 
newscasts it sponsors. Each opens 
with a commercial and closes with 


a commercial, while on special pro- | 


motions a few words may be in- 
jected into a break in the middle of 
the program. But in any event, 


| Hardy's name is never used over 


three times. The firm has gained 
considerable goodwill on numerous 
occasions by donating an_ entire 
period to some civic or charitable 
project 


RADIO AND NEWSPAPER 
ADVERTISING COORDINATED 


Dodds also stated that coordina- 
tion of radio and newspaper adver- 
tising has proved particularly effec- 
tive in selling major appliances. Be- 
cause the store knows it has a large 
radio audience, it frequently mentions 
over the air features to be found in 
a newspaper ad of the day before or 
the current day. 

Newspapers are the best medium 
for detailing appliances, including 
descriptions and prices, he said, but 
radio spots featuring highlights and 
brand names add much to the im- 


| pact of the printed ads. 


| and-so was 
| stead of asking for it by brand name 


Hardy's is particular in choosing 
and keeping the announcer for a 
radio program it sponsors. Cus- 
tomers frequently come in and ask 
to see an item that “anouncer so- 
talking about today,” in- 


or other description, the advertising 
manager pointed out. 

After auditioning to select an an- 
nouncer for a particular program, 
the Lincoln store insists on having 
that announcer stay with the pro- 
gram. The store also insists on hav- 
ing an announcer announce the com- 
mercial rather than having the news- 
caster do it. This lends listener im- 


Moreover, the store insists that the 


| ROCKFORD 
oe, 


e ILLINOIS 


REFRIGERATOR HAROWARE DIVISION 


¢ reial r visit the store 
and become familiar with the mer- 
chandise he is to advertise, rather 


than getting his information entirely | 


~~ 


WATIONAL REFRIGERATOR 
MARKET REPORT, INC. 
DEPT. AC-1, P.O. BOX Ges 
LOS ANGELES 25, CALIF. 
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WIRE PRODUCTS 
COMPANY © 


A FOREMOST NAME a 
THE MATa Tees oF 


a8 


STANDARD AND LIGHT WEIGHT 
SHELVES OF ELECTRO-POLISHED 


—LANEOUS FORMED AND 
WELDED WIRE ASSEMBLIES — 
ARC WELDED ASSEMBLIES, 


WALL WIRE PRODUCTS ¢ 
-PLYMOUTH, MICHIGAN 
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VALUABLE floor space 
wos conserved by re. 
cessing this S-ton pock 

aged unit into the wall 
+ im Ray's Jewelry store in 
Temple, Texas. it wos 
pointed some as the woll 
and neotly furred into it. 


Jewelry Store Recesses Packaged Unit 


Into Wall for ‘Neat’ Installation 


TEMPLE, Texas—The often seri- 
ous problem of how to air condition 
a jewelry store with package units 
without sacrificing sorely-needed 
space, has been solved at Ray's 
Jewelers here. 

Ray Levy, owner of this modern 
central Texas jewelry store, considers 
air conditioning an absolute “must” 
in a climate where summer tempera- 
tures of 105° 30 days in a row are 
nothing unusual. 

The cost of a remote system was 
prohibitive and no basement space 
was available. Package units, he de- 
cided, were the answer, due to their 
compactness, and “on-the-spot” cool- 
ing capacity. 

However, there was no space avail- 
able for setting them up on the floor 
in the already-overcrowded jewelry 
store, and Levy knew that it would 
be impractical to remove a wall case, 
a countercase, or make significant 
architectural changes, in order to 
make the air conditioning installa- 
tion. 

Levy decided upon a broad wall 
section, between rows of windows 
on the north side of the store. This 
blank wall space was supposed to 


conceal a heavy post supporting the 
ceiling and upper floors of the build- 
ing. 

Levy had the wall tapped and it 
was found that only a single metal 
post was actually used for support. 
By cutting out a large enough niche 
to accommodate a 5-ton package 
cooling unit, the entire problem could 
be solved. 

The result was a hollowing out of 
the blank wall between the windows 
and insertion of a 5-ton Chrysler 
Airtemp package air conditioning 
unit. The unit, only 20 inches thick, 
fitted neatly into the space, flush with 
the wall, 
unit against the supporting pillar. 


Painted the same color as the jewelry | 
store walls, and neatly furred into the | 


wall itself, the air conditioning unit 
is “almost invisible,” Levy indicated. 


A removable panel at the bottom pro- 


vides access for equipment repair at 
the front, instead of the rear. 
A similar 5-ton Chrysler Airtemp 


unit was set up in the office. The | 
combination of the two, with 10 tons | 


of cooling capacity, keeps the store 
at a comfortable 80° through the 
worst of summer high temperatures. 


Te Ceol Courtrooms 


BARTOW, Fila.-- Polk County's 
circuit and criminal courtrooms soon 
will be air conditioned, it is learned. 

The county commission has 
awarded a contract for the installa- 
tion to Swartz Service Co. of Lake 
Wales, on a base bid of $23,100. The 
only other bid received was from 
Engle Electric Co. of Lakeland, 
which was a price of $28,952. 

In addition to the courtrooms, ad- 
joining judges’ chambers also will be 
air conditioned. 


— 
JUST ASK US! 

Turn to “What's New” Page for 

useful information on new products. 


Lone Star Air Conditioning 
Opens New Dallas Quarters 


DALLAS—Lone Star Air Condi- 


tioning Co.'s new home at 5607 East | 


University Blvd. has 19,500 sq, ft. of 
floor space, housing the firm’s execu- 
tive and sales offices, display rooms 


for complete lines of Chrysler Air- | 


temp products, warehouse and parts 


department, repair and service de- | 


partments. 


The company, in business for the | 


past nine years, moved to Dallas re- 


cently from Tyler. Robert J. Johnson | 


is president; V. L. Strange, vice presi- 
dent; 
and Gus Avera serves as sales 
engineer. 


EVAPORATIVE 
CONDENSER 


Y 
KRAMER 


KRAMER TRENTON CO.- Trenton 5, N.J. 


Unmatched in the industry 
for its trouble-free operation. 
2 to 10 ton models. 


Write for 
Catolog R-225 


and with the back of the | 


Robert K. Brown, secretary, | 


Industrial Firm Will 
Install 390 Tons of 
‘Package’ Conditioners 


MINNEAPOLIS.What is said to 
be one of the largest sales of pack- 
aged air conditioning equipment ever 
made to an industrial user was an- 
nounced by the United States Air 
Conditioning Corp. 

The company reported that Pia- 
secki Helicopter Corp. of Morton, Pa., 
has contracted for the purchase of 
ten UsAirco “Refrigerated Kooler- 
aire” units totaling 390 tons of cool- 
ing capacity 

The air conditioning installation, 
which is expected to be completed 
before the summer of 1952, will pro- 
vide cooling for eight divisions of 
the Piasecki plant, which is now 
handling more than $100,000,000 in 
defense orders. The areas to be con- 
ditioned include the tool design, tool 
and equipment control, purchasing, 
accounting, engineering, drafting, 
cafeteria, and reproduction depart- 
ments. 

The system, as designed by 
Charles S. Leopold, consulting engi- 


neer, in conjunction with J. E. 
Weber, plant facilities supervisor, 
and W. F. Schwartz, plant engineer 


of Piasecki, specifies nine 40-ton RK 
units and one 30-ton unit. This 
equipment contains in a single cas- 
ing all of the elements of a central 
station air conditioning system, in- 
cluding a built-in evaporative con- 
denser section for gooling water re- 
circulation. 

The contract was arranged by W. 
W. Malloy, UsAirco representative 
in Palledeiphia. 


- Quality-Engineere 
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NPA Ups Maximums on Self-Authorization 
For Controlled Materials for 3rd Quarter 


WASHINGTON, D. C...The bene- 
fits of self-authorization to obtain 
controlied materials have been ex- 
tended to many small producers who 
formerly could not qualify for that 
privilege, the National Production 
Authority announced recently. 

Starting with the third quarter of 
1952, manufacturers of Class B prod- 
ucts will be permitted to use the self- 
authorization procedure of Direction 
1 to CMP Regulation 1 to obtain 
controlled materials up to certain 
limita. However, in so doing they 
must not exceed their average quar- 
terly consumption of controlled ma- 
terials during 1950. 

Maximum self-authorization limits 
established under the amended direc- 
tion for the third quarter are: 
Carbon steel (including 


wrought iron) 60 tons 
Alloy steel (except stainless 

steel) 16 tons 
Stainless steel .500 Ibs 


Copper and copper-base alloy 

brass mill products, copper 

wire mill products, copper 

and copper-base alloy foun- 

dry products and pas 3,000 Ibs. 
Aluminum .4,000 Ibs 

Maximum limits on carbon and 
alloy steel and aluminum are twice 
as high as formerly 

The amended direction also per- 
mits any manufacturer of Class B 
products to use up to the following 
quantities of controlled materials, 
regardless of base period use: 


eer? 
FT 
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ALSO — WINDOW UNITS, SONLERS, CONS AN MULTL-PACKABED BYSTEM UPTO 60 TONS. 


_ AIR MANOUNG UNETS 


+: 2s peees.) | >= 


Write for Detailed information 


d by 


DEPENDABLE EQUIPMENT 
CONDITI 


Carbon steel (including 


wrought iron) 25 tons 
Alloy steel (except stainless 

steel) . 1 ton 
Stainless steel none 
Copper and copper-base 

alloy brass, etc 500 Iba. 
Aluminum 1,000 Ibs. 


All producers whose requirementa 
go beyond the maximum self-authori- 
zation limits must apply for allot- 
ments of controlled materials. 

Manufacturers of certain types of 
Class A products are permitted, for 
the first time, to use the self-authori- 
zation procedures. Included are those 
manufacturers who have been author- 
ized by NPA to treat their Class A 
products as Class B products and 
those whose Class A products are 
sold to distributors or are for use as 
maintenance, repair, or operating 
supplies 


Viking Air Conditioning 
Picks 3 Representatives 


CLEVELAND--Viking Air Condi- 
tioning Corp. has announced the ap- 
pointment of three new manufac- 
turers’ representatives .. Robert J. 
Flanagan, Edward T. Taber, and 
Albert C. Schultz—to handle its line 
of window and attic fans. Flanagan 
will cover northern Illinois and Chi- 
cago; Taber, Iowa and Nebraska; 
and Schultz, New York state outside 
New York City 
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Whether the job calls for a 


tioning unit or a central plant 


..-@ packaged water chiller or 
a heat pump — you can count on 
Typhoon equipment to supply your 
needs. And Typhoon's quality engi-. 
neering — backed by over 40 years of 
experience—is your guvorantee of 
trouble-free performance, = ; 
Satisfied Typhoon users include famous com- 
panies like RCA, Grand Union Stores and 
Whelan Drug Stores, They've found Typhoon 
__.equipment_tops in_economical operation ..... 
tops in cooling efficiency. You will, too. 


HEAT PUMPS 


atid 
+ - PACKAGED 
Ware CHURN 


TYPHOON AIR CONDITIONING ¢ 


single packaged air condi- 
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What Price Incentives? 


The widest seope for personal in 
centive te the fact of life that has 
made America great, Crawford H 
Creenewalt, president of Du Pont, 
avers 

There #@ no pant in discussing 
whether there shall or shall not be 
incentives, for they are a fact of 
life.” he inaieta “T am convinced that 
these incentives are best which tend 
mont strongly to advance the good of 
avciety af a whole And nowhere 
have we better demonstration of that 
thesia than i4 these United States 

That nation is strongest that pro- 
vides whatever incentives are needed 
to make ita people do their best,” he 
declared That nation is weakest 
that fails to utilize the tremendous 
power of self-interest.” 

The greatness of the United States 
in due simply to thie fact: “Under 
our principle of individual liberty 
human incentive has been given its 
widest possible acope,”” Mr. Greene 


To each of us has 
been given the opportunity to do his 
best, to each the right to retain the 
fruite of hie labors, to each the re- 


walt declares 


TYPE 277 


FROST-TITE FLARE NUTS 
with forged frost-relief 
slots. No more losses from 
loosened 


AIR CONDITIONING 


sponmbility of preserving those rights 
for tie neighbor” 

He points out that all human ac- 
compliahments are important, but 


those of « limited few have been 
great. that all contribute to the com- 
mon good but those at the top of 
their fields contrite more, since 
great individual success is never at- 


tained without bringing part of that 
success to othera 


He likens it to the neutrons in an 
atomic pile because “individual ac- 
complishment marks the beginning of 
a chain reaction extending its influ- 
ence far and wide"; and the reward 
to the individual is “negligible” in 
the total of the benefits his abilities 
bring about 


Mr Greenewalt calls attention to 
the achievements of several indi- 
viduals to illustrate his meaning. He 
notes that while Henry Ford acquired 
a great personal fortune, “it would 
be counted amall when measured 
against the benefita his genius for 
mass production created in terms of 
employment, profit, and enjoyment 
for millions of people 

The point is.” he clarifies, “that 
rewards for individual achievement, 
no matter what form they take or 
what their amount, are bargain-base- 
ment levela when measured against 
public benefits” 


Incentives are simple and few in 


number: the inner satisfaction of 
doing our best; prestige; power and 
influence; but for most people the 


strongest incentive is financial gain 
because of what can be done with it, 
he said What is done with the re- 
ward, or why it is wanted, is of no 
real importance 


The important thing is that the 
individual do his best “for only then 
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can the nation reap the greatest bene- 
fite from his abilities,” Mr. Greene- 
walt furthers. “Personal prestige is 
more likely to go with success in 
the sciences, arts, or professions, so 
business must balance this with finan- 
cial reward if it will Ol its ranks 
with able people. 


“Much has also been said about the 
vulgarity of the money motive, but I 
doubt one could find a cleaner or 
more honest basis for rewarding high 
performance. A desire for power is 
surely less worthy, and I cannot be- 
lieve that efforts simply to win the 
admiration of the crowd are ethically 
more desirable 


“And so it is distressing to see 
financial incentives weakened by 
ever more steeply progressive per- 
sonal income taxes. If financial in- 
centive is the strongest of the in- 
centives we have to offer, it must of 
necessity follow that the nation’s 
vigor will be weakened by its re- 
moval. And it is for the nation, not 
the individual, that we should be 
primarily concerned.” 


It is not a question of abandoning 
a large share of our present govern- 
mental activities because the revenue 
obtained at the cost of our incentive 
system is “pitifully small,” he con- 
tinues. For 1948, the most recent 
year for which figures are available, 
all Federal taxes collected on indi- 
vidual income above 25% would run 
the government for leas than a week 
at present proposed rate of spending. 

He doubts that this situation will 
have a serious ect on actions of 
present business leaders. However, 
he poses this query: “Who will take 
their places?” 


The Du Pont Co. has 16 levels of 
from wage-roll em- 


responsibility 
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STANDARD DUTY DRIERS 
The lowes? cost, most-effi- 
cient molded drier on the 


Cross-Flo DRIER FILTERS 
Heavy-duty —with new 
Fibergias Depth Filter and 


new Remcal Drying Element. | 


E-2-SEE leakproof | 
triauip FLO-INDICATORS 


with NEW Flow-Responsive FLAP to 
instantly indicate all variations 
or interruptions of flow. 


The most versatile, dependable liquid indi- 
cator on the market—now more efficient with 
its exclusive new FLO-Indicator, which indi- 
cates flow by means of a sensitive FLAP in the 
tubular glass directly in the path of the liquid. 
Now the serviceman can accurately analyze 
the functions of the expansion valve by the 
action or position of the flow-responsive flap. 


All E-Z-See Liquid Indicators are E-Z to 
see thru; positively leakproof; perfectly 
safe for pressures to 500 psi. In sizes 4” 
to 4" —plus new larger sizes in" to 14" 


la 


CARRIED IN STOCK BY LEADING WHOLESALERS EVERYWHERE 
Send for Literature and Prices. 


REMCO 


ImCORPORATED 
TELIENOPLE PENNSYLVANIA 


ploye to president. To insure as many 
candidates as possible for each level, 
the company has maintained ade- 
quate differences in pay for each step 
upward 

“But I doubt that the pleasure of 
paying higher taxes is much of an 
incentive, and unfortunately, the in- 
creases after taxes have become less 
and less as the level of responsibility 
increases,” Mr. Greenewalt observes. 
“We are seriously concerned that our 
promising young people may not con- 
sider the competitive race worth their 
while.” 

If the financial incentive is absent 
or reduced too low, candidates for 
management positions will decrease, 
since many men will go into voca- 
tions where other rewards seem more 
desirable to them, he continued. The 
other motives that remain for indus- 
try are less desirable. 

“Certainly the desire for power, 
or the desire for prestige or admira- 
tion, are not characteristics that 
would be expected to lead to the kind 
of competence we need in business 
management,” he explores. Substi- 
tute motives have been tried else- 
where, but, while some are harmiess 
and others merely distasteful, none 
of them is in harmony with demo- 
cratic society. 

“The solution will depend on in- 
forming our people in a manner that 
is sound, objective and free of bias 
or political controversy. 

“I think much could be gained, 
therefore, if people knew the whole 
truth about our present tax system. 
When they do, they will realize, first, 
that weakening of incentives hurts 
everyone, not just the more success- 
ful minority. And they will discover, 
most importantly, that the high cost 
of government is not being paid by 


| the few but by the many—-that it is 


their pockets that are being tapped. 

“I doubt that there is much to be 
gained by berating the administration 
or our representatives in Washing- 
ton for Federal spending and govern- 
mental extravagance,” Mr. Greene- 
walt said. “Those in public office 
after all reflect what they consider 
the wishes of their constituents to 
be. For that we cannot blame them. 

“I do think, however, that we can 
fairly criticize government's unwill- 
ingness to tell the people the realities 
of the burdens they are asked to 
assume. It is as if they had no confi- 
dence in the native intelligence of the 
voting public; as if they adopted 
every means at their disposal to 
make them believe that government 


spending and the resultant high level 
of taxation were in some way re- 
moved from their own shoulders.” 


He is convinced that it is the duty 
of all thinking men to inform the 
public about the effect of govern- 
mental give-away policies. 

“We find sham and deceit trium- 
phant in many parts of the world; 
I am afraid that they are not wholly 
strangers here at home. Everyone 
knows that personal income taxes 
come out of his own earnings. I sus- 
pect, however, that few know that 
aggregate persona! income taxes are 
now scarcely 50% of total Federal 

Pointing to the te income 
tax, Mr. Greenewalt believes there is 


“It seems clear to me that corpora- 
tion taxes in the long run are simply 
added to the cost of the goods and 
services the company has for sale. 
Just as prices must recognize an in- 
crease in labor and materials cost, 
just so must they take into account 
taxes levied by Government. For any 
business must earn a profit if it is 
to survive. That profit, furthermore, 
must be adequate to attract the capi- 
tal necessary for growth and develop- 
ment. And so it is the customer at 
retail who must pay the bill. 

“Taxation in sneakers is just as 
real and just as costly as taxation in 
hobnail boots,” Mr. Greenewalt con- 
cludes. The manipulation of concealed 
taxes “is a sorry device to hide the 
fact that personal income taxes no 
longer can pay the bill.” 


Corley Joins Victor as 
Central Area Sales Mgr. 


HAGERSTOWN, Md.—J. K. Noel, 
Jr., vice president in charge of sales 
for Vister Products Corp., announced 
the appointment 
of Harry E. Cor- 
ley as district 
sales manager of 
= its central terri- 
» tory. His head- 
| quarters will be in 
St. Louis. 

Corley comes to 
Victor with years 
of previous experi- 


—_ ence in the refrig- 
H. E. Corley eration industry. 
He has been sales counselor for 


Westinghouse Electric Supply Corp., 
serving the St. Louis area. 


Here is 


library. 


brisk, interesting style . . . 


a 65-year-young 


CONJURE HOUSE DIVISION, Business News Publishing Co. 


HOW TO SELL YOUR SALESMEN 
ON SELLING... 


ONE FOOT IN THE DOOR 
by George F. Taubeneck 


The first humorous book on merchandising. You will 
laugh—learn—profit while you relax with this popular 
book for businessmen. 400 entertaining, laugh-provoking 
Immensely enjoyable, as thousands of $ 00 
readers will testify. A best-selling book...... 300 


THE MARSHAL’S BATON 
by George F. Taubeneck 


another 
Taubeneck—an 
ment as a follow-up to his immensely popular One 
Foot in the Door. The distilled wisdom of 29 of 
America’s top salesminded executives. Received en- 
thusiastically by industrial executives everywhere—a 


valuable addition to every businessman's 
GeO COs Wi ane meted tiaseas $500 
> . . 


— JUST OFF THE PRESS — 


And Now—Brand New—*“The Appliance Dealer’s Handbook” 


BOTH FEET ON THE GROUND 
by George F. Taubeneck 


The greatest book on appliance merchandising ever written. Written in 
with a wealth of 
HOW —a Chicago Dealer secures prospects for pennies each—25% of 
the salesmen of a large appliance house sell 75% of the electric ranges — 
firm sells 400 refrigerators a year without an outside 
salesman —to build a profitable service business simply managed . . . and 
many, many more solid, tested, and proven ideas to help you sell more 
goods more profitably. Over 600 pages crammed with sales and $595 
management ideas you can use TODAY! 


-—-— oe ee ee CLIP THIS NOW! MAIL TODAY! 


important book by George Ff. 
“advanced course” in sales manage- 


“ease histories” showing you 
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450 West Fort Street, Detroit 26, Michigan 
Send © One Foot in the Door, $3.00. [) The Marshal's Baton, $5.00. 
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ROOM COOLER 
NEWS 


Spring Promotion of Packaged Units Held 


Vital To Pave Way for Hot-Weather Sales 
“And Be Set To Make Installation When Sale Is Closed’ 


LINCOLN, Neb.—-Start promoting 
packaged air conditioners in the 
spring so you'll be ready for hot 
weather as soon as it arrives, and be 
ready to make the installation as soon 
as the sale is made. 

That's the advice of Jim Cole, man- 
ager of Frigid Service Appliance 
Center here, who lays claim to having 
sold more units last year than any 
other retailer in Lincoln. 

Although it takes hot, humid 


weather to promote packaged air ¢— 


conditioners effectively, particularly 
home units, early planning is neces- 
sary to pave the way for sales, ac- 
cording to Cole. Also, he added, 
some prospects may be induced to 
buy early in 
weather. 


DRIVE STARTS EARLY 


Cole starts a direct mail campaign 
in April to get leads. He uses fac- 
tory-prepared literature in a series 
of three mailings aimed primarily at 
the professional people such as doc- 
tors, dentists, and lawyers. These 
are the people who have the money 
to buy and who are easiest to sell 
before hot weather breaks, the 
Lincoln dealer has found. 

The Appliance Center mailing 
pieces emphasize comfort, health, 
and increased patronage for the pro- 
fessional men using air conditioning. 

The part air conditioning plays in 
attracting customers, protecting mer- 
chandise from soilage and spoilage, 


anticipation of hot | 


decreasing cleaning and maintenance | 


costs, and enhancing the productivity 
of the operating staff, is played up to 
businessmen such as druggists, shoe 
store owners, etc. 

Newspaper advertisements and 
radio spots, are used, starting about 
a week after the mailing pieces are 
sent out. Brand name, quality, and 
the dealer’s name are stressed in this 
advertising. 

Also emphasized are the points 
that the packaged air conditioners 
cool, dehumidify, filter, and circulate 
the air; exhaust stale air (this is 
cited as a special feature of the air- 
cooled models); enable year-round 
ventilation (air-cooled models provide 
fresh, filtered outside air when de- 
sired, independent of cooling); and 
remove air-borne pollens and dust 
that cause discomfort to hay fever 
and allergy sufferers. 

Two and three-column mats fur- 
nished by the manufacturer are em- 
ployed in newspaper advertising. An 
effective series last year used illus- 
trations and legends to point up 
such themes as: 


AD SLOGANS USED 


“Sleep every night in cool com- 
fort,” “reduce energy-sapping fatigue 
in the office and home during hot 
weather,” “for babies—freedom from 
heat rash and discomfort,” “for the 
store and office—increases efficiency 
and cuts down employe absences,” 
“for the doctor’s office—-staff as well 
as patients appreciate cool comfort,” 
and “earns its way many times over 
in store or shop.” 

Cole explained that the ads can 
be cancelled if the weather should 
turn cool. The direct mail and early 
ads are planned to furnish leads, he 
said, but the ads beamed to imme- 
diate sales promotion have to appear 
during hot weather for the dealer 
to get his money’s worth. 

As the season advances and the 
temperature becomes more conducive 
to sales, the Lincoln store sets up 
a floor display of various models of 
air conditioners along with an ani- 
mated display in the window, with 
one or more units in operation. This 
phase of the selling campaign usually 
is launched in May but might be 


“A ‘must’ in retailing air condi- 
tioners is to be set for hot weather 
just as soon as it arrives, and be 
ready to make the installation when 
sale is made,” Cole asserted. 
“Early promotion pays off both in 


securing a few sales in anticipation 
of hot weather and giving the dealer 
leads to be followed up in hot 
weather, but the real profits are 
made when the weather is on the air 
conditioning dealer's side. 

“We closed many of our sales with 
people who had shopped most or all 
of the retail stores, and the thing 
that closed the deal was our ability 
to install immediately,” he continued. 
“You can’t let the jobber carry your 


=~ 


stock for you and expect to compete 
successfully with the dealer who has 
sufficient inventory to allow the cus- 
tomer to select the model he wants.” 

Cole recalled that he made several 
sales last year to people for whom 
another dealer had promised to 
order and have the air conditioner 
ready to install in a few days. Hav- 
ing made up their minds that they 
wanted air conditioning, these cus- 
tomers wanted it “right now,” and 
Frigid Service Appliance Center got 
the business because it carried a rep- 
resentative stock. 


POINTS ON STOCKING 


The Lincoln retailer cautioned, 
however, that over-stocking also can 
cut profits. He has found it best to 
earry sufficient stock that he can 
display all models on the floor dur- 
ing the selling seasoh, and then back 
up the more popular models. Inci- 
dentally, the model most wanted in 
Lincoln has been the \-hp., heavy- 
duty windew sill model. 

Cole listed two points as of utmost 
importance in making an air condi- 
tioner sale: 

1. Make a survey of the space to 


be air conditioned, and never sell 
a customer a model too small to 
handle the maximum room space for 
which it is designed 

The type of building, sun . 
any heat-producing appliances in the 
room, height of ceiling, and similar 
factors must be taken into consider- 
ation in selecting the right size. Cole 
noted that an almost “sure-fire” way 
to lose a customer and get unfavor- 
able word-of-mouth publicity is to 
sell a job that isn’t big enough to 
handle the required job. 

2. Cheek the home or office wiring 
to see if the circuit is heavy enough 
to handle the job; also see if it is 
properly fused. 

Once the deal has been made, the 
dealer must be prepared to have it 
installed that same day, according 
to Cole. He pays his workmen over- 
time to make such installations the 
evening of the day the units are sold, 
and the work is set up on a percent- 
age basis with the employes each 
taking their turns. 

A service record is kept on each 
unit sold, with entries being made 
for every service job. Filters are 
changed and the unit cleaned as 


43 NEW FEDDE 


business! 


ter. Or mail coupon. 


fedders 


routine service. A fall removal serv- 
ice also is maintained and noted on 
the record. 


CALIS SPREAD OUT 


Each sale is carded the same as 
any other major appliance and filed 
with installation date and service 
records. Customers are contacted by 
phone on routine service business and 
for winter storage. These phone calls 
are spread out over a period of 
several weeks in the spring to keep 
re-installation work from piling up 
when hot weather arrives. The blower 
motors are checked and new filters 
installed at a set fee when the units 
are taken out of winter storage 

Cole makes it a point to display 
packaged air conditioners promi- 
nently in the window and on the floor 
from the time hot weather arrives 
until about Aug. 1. Then a smaller 
display is maintained on the floor 
through the hay fever season which 
usually ends late in September 

People with allergies constitute 
“preferred” prospects for sales, and 
the Appliance Center's personnel has 
been schooled to keep an “ear peeled” 
for all such prospects. 


STRATION CENT 


OUSANDS of sales-minded, profit-minded dealers 

said “That's for me!" when they first had a look at the 
New Fedders Demonstration Center. They quickly rec- 
ognized that this new Selling Center was the perfect tool to 
insure a full share of this spectacular room air conditioner 


BRINGS MAXIMUM SALES FROM 30x 57” SPACE 
Employing the most modern display and visual selling tech- 
niques, this selling center provides an organized place to 
sell, and an organized story to tell. It cues the salesman who 
is making the product pitch or acts as an automatic salesman 
when the prospect is unattended. 


GET IN ON THE ACT! 
If you want your share of this profitable room air condi- 
tioner business (low saturation, no trade-ins, full profit 
deals) stop in at your Fedders Distributor’s showroom today 
and get full details about Fedders new Demonstration Cen- 


SIRS: Please send me full information on how I can put a Fedders Dem- 
onstration Center to work on my sales floor. 


A GREAT NAME IN COMFORT 


MAIL THIS COUPON TODAY! 
FEDDERS-QUIGAN CORPORATION 


Dept. AC-5, Buffalo 7, New York 


State 
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Transporting Frozen Gtrus Concentrates 


Improved Loading Arrangement Results from Government Study Which 
Indicated That Outer Layers Suffered Most In Trains or Trucks 


CHICAG)) Hesulta of teste made 
by the U &. Department of Agri 
culture on the tranaportation of 


frowen citrus conce: trates by refrig- 
erated railroad car and refrigerated 
truck were reported to the National 


Association of Froeen Food Packers 
at the National Frozen Foods Con 
vention here reeentiy by Harold D 
Johneen of the marketing and facili 
ties research branch of the UBDA 


Johnaon noted particularly that 
the truck testa led to an improved 
arrangement of air cireulation that 
resulted in reducing substantially the 
variation in temperatures in various 


parte of the load 

He anid the testa were made dur 
ing 1000 by the Bureau of Plant 
Industry, Bile and Agricultural En 
gineering and the Production and 
Marketing Administration at the re 
quest of Florida processors of frozen 
citrus concentrates 

Four testa were conducted by rail 
in 11 ears of various types and 23 
testa were conducted by motor car 


rier, These included mechanically re 


meres vaave 
= yant re 
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frigerated vehicles as well as some 
refrigerated by other means 

In all of the testa,” Johnson said, 
“with few exceptions, the only sig- 
nificant change or rise in product 
temperatures occurred in the con- 
tainers in the outside layers of the 
load top, bottom, and sides 

‘The rest of the packages, pro- 
tected by the insulating effect of the 
outer layer of cases, did not vary 
more than two or three degrees 


Outer Layer Makes Up 
One Third of Shipment 


The warming of the outer layer 
of the cases is the chief concern in 
the movement of all frozen foods, 
whatever mode of transportation is 
used. The efficiency of the refrigera- 
tion service may be measured by the 
temperature changes in the outer 
layer of packages, which comprise 
approximately one third of the ship- 
ment 

Any effect on quality that may 
be caused by excessive temperatures 


— ORES FOR RERRIGER ON ond AIR CONT 


“HENRY. VALVE 
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in those packages will have a con- 
siderable bearing on the acceptance 
of the entire load.” 

In the railroad car tests, two types 
of mechanical refrigeration were 
used, one gasoline powered and the 
other diesel powered. 

In the gasoline-powered system, 
he explained, “the units were in- 
stalled in the place of one bunker in 
a 40-ft. railroad car with 6-in. of 
insulation 

‘The two refrigeration units were 
mounted in one end of the car in a 
compartment the width of two 
normal ice bunkers. Thus the loading 
space was the same as for a stand- 
ard 40-ft. end-bunker car. This car 
was equipped with wall flues and 
7-in. floor racks, which in the test 
were covered with solid flooring, pro- 
viding an air space around the load. 

“Refrigerated air was blown from 
the unit or units into the space 
under the floor racks and moved to 
the far end of the car and to the 
side flues. It then passed upward into 
the open space above the load and 


© 


sae 


TIONING ond INDU FRIAL APPLICAT 1ON 


COMPANY 


HEVALCO 


MELROSE . 


MECHANICAL SYSTES OF REFRIGERATION 


ont of .ese 


etee 2008 


© 


OO _ 


DIAGRAM of a 30-1. trailer equipped with a return cir duct ond using the modified loadin 
system suggested by the Department of Agriculture. Note locotion of electrical phir and 
thermometers. 


returned to the unit through an in- 
take grill at the top of the bulkhead. 

“In this way the load was com- 
pletely surrounded by moving refrig- 
erated air and the heat passing 
through the car structure was picked 
up and dissipated by the unit before 
it could enter the load. 

“Both units were controlled by 
thermostats set at a difierential of 
approximately 2° F. With a tempera- 
ture rise above the minimum setting, 
the lead unit started operating. 

“If the temperature in the car 
rose to such a point that one unit 
could not adequately refrigerate the 
load, the second unit automatically 
started operating until the tempera- 
ture was reduced to the thermostat 
setting, then both units automatically 
went off 

“The car equipped with this sys- 
tem of refrigeration was used in two 
tests. In both tests it was pre-cooled 
18 to 20 hours before loading and had 
an average air temperature of 0° F. 
or below 


Some Warming Noted 
During Loading 


“There was some warming of the 
commodity during loading, but it 
cooled quickly after the units were 
started. In the first test the thermo- 
stat was set at 4° F. and the un- 
loading temperature averaged —4° F. 

“In the second test, which was in 
June with warmer weather, com- 
modity temperatures were lowered 
considerably during the _ transit 
period. 

“Temperature readings taken after 
loading ranged from 6 to 4° F., 


| averaging 0° F. At destination they 


had been reduced to a range of —11 
to 4° F., averaging —5° F., or a drop 


unit through an intake at the bottom 
of the engine compartment bulkhead. 
The circulation assured complete en- 
velopment of the load by refriger- 
ated air. 

“Refrigerating eq t< ited 
of a diesel-powered electric genera- 
tor, motor-driven compressor, and 
motor-driven, air-circulating fans. 
The diesel generator operated con- 
tinuously while the car was in serv- 
ice, as did the air-circulating fan. 
The compressor cycled on and off in 
accordance with the demand of its 
controlling thermostat. 

“The thermostat was set at —-3° F. 
The dity temperatures at the 
time of loading ranged from 3 to 
0° F., averaging —-1.5° F. and held 
a very uniform commodity tempera- 
ture in transit. On arrival the com- 
modity temperatures ranged from 

3.5 to 0.5° F., averaging --1° F.” 

In the truck tests, Johnson said, 
all but two were made with mechani- 
cal refrigeration equipment. Those 
two were refrigerated with dry ice. 

All of the mechanically refriger- 
ated trailers, he continued, “were the 
standard 30-ft. units with aluminum 
or stainless steel outside sheathing 
One trailer had steel outside sheath- 
ing enameled white. All the units 
were constructed with heavy duty 
tandem axles and had 6 in. of insula- 
tion in the floor, walls, as well as 
ceiling. 


Irregular Spacing of Wall 
Strips Ineffective 
“Floor racks ... were not gener- 
ally used in the truck-trailers. In- 
stead strips of wood or metal 1% in. 
wide, 4% in. high, spaced from % to 


(Concluded on next page) 


of 5° in transit. The thermostat on * 
| this trip was set at —7° F. 


“The only adjustment made en 


route was to open the expansion | 


valves of both units, which may be 
considered a normal operating ad- 
justment.” 


Turning to the other mechanically | 


refrigerated railroad car, Johnson 
said that it, too, included 6-in. of 
insulation. 

“A compartment housing the diesel- 
powered refrigerating equipment,” he 
continued, “was also equivalent in 
size to the width of two regular ice 
bunkers. Loading space in this car 
was the same as in a standard 40-ft. 
refrigerator car. 

“Floor racks were 7‘ in. high, and 
the vertical and horizontal] wall strips 
had a space of 1%, in. for circulation 
of the air around the load. Air de- 
livery in this car was just opposite 
of that in the other mechanical car, 
as the refrigerated air was delivered 
through an opening in the top of the 
bulkhead, moving along the ceiling 
and down the side walls and end 
wall. 


Circulation Assured Complete 
Envelopment 


“The air was then drawn under | 
the floor racks and returned to the | 
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LOADING arrangement and iocation of 


at oe 


(Concluded from preceding page) 
1% in. apart and running the length 
of the trailer were used . . The 
irregular spacing of the \-in. wall 
strips did not prove too effective. 

“In many instances the load was 
stacked from the front end right up 
to the rear doors and from wall to 
wall, thus blocking air circulation 
around the load. 

“In these early tests, with regular 
loading and operation of the mechani- 
cal refrigerating units, load tempera- 
ture averages at destination ranged 
from —2.5 to 10° F., and average 
rises up to 9° F. were recorded. 

“Maximum temperatures of 16 and 


Or. Howell's Clinic at Canton, Miss. 


SUPERIOR ESTABLISHMENTS 
CALL FOR SUPERIOR 
AIR CONDITIONERS 


You get this extra quality when you 
buy Frick Units. They're better de- 
signed, more carefully built, and are | 
installed by experienced refrigerat- 
ing engineers. 
They are hon- 
estly rated: by 
actual compari- | 
son, Frick Units 
deliver more. 
cooling effect | 
dollar in- 


Their 
Frick Unit Conditioners !ife is between 
include Winter Heating 20 and 30 
Coils when Desired. ears. 

Two sizes, 5 and 7% horsepower. 
Get the full facts on Frick Unit Air 
Conditioners—the choice of those 
who want the ultimate in quality— 
before you buy. Write 


delivery duct and the original Department of Agriculture 


18° F., found at certain positions in 
= - — — ia 


s wsing the long oir 


the bottom layers of the loads, were 
believed to be caused by inadequate 
air circulation around the load. 

“The bottom air ranged between 
15 and 20° F. and the air at the top 
of the load ranged for the most part 
between 5 and 10° F., thus showing 
the lack of air circulation under the 
load due to inadequate floor racks. 

“In order to improve the circula- 
tion of air surrounding the load in 
the truck-trailer, a return air duct 
was proposed by the Department of 
Agriculture representative to draw 
the air from the floor of the trailer 
instead of over the load. 

“This modification was first used 
in our truck test No. 16. A long-de- 
livery air duct was installed in the 


| ceiling of the trailer, but it was sub- 


sequently abandoned as no benefit 
was observed from its use. 

“The return air duct did not cover 
the entire face of the air intake of 
the refrigerating unit on the first 
test of the modified system. A space 
of 3 in. remained open, this opening 
reducing the suction of air into the 
duct at the floor. The opening also 
allowed a certain amount of cold air 
to short circuit over the top of the 
load. 


_ Results of Test 


“The results of this test did show 
an improvement in the commodity 
temperatures in the positions which 
had high temperatures in previous 
tests. Nevertheless, the results were 
not completely satisfactory. Here is 
the way we undertook to correct the 
deficiencies mentioned. 

“The depth of the return air duct 
was increased to 14 in., thus cover- 
ing the entire face of the return air 


intake of the mechanical unit. Plac- | 


ing baffles in the forward corners of 
the trailer eliminated the short cir- 
cuiting of cold at that point. 

“A modified loading plan was also 
put into effect in which channels were 
provided at each side wall along the 
floor, the full length of the trailer, 
to increase air movement down the 
side walls. 

“With these modifications, by which 


the units operated properly, the air | 


and commodity temperatures were 
lowered in transit ... The average 
temperatures dropped from 5° F. to 
between —5 and 0° F. 


“In another test the commodity 
temperatures were reduced from | 
F. and in the third 


2.5° F. to 0.5° 
test, commodity temperatures were 
reduced from 2.5 to —3° F. 


Return Air Duct, Modified 
Loading Plan Get Results 


“Temperatures of 16 and 18° F. 
found in certain locations in the early 
tests in the trailers using mechanical 
refrigerating units were reduced sub- 
stantially by the use of the return 
air duct and the modified method of 
loading. In fact, some of the largest 
processors are requesting motor car- 
riers to make these modifications. 

“Refrigerating capacity was ade- 
quate, but mechanical difficulties 
arose in a number of truck tests. 
Some drivers were not trained to 
maintain satisfactory operating con- 
ditions. 

“During loading of the rail cars, 
protection of the commodity from 
outside temperatures was fairly ade- 
quate, but none was provided during 
loading of trucks. Furthermore, both 
rear doors of the truck-trailers re- 
mained open throughout the time of 
loading, thus exposing the inside of 
the trailers to heat from the outside 
air and materially reducing the ef- 
fects of pre-cooling. Every precaution 
should be taken in loading to con- 
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CHART indicates what happens when coreful loading is not 
observed and it is necessary to open doors in transit, Chart 


serve refrigeration and prevent an 
undue temperature rise of the 
product.” 

Johnson then told the group what 
happened in one test when the rear 
doors remained open and no protec- 
tion was provided to keep the trailer 
and the product cold. 

“When the doors were closed after 
loading, the air temperature over the 
top of the load was 85° F. and at the 
bottom of the load it was 35° F. 
These trailers, when loaded with 
proper protection over the rear 
door, should not have tempera- 
tures over 35° F. 

“Another point of interest which 


happened on this test trip was that 
the trailer doors had to be opened 
to rearrange the load at one of the 
road scales. This can be avoided 
through care by the loading crews 
and the truck drivers. The air in 
the top of the load rose to 45° F. in 
a few minutes and it took approxi- 
mately 12 hours to bring it down 
to 5° F. 

“Loading should be arranged so 
that a space of at least 2 in. remains 
between the load and the rear doors 
for air circulation. And let me cau- 
tion you, spare tires should not be 
placed inside the trailer, because 
they reduce air circulation.” 


looking for . 


and perishable foods. 


. - one that keeps its contents as 
uniformly cold as a compressor-cooled store instal- 
lation. Although mobile, it requires no dry ice and 
you have no electrical or other connections to make 
on location. Predetermined low temperatures are 
maintained for 10 to 12 hours by the “Hold-Over” 
principle, a method of refrigeration fully proved 
through wide use in the transportation of ice cream 


PHILADELPHIA Appointment 
of two new factory sales representa- 
tives in midwestern states has been 
announced by the Jordon Refrigera- 
tor Co. here. 

John E. Mack has been named rep- 
resentative in Ohio, Indiana, and 
Michigan and will have his head- 
quarters in Columbus, Ohio. Mack 
has been associated with Jordon for 
many years in the factory sales di- 
vision 

Fred D. Adams of Adams Sales 
Co., Waterloo, Iowa, will represent 
Jordon in North and South Dakota 
and Nebraska on the firm's com- 
mercial and domestic lines and in 
Iowa and Minnesota on the domestic 
line only. The domestic line includes 
upright and cheat type freezers 


Miss. Firm Incorporates 


CLARKSDALE, Miss-- Mississippi 
Refrigeration Co., Inc, has been 
sranted charter of incorporation, it 
was announced recently. Capital stock 
was listed at $5,000 


NOW! mobile refrigerated vending 
without dry ice 
in the HOLD-OVER Vending Cabinet 


Here is the Mobile Vending Cabinet you've been 


You can mount a “Hold-Over” Vending Cabinet 
on a motor scooter or as a side car to a bicycle for 
street vending. You can deliver it by pick-up truck 
to corner vending stations for specific picnic 
groups, ball games or other sporting events. You 
can provide facilities for the transportation and 
sale of ice cream and frozen foods on non-insulated 
trucks and on trucks equipped only for medium 
temperature operation. 


Send today for descriptive literature and prices. 
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Novel ¢ aupon Book 


‘Preferred’ Customers Get Wide Variety of 
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Free Services In Sales Boosting Promotion 


OKLAHOMA CTTY Al Robertson 


gives credit for dozens of edditional 
applhance alee to &@ nevel coupon 
book which entitles: customers to sev 


oral dollars worth of free merchan 


diae and services 
These books it ie explained on the 
to our pre 
show our ap- 
The 
that there are “no 
mvthing to buy 


‘ eT are muy Jiven 
f red «customers to 
pre atwuew for y i 


er pointy out 


patronage 


etrings attached 
! ime tle oupe 
(me » good for $1 when 
f « radio of the 
tube. Another ia 
repair of a lamp 
holder to 
floor polisher 
ia good for 


ined nm the repair 
1 » rad 
good for the free 
ba 


t ‘ 


hase of 
other entities the 
lew t rhe 
houre A fourth 
trite 


the ime fan e« 
for 24 
one free rad 
(where entitle the holder to the 
trimmers, to have 
ights 
of a 
More 
iron and 
choice of a box of 
Calgon and free 
Laundromat automati« 
load of clothes 


free une 


f hedge 
ome atring f Christmas tree 
repaired free, to the free use 
hours 
good tor free 
iron cord repair 
Kinase All.” oar 
use of @ 


vacuum cleaner for 24 


coupons are 


waaher for on 


The remaining coupons are good 
for free toaster repair, five free 
house fuses, one free light bulb, and 
tee of a ehothes drier some rainy 


day when 
work 


you are behind with your 


The dealer has found that in gen 
eral, custoners appreciate the coupon 


book more than they would the usual 
gift of groceries, turkey, et« 

Kobertaon builds volume by 
urging customers to send their friends 
to the store and promising the former 
gifte if their “bird-dogging” results 
m salen When such a eale is closed, 
the dealer sends the original customer 
a small appliance or similar prize 
such as these have made 
Robertson one of the city's most 
popular appliance dealers 


Admiral 1st-Quarter Net 
Lower Than In '51 Period 


CHICAGO Net earnings of $1,- 
515,506, equal to 79 centa per share, 
by Admiral Corp announced 
recently by Rosas D. Siragusa, presi- 
dent on first-quarter sales of 
$43,970,556 

Siraguea said this year’s first- 
quarter figures represent a compara- 
tively normal period, although they 
were lower than those for the com- 
parable period in 1951 which still 
reflected the widespread scare buy- 
ing that resulted from the Korean 
war. Firest-quarter earnings in 1951 
were $2,403,344, or $1.25 per share, 
on record high sales of $70,321,548 

Admiral will produce far more mili- 
tary equipment in the second quarter 
than was shipped in the entire 21- 
month period since the outbreak of 
fighting in Korea, he said 


Ideas 


were 


You'll make easier sales, 
bigger profits, if it’s... 


MELVINATOR 


with the 


POLARSPHERE™ 


Factories, offices, stores! Markets for easy, quick sales! 
KNOW Kelvinator, 
leader in electric refrigeration! 


Only 


S 


All busieess men the 38-year 


Kelvinator Water Coolers have the hermet- 
ically sealed Polarsphere Power Unit. Millions in use! 
<i Alwo the Pre-Cooler, that almost doubles available 
cooled water the spurtless, feather-touch dial 


is the S-vear warranty! A complete line of Kelvinator 


ba 
Water Coolers bottle or pressure type, hand or foot 
by operated, cold storage compartments if desired 
ert. 
< National Advertising... for YOU! 
rap 
A 
Your best prospects read powerful Kelvinator Water 
Cooler advertuing in NEWSWEEK, U. S. NEWS 
and BUSINESS WEEK. They are asked to call you’ 
That helps you to make quicker sales, bigger profits! 
it's Easy To Start Selling Kelvinator! 
4 Just call your local Kelvinator Distributor . he's 


sted in your telephone directory, Or write to 
A elvinator Water Co 


&, Ohio, for complete Dealer Information! 


lers, 108 Lucas Street, Columbus 


THERE 1S A BETTER WATER COOLER... 


»_ Melina 


EGAN & BISBING 
829 West Genesee $1 3101 
MONDAY nad FRIDAY 


Ice Cream Freezer Tie-In 
Promotes Home Freezers 


SYRACUSE, N. Y.-Egan & Bis- 
bing here promoted the sale of home 
freezers by using a new gimmick 
an electrically-driven ice cream 
freezer as a tie-in 

The store offered both the home 
freezer and the ice cream freezer for 
$399.95 compared with a regular 
value of $457.90. Egan & Bisbing 
pointed out in a newspaper ad launch- 
ing the promotion that the ice cream 
freezer makes homemade ice cream 
for 25 cents a quart, quickly and 
automatically 
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The Most Valuable Franchise in the Appliance Industry 
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Follow-Up 
Postcard Questionnaire 
Builds Repeat Business 


BATON ROUGE, La—-Joy's De- 
partment Store, appliance retailer 
here, builds goodwill and repeat busi- 
ness by sending customers a question- 
naire-type postcard after every sale. 

The postcard asks the customer 
these questions 

“1. Did the salesman show that he 
was anxious to serve you’ 

“2. Were the sales and office per- 
sonnel courteous and helpful? 

“3. Was your visit to the store a 
pleasant one? 

“4. Was the delivery service satis- 
factory” 

“5. Were the deliverymen careful? 

“6. Did they place your merchan- 
dise as you instructed them?” 

Finally, the customer is asked if 
he has any suggestion and if so, to 
write it in the space below. 

A large percentage of the cards 
are returned with most of the ques- 
tions answered “Yes.” 

By spending a few cents on each 
card, Joy's has developed a host of 
friends and a long list of “repeat” 
customers. 


Crosley Appoints Nemes 
To Air Conditioning 
Sales Position 


CINCINNATI — The appointment 
of Ted Nemes as assistant manager 
of the air conditioning sales section 
was announced by 
F. F. Duggan, 
general sales man- 
ager in charge of 
appliances of the 
Crosley Div., Av- 
co Mfg. Corp. 

Nemes in his 
new  responsibili- 
Al ’ ties will report di- 
= ™= rectly to J. L. 
Ted N Armstrong, man- 
ager of the air conditioning sales 
section, and will make his headquar- 


| ters in Cincinnati. 


Before joining Crosley, Nemes was 
assistant sales manager of the Fed- 
ders-Quigan Corp. 


RCA Appoints Greenway 
in East Central Region 


CAMDEN, N. J. Rowland B. 
Greenway has been named field sales 
representative for RCA room air 
conditioners in the east central 
region, it was announced by W. F. 
Carolan, general sales manager of 
the air conditioner department. 

Greenway will establish headquar- 
ters in Cleveland. Among the other 


| major market centers in the region 


are Cincinnati, Detroit, 
Mich., Pittsburgh, 
Huntington, W. Va. 

This appointment completes for the 
air conditioner department a full 
complement of field representatives. 


Saginaw, 
Rochester, and 


Lima Fish Terminal 
Uses Modern Freezing 
Methods To Cut Waste 


LIMA, Peru--Within the next few 
weeks, “Terminal Pesquera de Lima” 
will be formally inaugurated, this 
model market serving not only as a 
distribution center for fresh fish, but 
also utilizing the latest refrigeration 
equipment for quick freezing excess 
fish. 

Thus, Lima will solve the age-old 
problem of regulating the supply to 
meet the day-to-day as well as future 
demand. Result: more _ stabilized 
prices for consumers and a healthy 
expansion of the entire fishing in- 
dustry in this area. 

This important project, now near- 
ing completion, was recommended by 
the Direccion de Pesquieria y Caza 
to the Departamento de Ingenieria 
del Servicio Cooperativo Interameri- 
ecano de Produccio de Alimentos 
(SCIPA), and is being financed by 
the Ministerio de Agriculture. 

Cilloniz - Olezabal - Urquiaga, Inc., 
well-known builders, carefully de- 
signed the new two-story terminal 
to insure quick service for both sup- 
plier and buyer. Separate exits and 
entrances fan out from loading and 
unloading platforms that will accom- 
modate 24.trucks at one time. 
Through loud speakers, those doing 
business in the terminal will be kept 
constantly informed on prices of the 
various types of fish on sale. 

Since it was obvious that there 
would always be a surplus of fish, 
particular emphasis was given to pro- 
viding the best possible freezing fa- 
cilities. Refrigeration rooms will have 
a daily capacity of 122 tons. 

These storage rooms and the freez- 
ing chambers were designed by A. 
& F. Wiese, Inc., of this city, distribu- 
tor of Worthington Corp., and will 
be equipped with Worthington re- 
frigeration equipment. 

One freezing chamber, which will 
accommodate 10 tons of fish daily, 
will operate at -30° F. (-34.44° C.). 
The frozen fish will be stored in two 
rooms kept at 0° F. (-17.78° C.) and 
having a capacity of 20 tons. Besides, 
there will be eight rooms with a total 
capacity of 92 tons where the frozen 
fish will be stored at 32° F. (0° C.). 

Next to these rooms there will be 
a chamber containing the following 
Worthington equipment: three 30-hp. 
ammonia compressors, two 75-hp. 
compressors, and one “booster” com- 
pressor. Evaporation type condensers 
in the installation will reduce water 
consumption 90%. 

Worthington ice-making equipment 
will have a daily capacity of 50 tons 
of ice, which will be used to protect 
the fish en route to markets and con- 
sumers. 

La Terminal Pesquero de Lima will 
also be equipped with two huge scales 
capable of weighing 20-ton trucks, 
and a system de aerocarril for han- 
dling fish inside the building. 

Laboratories, administration, and 
business offices will occupy the sec- 
ond floor of the terminal. 


WORTH REPEATING . . . 


A self-service dairy case that 
SPEAKS YOUR LANGUAGE . . . sales 
success! And ANSWERS THE MER- 
CHANT’S NEEDS . . . with storage 
for staple dairy products below . . . 
quick turnover for high 

profit perishables above. 

Its gleaming beauty calls shoppers 
to “come see.” And they are 
tempted to BUY, because impulse 
perishables get top billing 

on the eye-level upper shelf. 
That's why this compact display is 
with any 
number set in continuous 
arrangement. That's why you 
can sell it again . . . and AGAIN! 


FEATURES THAT MAKE MODEL 
206 A NATURAL REPEATER 


Compact 6 ft. length two shelves deep 
Exterior front of white porcelain and 
Stainless steel 


All welded steel construction, heavily 
insulated with glass fiber 


Front bumper guards against cart damage 


WRITE FOR THE PROFITABLE KOCH DEALER PROPOSITION 


K|O}C}H) 


refrigerators, inc. 
NORTH KANSAS CITY 16, MO. 
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HAROLD HAWISHER (1) 
of Automatic Heating and 
Engineering Co. lime, 
Ohio, points ovt the spe- 
ciel switch he installed on 
this S-ton York oir con- 
ditioner to control the 
supplementary steam heat. 
ing coils. Victor Holtz- 
apple, plont superintend- 
ent of the HMoltzapple 


keep hatching room tem- 
perature at less thon 
80° F. This is necessory 
to mointoin proper tem- 
Perotures within the 
hetching units and get 
the moximum number of 
chicks. 


Modern Poultry Farm 


Air Conditioned Incubating, Hatching Room Insures 
Production of 1.5 Million White Rock Chicks a Year 


By John O. Sweet and George M. Hanning 


ELIDA, Ohio—Air conditioning is 
making it possible to produce better 
hatches than ever before at Holtz- 
apple Poultry Farm here which 
claims to be the largest breeder of 


so that proper conditions can be 
maintained in incubating and hatch- 
ing units. 

There are seven incubating units 


in the room and eight hatching units. _ 


tures within the incubating and 
hatching units, each is equipped with 
a humidifier and a vent through 
which cool room air is drawn 
The air conditioning equipment 

a 5-ton York packaged unit equipped 
with steam heating coilsis used 
during winter months primarily as 
a ventilator and heater. The cooling 
coils are used only in the summer 
when outside air temperatures are 
too high to keep the hatching room 
at less than 80° F. A special switch 
was installed on the panel of the unit 
to control the heating coils. 


The air conditioner is located 


Poultry Form in nearby long one wall midway between the 
Elida, looks on. The air front and rear of the hatching room 
diti is intended to A duct runs from the unit across 


the upper part of the room to enable 
proper air distribution, while a ceil- 
ing-mounted blower unit placed near 
the front of the room is connected 
to the air conditioner by a steam 
pipe. A motorized damper in the out- 
side air duct regulates the amount. 

In addition to this equipment, a 
48-in. attic fan was installed to ex- 
haust air from the hatching room 
and the work room in the rear. The 
air from these rooms is drawn 
through the entire length of the 
space between the ceiling and roof 
In this way the heated air in this 
space is evacuated. 

The ceiling is insulated with rock 
wool batts and as the relative hu- 
midity is quite high in the hatching 
room, the exhaust air tends to pre- 
vent condensation on the ceiling. 

The cooling system was sold by 
Ed. N. Bouvier and installed by York- 
Lima Cooling Co., and the heating 
system by Harold Strayer of Elida. 
Harold Hawisher of Automatic Heat- 
ing & Engineering Co., Lima, engi- 
neered the over-all job. 


me 
4 AIR CONDI TIONING 


Complete Air Conditioning Slated for 
2nd Dallas Low-Cost Housing Project 


DALLAS - Builders James Crow 
and John Benda have announced that 
their new 125-unit low cost housing 
project, the Dallas Pacemaker, will 
be completely air conditioned 

This makes them the second major 
builders in Dallas within the past 
month to include complete year-round 
air conditioning in their plans. 

The building team of Lewis & 
Lamberth and Laughlin & Silver 
started the revolt against summer 
heat last month in the 210-home East 
Ridge Park development, which has 
been described as the first large-scale, 
low-cost housing project in the 
country to boast complete year-round 
air conditioning 

The East Ridge Park houses sell 
for $12,500 and have General Elec- 
tric equipment for summer cooling 
and winter heating. 

The Dallas Pacemaker project will 
have the same equipment. A G-E 
residential air conditioner and a G-E 
warm-air furnace will provide cool- 
ing, heating, humidification, and de- 
humidification as needed. A single air 
duct system will bring the warm or 


cool air to each room in the house 

Crow & Benda, whose development 
will be just across the way from 
East Ridge Park, decided on includ- 
ing air conditioning in their plans 
after seeing 25,000 people turn out 
for the opening of the Fast Ridge 
Park homes 

The way the public took to the 
idea of completely air conditioned 
homes was the clinching argument 
for Crow & Benda who were watch- 
ing the opening with great interest 
along with other Texas builders 

Jack B. Lowe, president, of Texas 
Distributors, Inc., distributor for the 
G-E equipment, reports an avalanche 
of inquiries from other builders as 
a result of the East Ridge Park de- 
velopment. 

General Electric officials believe the 
public has generally held the opinion 
that completely year-round air con- 
ditioning was prohibitively expensive 
They believe the success of the East 
Ridge Park project proves the prac- 
ticality of cooling small and medium- 
sized homes and predict that its im- 
pact will be felt far beyond Datlas. 


R.O.P. (regular official production) Together they can handle 185,000 % 
White Rock chicks in the United eggs. | 
States. Eggs go first into the incubating 


Operated as a partnership by Oscar 
W. Holtzapple and his two sons, 
Branson and Victor, the company has 
been breeding White Rocks exclu- 
sively for the past 22 years. This 
year the firm expects to produce a 
million and a half quality chicks in 
its modern plant near Lima for dis- 
tribution to all parts of the country 
and even abroad. 

In an effort to achieve improved 
hatches, the Holtzapples last fall de- 
cided to air condition the farm's 
hatching room. Purpose of the air 
conditioning is to keep the tempera- 
ture in the room below 80° F. and 
the relative humidity at 40 to 45% 


units where they are kept for 18 | 
days at a temperature of 99° F. and 
a relative humidity of 86%. They are | 
then transferred to the hatching | 
units where the temperature is held 
at 97° F. and the relative humidity — 
at 87%. 

In the 21-day hatching process, a 
considerable amount of animal heat | 
is created. Excessive heat is very | 
detrimental to chick production. If 
temperatures inside the hatching | 
units rise above 103° F., the chicks | 
will die. So it is necessary to control 
temperature and humidity to a fine 
degree. 

To help maintain constant tempera- 


UNIT No. 


AVAILABLE FOR 


MORE THAN 


900 


Low lube oil pressure . 
of a cycle... 


REFRIGERATION. 
COMPRESSORS 


.. or slow pickup of oil pressure at the start 
can occur unexpectedly and without warning in any 
pressure-lubricated compressor. When this happens, damage to seais 
and bearings may result even in the best of refrigeration compres- 
sors. To prevent such costly damage, PENN developed the Series 
275 Oil Protection Control with built-in Time Delay Switch. 


When compressor starts, if the oil pressure does not build up to the 
proper point within a safe time period, the PENN 275 stops the 
compressor automatically before damage can occur. If oil pressure 
drops below a safe minimum during the running cycle... and does 


UNITS FOR For Commercial, Semi-Commercial, Air 


ALL Conditioning and Home Refrigerator not rise to normal within the time delay period . . . the control stops 
STANDARD Compressors .. proven by 20 years of compressor operation. Thus, the compressor never operates more 
MAKES outstanding performance! than the predetermined safe time on subnormal oil pressure. Result? 
4. a Positive, automatic protection at all times! 
a ae mechanical 
EADIN Investigate this new, low-cost protection for refrigeration com ; 
JOBBERS pr 8 pres- 


sors or for other pressure-lubricated equipment. For complete 
information ask your compressor manufacturer or wholesaler or 
write Penn Controls, inc., Goshen, indiana. Export Division: 
13 E. 40th Street, New York 16, N. Y., U.S. A. In Canada: Penn 
Controls Limited, Toronto, Ontario. 


tees ~ ro 


rota ting 
shafts 


2020 NORTH LARRABEE STREE ; 
CHICAGO 14, ILLINOIS, U.S.A. 


ca ADIAN AGENT: 2025 ADDINGTON AVEW 
MONTREAL 28, on ©: camana 


AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES 
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Main W market in Rochester, MY. os 
There are 80 11. of meat cases 
poultry cose of the 

Ship seth some 
and dairy products trom this 
wos mode by Cable -Wiedemer, inc., Roch ef 


Efficient Equipment, Layout Lets Meat Market 


COMPRESSOR LINEUP serving “Ship's” 


Main St. market. From left to right ore o Yy-hp. 
compressor serving the poultry case, two 2-hp. compressors serving the walk-in cooler, 
ond two hp. compressors serving the meot coses. All ore York units. The installation 


ger 


Handle Big Volume with Minimum of Confusion 


ROCHESTER, NY Out of «a 
small, but clean, bright, attractive 
and modern neighborhood specialty 
store on W Main &t. here, Orlando 


“Skip” Leonards sella some 40,000 
Ibe of meats, poultry, and dairy 
products a week 

A specialist in meat merchandising 
“Bhip” does his high volume business 
with 80 lin. ft. of Hill closed type 
meat cases and « single 0-ft. 6-in 


on 


Gale 


todos CIS! I ood 
cmi4, 4 HP. 
Rte epee 


Hill poultry case at the back to 
form an “L.” Only other merchan- 
dising equipment in the long, narrow 
store is @ pair of Anheuser-Busch 
ice cream cabinets set against the 
opposite wall near the centralized 
cashier's cage 

Thie selling equipment is backed 
up by a huge walk-in cooler really 
two coolers interconnected by a cold- 
storage door, This cooler runs along 


one side of the meat cutting room in 
the rear and forward behind the sell- 
ing area. Doors enter the cooler from 
both the selling area and the meat 
cutting room 

With this setup it was explained, 
large carcasses as delivered can be 
quickly loaded into the cooler. From 
there they can be taken to the cut- 
ting blocks as needed by the meat 
cutters. The retail cuts are then 


SELL THE LINE THAT , 


GIVES YOU THE MOST—— 


Univercal Cooler 


The complete line of hermetic 
and open type compressors! 


For « really complete line of replacement compressors, both hermetic and 
see the new Universal Cooler jobber line. Here is a 
replacement compressor for any application including hermetics from 
to ') LP. in the full range of back pressures and open type from ‘4 


conventional 


range 


including 


For full information write: 


Specifically designed for the jobber trade, these compressors contain 
all the latest improvements in refrigeration compressor design. Of 
particular interest are the hermetics for most domestic and commercial 
applications and the new “V" type compressors covering the 1 to 3 HLP. 
The 2 and 3 HELP. VEP compressor, incorporates the last word 
in conventional compressor design and contains many new improvements 
pressurized lubrication, high speed operation, compactness 
of design and maximum capacity. 


But see for yourself the compressor line that really gives you a perfectly 
designed model for any application. Investigate the possibilities of a 
Universal Cooler franchise in your area. 


firm 


ORLANDO “Skip’ 


leonardo, owner of “Skip's Morkets” points 


through the interconnecting door in the huge wolk-in cooler of 

his Main St. store. This end of the cooler serves the cutting 

room while the cooler seen through the doorway serves the 

selling crea. By moving the cut meots through this doorway, 

the meot cutters con keep the selling area supplied without 
confusing troffic in the cutting room. 


loaded on platters and placed in the 
forward part of the cooler behind 
the selling area. Clerks from the sell- 
ing area enter the cooler from their 
own door and replace empty platters 
in the display cases with full ones 
as needed. 


«@ Meat items already packaged in 
consumer sizes are also stored in the. . 


forward part of the cooler where the 
clerks can reach them easily. Thus 
there is no need for traffic jams be- 
tween meat cutting room and selling 
area. 


During periods when customer traf- 


| fie is heavy, clerks can move large 


quantities of merchandise swiftly and 
efficiently, while the cutters can pre- 
pare large quantities of demand 
items ahead of time. Customers are 
assured of properly refrigerated meat 
at all stages. 

All the equipment except the ice 
cream cabinets was sold and installed 
by Cable-Wiedemer, Inc., local re- 
frigeration firm. Carl P. DiVita, 
service manager, points out that the 
installation has another feature that 
makes it a bit unusual. 

All of the cases are served by 
remote York compressors lined up 
in the basement. They include a 
‘4-hp. unit serving the poultry case, 
two 2-hp. units serving the walk-in 
cooler, and two %-hp. units handling 
three meat cases each. 

There are six meat cases in all, 
five 12 ft. 6 in. long and the sixth 
7 ft. 6 in. long. They are set up as 
a continuous display with no parti- 
tions between them. So, to assure 
even refrigeration throughout the 
entire display and to minimize the 
effects of a shutdown of one of the 
condensing units for any reason, 
DiVita hooked up the two %-hp. units, 
so that one handled cases 1, 3, and 5, 
and the other handled cases 2, 4, 
and 6. 

Thus, DiVita explained, even if one 


| of the compressors were shut down, 


there would still be cooling effect 
spread over the entire area until the 
compressor could be operated again. 


He noted, too, that Bush “flash” 
coils are mounted in the ceiling of 
the walk-in cooler 

DiVita related that ‘Skip’ Leonardo 
started out in the meat business four 
years ago with one small store and 
used refrigeration equipment. He 
started with a great drive for work 
and the belief that there was room 
for a specialty dealer in meat prod- 
ucts who could move meats in volume 
and do a real selling job. He believes, 
and still does, in letting fast turn- - 
over take the place of long margins, 
while at the same time actively sell- 
ing his products to the hilt. 

According to DiVita, “Skip” will 
buy a large quantity of a certain 
popular cut of meat at a special 
price and then “trade dollars” on it, 
with a fast $100 bill for profit. He 
will do this to build traffic in his 
store. Once the customers are in, 
however, it is up to his meat sales- 
men-—-16 of them normally, 24 in rush 
periods—to sell not only the special 
but also additional cuts, on which 
the margin is longer. 

This, DiVita said, is the reason why 
“Skip” has stuck to service-type 
meat cases in his market rather than 
adopting the self-service trend of the 
postwar years. “Skip” did not want 
the customer coming in for a pound 
of hamburger, picking it up, and 
walking out. He wanted his salesmen 
to have the opportunity to sell her 
additional cuts of meat she had not 
thought about before entering the 
store. 

That “Skip” has been successful 
in his methods is evidenced by the 
fact that he now operates three such 
specialty stores around Rochester 
and is doing a large volume business 
in all three locations. 


USE THE COUPON! 
For “easy-to-get” 
product information . . . 
use coupon in the 
“Information Center” form. 


“DISPLAY ALL” glass refrigerator 
A, 


doors are used in th ds of 


PERFECTION 
. 2 
DISPLAY 
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TECUMSEH, MICH. 


SALES AND PROFIT TO YOU. ..WRITE FOR OUR BROCHURE. 


AMERICAN GLASS REFRIGERATOR DOOR CO. 


10728 NORTH A BREA AVENUE . LOS ANCELES 38 


| LET US SHOW YOU HOW “DISPLAY ALL” DOORS WILL MEAN 


EXPORT DEPT, 2111 WOODWARD AVE., DETROIT, MICH. 


CALIFORNIA 
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units, large 


POWERFUL EXHAUST fon at rear made it possible to crowd four air-cooled condensing 
10-hp. water-cooled job, and corbonator 


into smoll mochinery room and 


let all units operate without overheating even in hottest weather. 


Automatic Exhaust Supplies Cool Air For 
Condensing Units In Crowded Installation 


NEW ALBANY, Ind.--With space 
at a premium and the layout of the 
building a tough one, the decision of 
Albert Hess to include air condition- 
ing and modernized refrigeration in 
the extensive remodeling job on his 
North Side Cafe here posed some 
difficult problems for the contractor. 

But these were solved, thanks to 

iderable ing ity exercised by 
A. E. Stuckert, who operates Stuck- 
ert Equipment Co., Curtis distributor 
in Louisville, Ky., directly across the 
Ohio River from New Albany. 

Modern appearance of North Side 
Cafe, both inside and out, belies the 
fact that originally it consisted of 
two separate, though adjoining build- 
ings and rather old ones at that. Inter- 
connecting the two involved cutting 
through brick and concrete walls 
with a combined thickness of 2 ft. 

The right half of the combined 
buildings now contains the restau- 
rant, soda fountain, kitchen, and a 
rear dining room, while on the left 
side is the bar. Both sides, of course, 
require considerable refrigeration, 
and in addition are air conditioned. 

Space is limited, which prevented 
the installation of conventional pack- 
age air conditioners. Further, the 
“cut-up” arrangement of the build- 
ing precluded the use of a central 
station type of system with ducts. 

So Stuckert’s solution was the in- 
stallation of a remote 10-hp. “Freon- 
12” Curtis condensing unit and ceiling 
type suspended blower units—one in 
the bar, one in the rear dining room, 
and two in the soda fountain. 

Even running the refrigerant and 
drain lines from the condensing unit 
to the coils was no cinch, considering 
the thick walls, Stuckert admits. 

“But after this installation was 


tional propeller type fans in these 
blower units made too much noise,” 
Stuckert added. 

This problem, too, was solved, by 
substituting squirrel cage fans in the 
unit coolers. This was a tricky job, 
also, because of space limitations 
within the units themselves. 

The 10-hp. unit handling the air | 
conditioning systems is a water- | 
cooled job and is connected to a 
cooling tower set at ground level 
directly behind the building. | 

Unit itself is located in a basement | 
machinery room that must set some | 
kind of a record for compactness. | 
The room measures a mere 10 by 14 | 
ft. with a 6-ft. ceiling, yet in addition 
to this large unit it contains four | 
more condensing units—a %-hp., | 
two 1-hp. machines, and a 1%-hp. | 
unit, all air-cooled, plus a carbonator, 
and a large exhaust fan driven by a 
1%-hp. motor. The latter is what | 
makes it possible to pack all this air- | 
cooled equipment in such a small | 
space. 

“Originally,” explains Hess, the | 
owner, “we had the condensing units 
upstairs but we couldn't get enough 
air to them. And even water-cooled 
units didn’t perform too well. To give 
ourselves more space we decided to 
put all the machines in the basement 
we dug at the rear, but they wouldn't 
have worked there without the air | 
exhaust system devised by Stuckert.” 

This blower is controlled automati- 
cally by an air switch and pulls air 
into the machinery room through a 
louvered door. The four machines 
with air-cooled condensers were in- 
stalled so that the air pulled into the 
machinery room by the fan blows 
through the condenser coils in the 
normal direction. | 

A duct joined to the fan housing | 


completed, we discovered the conven- 


QUALITY 
COOLERS YOU 
CAN FIT INTO 


YOUR LINE and | ~osoum 


SELL AT A PROFIT 


You sell quality, trouble-free cooling 
in these electric units that operate 
wet or dry. In 3 sizes... 4, 5, 6 ft. 
Unobstructed interiors. Baked Enam- ' 
el finish for beauty and sanitation. f 


the BEVCO company, inc. 


316-28 S$ BROADWAY - 
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REMOTE BLOWER units were used to air condition restovront (as well os bor and dining 


room) dve to spoce limitations. C 


na bi 


d squirrel coge fons in units to 


eliminate noise. 


with a canvas connection leads up 
to the roof to exhaust the hot air 
there. During the winter, of course, 
the exhaust fan is seldom needed. In 
fact, some heat may be required in 
the machinery room, but this is sup- 
plied by a small electric heater. 
“We've had absolutely no trouble 
with these air-cooled units getting 
too hot in summer and cutting out,” 


This is important, because the four 
units supply the refrigeration needed 
for the bar, restaurant, and soda 
fountain fixtures and boxes. 

Incidentally, the lines from the 
units to the various fixtures run 
mostly in trenches directly beneath 
the fixtures, going through “green- 
leaf” when they pass through walls 
or the floor. This makes for a neat 


LA CROSSE, Wis...Arthur Moody 
has recently joined the product engi- 
neering department of The Trane Co., 
manufacturer of air conditioning, 
heating, and ventilating equipment, 
it was announced by R. E. Lucey, 
vice president 

He will work on the design and 
development of air conditioning and 
refrigeration products 

Moody had been associated with 
the Elliott Co. Jeannette, Pa. as 
chief engineer of Blower Div. for the 
past six years 

Prior to 1945, he was chief research 
engineer with DeLaval Steam Turbine 
Co., Trenton, N. J 


D. B. Paquin Is Elected 
White-Redgers Vice Pres. 


ST. LOUIS..D. B. Paquin was re- 
cently elected a vice president of 
White-Rodgers Electric Co. 

His responsibilities include pur- 
chasing, production control, machine 
accounting, and statistical functions. 
Paquin previously was connected with 
A. T. Kearney & Co., Chicago, man- 
agement and industrial consulting 
engineer 


Cole Named Airtemp Dealer 


COLUMBUS, Miss.--Cole Refrig- 
eration and Electric Co. announced 
recently its appointment as dealer 
in the Columbus trade area for Chrys- 
ler Airtemp air conditioning. The 


CATALOG N-I 


Hess reports. arrangement and helps save space. 


firm is headed by Jerry Cole. 


Ansul leads the nation and supplies the FREE 
WORLD with highest quality tigerants and 
Refrigeration Products. 
Ansul's Sulfur Dioxide, Methy! Chloride, and Re- 
frigeration Oii are endorsed by leading service 
men, wholesalers, and manufacturers everywhere. 
have met every challenge of the industry with 
confidence aided by the unsurpassed dependability 
and “on the job” technical service which is part 
of the Ansul guarantee. 
Ansu!l is a national! leader in the distribution of Du- 
Pont’'s (Kinetic) “Freon” products. Users turn to 
Ansul for all their Refrigerant needs and enjoy 
the benefits of dealing with pioneers and leaders ia 
the field of Refrigeration. 
There is an Ansul Wholesaler near you. Take your 
problems to him. The help of his organization of 
capable technicians, with the backing of the entire 
research and engineering staffs of Ansul Chemical 
Companys 208. FGOR Sat en SRG <= 6 ae Oa 
or obligation. 


ANSUL 


CHEMICAL COMPANY 


REFRIGERATION DIVISION 


| prin Gueres creme ¢ ante aan, eines MARINETTE, WISCONSIN 
| AMSA OM + KINETIC “PREGIE” REFRIOERANTS + ALSO MANUFACTURERS OF WOUSTRIAL CHEMICALS » DEY CHEMICAL rinE EXTINOUISHERS 


THE FINEST REFRIGERATION 
LUBRICATING OIL a¢ any frice/ 


The NEW IMPROVED All-Temperature Re- 
frigeration Oil — is sold exclusively by leading 
refrigeration wholesalers everywhere. 

BUY IT NOW AT THE NEW LOW PRICE. 


Use it for more dependable, trouble-free lubri- 
cation. 
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. By Jimmy Hatle 
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Regardless of whose condensing unit you buy 


im any size from 4 through 25 H.P.-—your first 
demand is to insist that it have a CLEANABLE 
water-cooled condenser, It costs no more originally, 
and the added advantages in longer life and more 
efhcrent service can't be overlooked. No matter how 
poor the water conditions, and no matter how long 


the service of the unit, you can always count on 


JORBERS & of prexipal cities carry MM condemens 
in stock for bemediote delivery 


SEND FOR DESCRIPTIVE LITERATURE 
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restoring new-unit efficiency by the simple use of a 
spiral cleaning tool which will thoroughly remove, 
mechanically, all the harmful corrosive material that 
might accumulate on the water tube interiors. You 
needn't settle for less, for almost all leading manu- 
facturers are recognizing the advantages of clean- 
ability--and are equipping their units accordingly 
in aé/ sizes. Capacity Range 4 through 25-ton, 
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“| have always felt that whatever the Divine Providence permitted 
to occur | was not too proud to report. The people are not served 
by pussyfooting, or by that sort of journalism in which nobody will 
ask who is the editor of a paper or the writer of an article, and 
nobody will care.""—Charles A. Dana. 


More Fuel for the Controversy 


MAX HESS, JR., famous president of a fabulous Allentown, 
Pa. department store, has little use for the “survey technique” of 
marketing. 


The first thing a hired-from-the-outside “scientific marketer” 
suggests, he scathes, is a broom-handle sampling job which con- 
fuses people who should know better. 


“And what do they want to survey?” Mr. Hess fumes. “They 
begin by charging you a whopping fee to determine how you 
stand in your community and with your employes. 


“Are you popular or disliked? They spend weeks checking 
on this—and then come back with answers which, if you're at all 
sensitive, you knew in the first place. A man who is thoroughly 
hated usually doesn’t have to buy an expensive survey to convince 
himself of the fact.” 


To prove his point, Mr. Hess points a sorrowful finger at the 
radio-television industry. Quote: 


“I don’t know whether the industry listened to its public 
relations men or to its ‘outside’ management experts. One of 
these two groups, however, must be responsible for what 
happened. Both are forever making surveys of public taste and 
preference. They're supposed to be authorities on pleasing the 
public. But not this time. 


“For months we on the sales floor knew that Mrs. Jones 
was eager to buy low-priced table model TV sets. That’s what 
she repeatedly asked for. We could have sold her quite a few if 
we'd had them. But what happened? Virtually all television 
companies promoted huge combination sets. It was very impres- 


_Sive and very expensive. But it wasn’t what Mrs. Jores wanted 


or could afford. Big sets piled up in distributors’ warehouses. 
By April, their inventories had jumped 218%. 


“One genius suggested giving a free lamp with every big set. 
Another offered a raffle ticket on a trip to Bermuda with every 
combination you bought. A third counseled that the sets be 
equipped with portable bars. They did everything in fact, except 
advise manufacturers to produce the kind of sets Mrs. Jones was 
willing to buy. Where had these experts made their surveys? 
Why didn’t they come to the sales floors to see what Mrs. Jones 
was demanding? We retailers could have told them.” 


Supposedly scientific “broad-scale’’ marketing often is based 
on slip-shod surveys, as opposed to grass-roots understanding of 
people as individuals. Lazy reliance on it will be the death of 
specialty salesmanship yet. 


Pertinent Quotation 
“There are liars, damned liars, and statistics.”"—MARK TWAIN. 
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Current 


F LITERATURE 


To obtain further information on the literature listed below, 


please refer to key number preceding listing. Please use the 
“Information Center” form on “What's New” page. 


Brazing Manual Tells How 
In Language of Operator 
———KEY NO. N-520—— 


WHITE PLAINS, N. Y.-A new 
type of brazing manual, recently 
published by All-State Welding Al- 
loys Co., Inc., is entirely operator 
written in the unedited language of 
the men behind the torch. 

The publication is titled “Brazing 
Manual” and contains data for braz- 
ing shapes, sheet, castings, tubing 
and assemblies of copper, brass, steel, 
aluminum, and cast iron. 

The practical aspects of brazing, 
such as is found in the air condition- 
ing, refrigeration, and other service 
trades, are fully covered. Plain 
words and diagrams clear up and 
simplify a number of points in the 
joining operation and show clearly 
how good sound joints can be made 
without the operator having to be 
very expert in the art of weiding or 
brazing 


Copies of the new 16-page, illus- 
trated manual are now available. 


Add FHP Motor Slidefilm to 
G-E Motor Selection Course 


——KEY NO. N-521 


SCHENECTADY, N. Y.-—A 35-mm. 
black-and-white sound slidefilm and 
allied literature on “Selection and 
Application of Fractional Horsepower 
Motors” has been announced by Gen- 
eral Electric Co. 

It is an addition to the company's 
motor selection course, a training 
program launched last year as No. 


22 in the G-E “More Power to 
America” series. 

The new film (‘running time 21 
minutes) describes the broad uses 


of FHP motors in the home, on the 
farm, in factories, and offices. It ex- 
plains the five different kinds of 
motors in the FHP family: a.c. 


PRESSURE | 


DROP 
ts important 


Excessive pressure drop through a poorly 
designed heat interchanger can offset 
all the gain to a system and do more 
harm than good. Exclusive longitudinal 
fins in all Heat-X interchangers provide 
for low pressure drop and high heat 
transfer, resulting in improved expansion 
valve performance, lessening of oil 
foaming troubles, and many other ad- 
vantages contributing to a more 


efficient installation. 


HEAT INTERCHANGERS 


Write today for specifications and installation dato. 


THE HEAT-X-CHANGER CO., INC. 


BREWSTER, NEW YORK 


single-phase types (capacitor, split- 
phase, and shaded-pole), and a.c. 
polyphase and dc. types. 

With photographs, charts, graphs, 
and cartoons, the slidefilm outlines 
the basic steps that must be consid- 
ered in selecting and applying any 
motor, and shows how they work in 
FHP sizes. 

The original motor selection course, 
to which the new film will be added, 
is an educational program designed 
to aid in the rapid training of indus- 
trial personnel in the selection and 
application of modern electric motor 
drives. Devoted to the task of quickly 
indoctrinating qualified personnel in 
the nation’s factories as an aid to 
industrial mobilization, the course 
has had wide use since it became 
available in April, 1951. 

The course consists of nine slide- 
film “lessons” (each with a 16-in. 
sound recording), 10 copies each of 
nine student review booklets on the 
lessons, and an instructor's manual, 
all packaged in a luggage-type carry- 
ing case. 

The complete course is available 
for single showings by contacting 
G-E apparatus offices, or it can be 
purchased outright from the com- 
pany. 


Solderiess Terminal Catalog 
Depicts Vaco Products Line 
——KEY NO. N-522——— 


CHICAGO— Availability of its new 
“Lynn Lightning Solderless Termi- 
nal” catalog has been announced by 
Vaco Products Co. here. 

Illustrated with numerous two- 
color photographs and “how-to” draw- 
ings, the catalog depicts the com- 
plete line of over 35 different types 
of solderless terminals and connec- 
tors, crimping tools, self-service dis- 
play boards, and merchandising aids, 
plus display for holding service kit 
and terminal cross reference chart. 


% te 10 TON interchangers are 
of the cast aluminum type with 
highly efficient longitudinal 
suction-line fins. Sized to match 
condensing units. 

15 te 100 TON models of the 
shell and finned tube type are 
also constructed with exclusive 
Heat-X longitudinal fins pro- 
viding maximum heat transfer 
at minimum pressure drop. 


Book on Sound Recording, 
Reproduction Enlarged 
KEY NO. N-523—— 


NEW YORK CITY~-An enlarged 
second edition of “The Recording 
and Reproducticn of Sound” by Dr. 
Oliver Read has been published re- 
cently by Howard W. Sams & 
Co., Inc. 

With more than 800 pages, the 
book contains all the revised and 
latest information on the subject of 
recording and reproducing sound. It 
covers the behavior of sound waves, 
basic recording methods, microgroove 
recordings, phono reproducers, style, 
public address systems, amplifiers, 
attenuators, and mixers. 


Burling Catalog Describes 
New Temperature Controls 


——KEY NO. N-524—— 


SOUTH ORANGE, N. J.—-Burling 
Instrument Co. here has announced 
publication of a new 12-page illus- 
trated catalog, No. G-17, which de- 
scribes its full line of temperature 
controls. 

Special features of this catalog 
are data on four new instruments 
and inclusion of tables of application 
and performance for all instruments. 

The new additions include the 
model V-1C, an electric type with a 
vapor tight cover; the model HA, 
for use in pneumatic systems; and 
the various models Y, temperature 
controlled valves. 

Covered also is the use of Burling 
controls for temperatures from -300° 


to 1,800° F. and in various severe 
applications. 
A copy of catalog G-17 will be 
jleaA on r et 


’ 


1. They cannot powder! 


Catch-All cores are molded desiccant in granular form. 
2. They conned pack! of minute particles of ag, They dry down to o low 
3. The refrigerant can- highly efficientdesiccant,the end point... a point so low 
not channel around the efficiency of which is great- that any remaining moist- 
desiccant! ure is absolutely hormiess! 


4. The unique, porous 


Savings with Refrigeration 
Shown In New Booklet 


——KEY NO. N-525-———— 


MANSFIELD, Ohio — Helping the 
homemaker get the most out of her 
refrigerator and achieve food and 
money savings with proper refrigera- 
tion is the purpose of a new booklet 
announced recently by the Westing- 
house Home Economics Institute 

Called a reference handbook on 
Electric Household Refrigeration, the 
32-page booklet was written by Mrs. 
Julia Kiene, director of the Institute 
Designed primarily as a teaching aids 
handbook, it is illustrated with 
sketches and photographs and is 
written in non-technical terms. 

The new booklet explains the need 
of refrigeration, the proper storage 
of foods, vitamin retention, and the 
successful home freezing of foods. 
Chapters on modern household re- 
frigerators and home freezers de- 
scribe the types of equipment avail- 
able, construction features and in- 
structions for care and use 

Copies of Electric Household Re- 
frigeration (booklet 1CE-0202) are 
available at 5 cents each. 


Book Tells How To Sell 
Retail Advertising by Plan 


——KEY NO. N-526———— 


NEW YORK CITY--A_ retailer's 
advertising guide to top sales results 
called “Selling Retail Advertising by 
Plan” has been issued by the Bureau 
of Advertising, American Newspaper 
Publishers Association. Copies of the 
150-page outline may be obtained 
from the Bureau. 
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Kennard Bulletin Gives 
Spees on Cooling Towers 
KEY NO. N-527——— 


ST. LOUIS...A four-page bulletin 
KT-1 describing Kennard induced 
draft cooling towers with centrifugal 
type fans has been issued by Ken- 
nard Corp. here. The bulletin illus- 
trates and describes the units, giving 
complete specifications. 


Sweden Issues Case Study 
Folder on Fountain Lanch 
KEY NO. N-528——— 


SEATTLE. -How a fountain freezer 
will cut labor costs, speed service and 
make money for a restaurant, lunch 
counter, or any establishment that 
sells ice cream is the story told in a 
little folder issued by the Sweden 
Freezer Mfg. Co, here, that is avail- 
able on request 

“The Sweden Method at the Mocha 
Shop” is the title of the folder that 
tells how a Seattle fountain lunch 
operator reduced his labor and food 
costs by installing two freezers, one 
for making a complete milk shake 
and the other for serving alamode 
dishes, sundaes, and dishes of the 
soft-served product popularly known 
as “freeze,” or “creme.” 

Not only did the Mocha Shop cut 
labor costs by installation of two 
freezers, but food costa at the foun- 
tain dropped to the point that made 
possible reducing the price of milk 
shakes to 25 cents from 30 cents 

The cost of making a shake with 
the Frigidmixer is estimated at eight 
cents. As for labor, due to the time 
and work saved by the freezers, the 
number of waitresses employed was 
reduced from six to four. 


FILTERING instead of STRAINING 
/ééMOISTURE REMOVAL 


on Comfort Cooling Refrigeration Systems 


Sporlan Catch-Alls with their tremendous Tri-dimensional filter- 
ing area have conclusively proved that they will remove foreign matter from 


the refrigerant quicker and better than strainers . 


For many years it was believed that water in the refrigerant was no problem, 
because freeze-ups did not occur in comfort cooling. But today we know 
that the moisture in these systems causes corrosion, acidity, oil contamination 
and sludge. This condition becomes even more critical on hermetic com- 
pressors causing breakdown of insulation on the motor windings with 
resultant burn-outs. Here again only Sporlan Catch-Alls with their exclusive 
drying ability can remove the moisture, reduce the acidity and eliminate all 
the problems caused by moisture. 


Here Are The 5 Exclusive Catch-All Filter-Drier Features 
That No Other Strainer or Drier Can Claim 


er than thot of the same 


“hen you want perfectly clean, perfectly dry 


refrigeration systems... lustall Sporlan Catch-Alls, 


. . and in addition, will 
remove the fine particles which no strainer can possibly do. At last you can 
be rid of these fine particles that cause so much abrasive damage to all 
moving parts of the system. 


CATCH-ALL 
FILTER. DRIER 
> CORE 


os 
sae ll 
MATTER 


MOISTURE. OIL 
CONTAMINATION 
AND ACIDITY 


— SLUDGE 


the perfect Filter-Drier, and get Peak Performance on All Installations. 


7525 SUSSEX AVE. 


RUAN VALVE COMPANY 


ST. LOUIS 17, MO. 


EXPORT DEPARTMENT 


89 BROAD STREET 


NEW YORK 4, N.Y, 
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RIGHT One oir-cooled and sis water-cooled 

York compressors ore in this lineup serving 

the Croft & Clarke mortet. Two large wolk- 

ims ore directly behind this bottery. The 

; cooling tower is on the opposite side of the 

“ . bosement, off to the right 


Loaded with Refrigeration 


Small Market Prospers with Lots of Self-Serve 
Cases on Ground Floor and Walk-Ins In Basement 


ROCHESTER, N. Y When Craft 
& Clarke ophned a new Ked & White 
fou! store in the north end of town, 
they made sure they had plenty of 


the firm's other store 

Craft & Clarke offers its customers 
both self-service and counter service 
in the meat department and invites 
them to visit the meat cutting de- 
partment where two women pack- 
agers and three meat cutters operate. 
The meat cutting department is fully 
visible from the store and easily ac- 
cessible to customers who wish to 
take advantage of the invitation. 


frigeration firm. They put in C. V 
Hill equipment throughout 

The self-service market, which is of 
the amall neighborhood variety in a 
refrigeration facilities fast growing new community, con- 

The entire selling area is ringed tains three Hill model 256 self-service 
with refrigerated cases, while the dairy cases, three Hill model 82FF 
basement contains two large walk frozen food cases, two model 41K 
ing, a battery of c.mpressors all but meat cases, one & ft. 6 in. long and 
and a cooling the other 11 ft. long, and two 11-ft 
model SSVK vegetable cases. In the 


one are water-coojed 
tower 


The entire instaiiation was made lineup there is also a Husamann closed Backing up these facilities are a 
by Cable-Wiedemer, (ne local re type meat case, brought over from 14 by 15 by &8-ft. vegetable walk-in 
$9 


Full Vision Display Cases 
* SELF CONTAINED 


Biggest Value 
ia America 


Today! 


Available in 6-8-10 ft. 
lengths including com- 
pressor housing. 


41” high with Black 
Formica Top. 


Complete with Condensing Unit — 


MODEL FVv8C 
52 Series 


QUALITY 
CONSTRUCTION 
THROUGHOUT 


© Heavy gouge vee! clad with 3 coat 
porcelarn 

@ Heavy Duty Col 

@ Fiverescet lights, UL. approved 

@ Triple Thermopone 

© Woterpros! tine: between shell ond 
cabinet 

© Governmant approved inivieton 

@ Disploy shelves, porcelain clod Rear View 

@ Slot type wood foo rack 

© Cast brane drain and trap 

© Stoiniers see! drip por 

@ Block Formica top 

© Pel tenet viding Gxare with Ther MANY GOOD FRANCHISES ARE STILL OPEN. 

Pin this ad to your letterhead and mail for 


Complete Information 


THE MOST COMPLETE LINE 
OF REFRIGERATED EQUIPMENT 
PENNSYtvaNiA IN THE COUNTRY FOR 1952! 


223 Flatbush Avenue, Brooklyn 17, New York 
EXPORT DEPARTMENT: 39 Broadway, New York 


EQUIPMENT CORPORATION 


FLEETWOOD. 


EXECUTIVE SALES OFFICE 
Phone Ulster 7-8662. 


and a 8 by 15 by 8-ft. freezer walk- 
in. The compressor row is located 
right behind the two walk-ins. Only 
air-cooled unit is a ‘4-hp. York unit 
that serves the closed meat case. 

The water-cooled York units are 
a 3-hp. compressor to serve the three 
frozen food cases, a 1'g-hp. unit for 
the two vegetable cases, a 1-hp. unit 
for the two open meat cases, a 2-hp. 
unit for the three open dairy cases, 
a l-hp. unit for the vegetable walk- 
in, and a 2-hp. unit for the freezer 
walk-in 

All of the compressors are mounted 
on cement blocks to help absorb the 
vibration, according to Carl DiVita, 
service manager for Cable-Wiedemer. 
Water lines run at ceiling level across 
the basement to a cooling tower lo- 
cated on the far side. 

DiVita recalled that he ran across 
an unusual problem with this instal- 
lation that he solved only by the 
merest chance. 

It seemed that every day or two, 
the ‘,-hp. compressor would blow 
a fuse for no apparent reason. There 
was plenty of power in the building 
to handle the complete load, so there 
was no question of low voltage. 

Servicemen were sent out several 


| times to find the difficulty, but though 
| they searched diligently, they could 


discover no reason for the fuses to 
blow. In fact, while they stood by and 
observed, nary a fuse was blown. 
The compressors worked perfectly. 
Ray Craft, partner in the market, 


| naturally was getting angrier and 


angrier as fuses continued to blow 
and the servicemen could do nothing 
to prevent it. 

One day DiVita was out checking 
over the installation after a fuse had 


| blown and was searching his brain 


to discover what possibly could be 
the matter, when by the merest acci- 
dent, the trouble revealed itself 
While Craft and DiVita stood by 
discussing the problem, the 2-hp. 
compressor for the dairy cases, the 


3-hp. motor for the cooling tower, 


See | 


and the ‘s-hp. compressor for the 
meat case all started up at the same 
instant. There was an arc at the 
switch box as the fuse on the 45-hp. 
unit blew again. 

From this, DiVita discovered that 
the wire used in hooking up the cir- 
cuits was not big enough to carry 
the entire load in such circumstances. 
So he immediately had the entire 
job rewired with heavier wire and the 
store has not had a repetition of the 
trouble since. 


Mahoney Returns to Acme 
From Duty Tour with NPA 


JACKSON, Mich.—Joseph T. Ma- 
loney, sales executive for Acme In- 
dustries, Inc., has returned to Jack- 
son, resuming his position with the 
company. He has just completed a 
six-months tour of duty with the Na- 
tional Production Authority and was 
on loan to the Government during 
that time. 

While with the NPA Maloney was 
the industry analyst with the air con- 
ditioning and refrigeration section of 
the general! industrial equipment divi- 
sion. He was associated with Gordon 
Wootton, chief of the air condition- 
ing section, the department handling 
the allocation of vital metals. 


Kedmond 


MicroMorors 
p / 


“ONE OR OWE THOUSAND” F 
74 different models in stock 
FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 


MARVIN L. “FERGIE” FERGESTAD 


2120 S$. Lyndale, Dept. A, Mpls. 5, Minn. 


| , 


means money saved 


® Your cold plate dollar goes further when you specify DEAN be- 
cause you eliminate waste! You get a plate in the exact size you n 
... not one that is almost right, but a plate that accurately meets your 
specifications. You name the size—you name the shape . . . we make it! 
You can have plates in zinc metalized steel, stainless steel and in 
other metals. You can get cylinders, U's, angles, tanks, etc., and also 
\ plates for baudelot-type coolers. 
Using DEAN “job tailored” cold plates means dol- 
\ lars in your pocket on every job. Try them! 


_ SEND FOR TECHNICAL DATA BOOK 


tors, window displays, food counters, cefrigerated transpor- 
tation and subzero applications for industrial chilling 


TAILORED” 


— DBAN 


PLATES 
—— i | 


PRODUCTS, INCORPORATED 
1042 DEAN ST., 


Ye. ae 


ta 


BROOKLYN 16, N 
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Druggist Loses Lease But Boosts Volume 
With Modern Equipment In New Store 


SEWARD, Neb.—Druggist Adolph 
Vahl didn’t think so at the time, but 
it was fortunate that he unexpectedly 
lost his lease on his store on the west 
side of the court house square here 

In arranging for a new space on 
the north side of the square-—in a 
location no better or worse than the 
old one, Vahl decided to discard all 
his old fixtures and equipment and 
start fresh with a completely modern 
layout. 

The results indicate just what full 
modernization can do for a small- 
town drugstore: In a _ six-months’ 
period, sales climbed one-third above 
the same period of the preceding 


year 

Modernization included year-round 
air conditioning, a new fountain, a 
self-service case for packaged ice 
cream, and addition of an animal 
health department equipped with a 
refrigerator for vending biologicals 
Cost of the program has been fully 
justified through increased trade, ac- 
cording to the druggist. 


OLD FOUNTAIN GOES 
TO COLLEGE 


As of his “house cleaning,” 
Vahl gave his old fountain to Con- 
cordia college of Seward for use in 
the school’s snack bar. The new Bas- 
tian-Blessing fountain in the new 
store was producing 300% greater 
volume than the old one did. 

Concordia students are well repre- 
sented among fountain clientele. Al- 
though there are two other drug- 
stores in this town of 3,300 popula- 
tion, the Vahl fountain has become 
the gathering place for young folks 
of college age on down. 

The fountain has 10 stools, while 
an adjoining booth section has up- 
holstered seats for 12 persons. The 
fountain section, as well as the re- 
mainder of the store, is finished in 
a maroon and grey color scheme. 

A 10-compartment Frigidaire case 
for ice cream is included in the 
fountain equipment. The backbar is 
mirrored and the lower section has 
enclosed compartments for storage 
of glasses, cartons, napkins, etc. 

Vahl enlisted the services of an 
architect in planning his new store 


which includes full-view front, as- 
phalt tile flooring, the fluorescent 
lighting fixtures of the modern grill- 
type. Center islands have frame of 
chrome-plated tubular steel with glass 
shelving. The open prescription de- 
partment at the rear is finished in 
white. 


ANIMAL HEALTH DEPARTMENT 


In planning the new layout, the 
druggist decided to make a bid for 
the animal health business in the 
prosperous rural trade area. So an 
animal health department was in- 
stalled, across from the prescription 
department, and appropriately desig- 
nated by cut-out block letters at the 
top. 

A 10-ft. wall fixture with adjust- 
able shelving displays the animal 
health products, and a niche was 
built at one side of the fixture just 
big enough to accommodate a Norge 
vending refrigerator for biologicals 
Vahl said the refrigerator not only 
saves steps to the prescription de- 
partment refrigerator when farm 
customers call for antibiotics, but 
serves as an effective display fixture 
as well. Many farmers serve them- 
selves from the refrigerator and it 
adds a professional touch to the new 
department which has shown an in- 
crease in sales every month since it 
was inaugurated. 

Another new piece of equipment 
which the Seward druggist tried for 


the first time was a_ self-service @~ 


Frigidaire case, located near the cen- 
ter of the floor, for packaged ice 
cream. A backbar has four shadow- 
boxes depicting ice cream dishes in 
color. Take-out ice cream sales have 
far exceeded the total for the entire 
fountain in the old store, and busi- 
ness is almost as good in the cold 
season. 

The excellent insulation of the store 


do so he opened it up. Within an 
hour's time the store temperature 
had dropped to 68° and he had to 
turn the unit down 

All remote compressor units were 
mounted on a platform in the full 
basement for easy accessibility. The 
basement storage room, which has 
fluorescent lighting and an elevator 
running from the checking room on 
first floor, also houses the automatic 
gas heating unit and a large Frigid- 
aire freezing case to hold a reserve 
supply of ice cream. Since the ice 
cream must be trucked from Lincoln, 
26 miles distant, the reserve case has 
proved a necessity on hot days. 

Vahl pointed out that his increase 
in sales has been due entirely to mod- 
ernization, since the location is no 
better than the one he vacated 


New Loblaw’s Has 100% 
Self-Service Meat Dept. 


ROCHESTER, N. Y. - Extensive 
use of self-service refrigerated cases 
features the newly-opened Loblaw’s 
supermarket at 1731 N. Clinton Ave. 

The 100% self-refrigerated meat 
department has a series of refriger- 
ated cases holding meats which are 
prepared and pre-packaged right in 
the store. The meat cutting and 
preparation department is air condi- 
tioned. 

Another large user of refrigerated 
fixtures is the frozen foods depart- 
ment, featuring frozen fruits, vege- 
tables, juices, poultry, sea foods, and 
ice cream. 

The dairy department uses refrig- 
erated cases for the display of milk, 
butter, eggs, cheese, and other dairy 
products. Fresh fruits and vegetables 
also are chown in refrigerated cases. 
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SLANTS ON SERVICE 
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“Slants on Service” is a “package” devised by the NEWS to 
meet the needs of its busy readers in the service and contracting 


business. 


How To Pull Flywheels 
In Least Possible Time 


Knowing how to pull stubborn fly- 
wheels is a thing that can save you 
a lot of time and avoid a lot of pro- 
fanity, says W. Tegner of Oakland, 
Calif. Here is a way that has proven 
to be very successful when pulling 
odd spoke or stubborn flywheels. 

Take a chain puller, put it in place 
and turn it up tight so that it has 
a good strain on the flywheel. Next 
apply the flame of a Presto torch to 
it and when it pops it will be loose. 

You will find that you can remove 
a flywheel this way in a few minutes 
where you might have taken a long 
time some other way 


Torch Burns Up Carbon 
Clogging Liquid Line 


At times the liquid line has been 
known to clog up, This may be found 
by tracing the liquid line from the 
machine and looking for a spot where 
the liquid line starts to frost or 
sweat. As this is usually caused by 
a clot of carbon, it can be done away 
with like this. 

Apply the flame of a Presto torch 


to the spot and a couple of inches 
ahead of it and get the tubing hot. 
This burns up the carbon, and the 
dust that remains is washed away 
by the onrushing gaa. 

A clogged liquid line is usually 
easily found as the machine will 
have a high head pressure and the 
receiver and condenser will be full 
of gas 


This Trouble Light Can Be 
Clamped On Anywhere 


Very often you will be called to 
work on a commercial job or apart- 
ment house job where the condensing 
unit is tucked away in some dark 
corner or basement. At times like 
this, you will find it very handy to 
have a light that you can use any- 
where 

One serviceman solved this prob- 
lem by taking a trouble light, cutting 
off the plug, stripping part of the 
cover off and attaching a couple of 
insulated battery clamps to the 
leads. When he runs across a job 


that is 220 volts, he merely fastens 
one of the clips to one side of the 
switch and the other to the switch 
box to get his 110 volts 


caused the architect to recommend 
a 3-hp. air conditioning unit. Vahl 
was skeptical, but purchased a ae ne =: 
Chrysler Airtemp self-contained unit ee sn or ; aS 
of that size and had it jinstalled on 
the east wall between the booth sec- 
tion and fountain proper. 

One hot day last summer he de- 
cided to see just what the unit would 


Wow 


Moisture free refrigeration can be yours if you use 
PA-100. Tests prove PA-100 can dry refrigerants to moisture levels that cannot 
be reached by other refrigerant drying agents. And PA-100 cannot cause cor- 
wp A . actually helps prevent it by removing corrosive compounds from 


the system. 


There need be no worry about caking, dusting, deliquescing or channeling 


refrigerants with PA-100. 


Prescribe PA-100 for your moisture problems. Available from your jobber in 


cartridge or bulk can. 


Progress through Chemistry 
THE DAVISON C 


PRODUCERS OF: CATALYSTS, INORGANIC ACIDS, SUPERPHOSPHATES, PHOSPHATE ROCK, SILICA GELS, 
SILICOFLUORIDES AND FERTILIZERS 


PRESCRIPTION FOR — 


HYDRO-MISER 
COOLING TOWER 


FLOOR TYPE 


OISPLAY CASE 
cous 


ue Oe Temotmarues wire 
22 begs GAS DEFROSTING 


on J LOW CEILING 
pease sesh. bad aie Mane Boren + * erg — senmeeeiaiial 


DIRECT EXPANSION 
WATER COOLERS 
vas - 


he ee 


oli 


Manufacturers of the original Cross-Fin Coil ¢ Humi-Temp 
Units * Evaporative Condensers * Cooling Towers © Air 
Conditioning Coils * Air Conditioning Units * Direct Expan- 
sion Water Coolers * Heat Exchangers * Disseminator Pons 


LARKIN COILG... 


519 Memorial Drive, $.E.- Atlanta, Georgia - Main 3171 


CORPORATION 
Boltimore 3, Maryland 
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Refrigeration Design and the Serviceman 


Baragar Urges Close Cooperation Between Manufacturer 
And Serviceman To Assure Industry of Satisfied Users 


JANI) BAPIDAR, Mich Close 
cocperatior es reywred with deter 
rined effert from toth the manufac 
turer and UF aerviceman if success 
fu merchandising servicing and 
sstinfied users are derired 1M 
Harager, general maneger for Johns 
to Hefrigeratior ales Co in 
Detrett, told the Western Michigan 
action of ANKE here recently 

Discussing Ketrigeration Design 
from the Bervicemal« Angle.” Bara 


gar pointed out that “for some odd 


reanaon there has always been a bone 


of contention between the refrigera 


tion service engineer and the de 
signer of refrigeration equipment 
The feeling existe with « large num 
ber of servicemen that the product 
engineer sometimes doesn't know 
which end m up And, I am sure 
there are many product engineers 


who feel the 
aerviceman 


same way about the 


BREASONS FOR LACK OF 
UNDERSTANDING CITED 


The reason for this ia because of 
a lack of understanding of the 
mutual protlems that exist between 
these two groups To play fair with 
both sides let's examine what each 
should expect from the other 

“If the manufacturer expecta vol- 
ume production, volume sales, cus 
temer acceptance and a net profit 
on the product he manufactures,” 
Baragar said, “he will have to give 
to the service engineer, the distribu 
tor, and the parts wholesaler seven 


basic items, namely 
|. Proper application design 
2 Good design for service 
3S. Well written service manuals. 
4. Direet with field per- 
sonnel from the factory 


f understanding by 


contact 


5 Bympathetk 
the manufacturer of the serviceman's 
problema 
6 Availability 
ment and manuals 
7. A full backing from the manu- 
facturer on hia warranty 


of parts replace- 


Let's review these seven basic 
greater detail, Proper ap- 
plication design means simply to the 
serviceman a product that will do 
successfully and reasonably economi- 
cally what the manufacturer claims 
for it 

“Good design for service permits 
the good serviceman to intelligently 
maintain and render service that may 
be required. A typical example of 
good application design with poor 
service features reminds one of the 
expansion valve manufacturer who 
a few years ago designed a thermo- 
static expansion valve that main- 
tained a very constant super-heat, did 
not hunt and functioned quite well in 
every respect 

“However, the designer of this 
valve neglected to make allowances 
for wrench flats that would permit 
this valve to be easily installed and 
removed. The net result was that the 
service engineer and subsequently 
the wholesaler refused to handle this 
product because it was difficult to 


service 
clared 
“Well 


in the field,” Baragar de- 
written service manuals 
should contain in detail the entire 
product story as well as exploded 
views of component parts permitting 
the good serviceman to intelligently 
analyze the product and to become 
familiar with what must be done 
Further, the service manuals should 
contain pressure control settings, 
recommended operating pressures, 
and any other pertinent information. 

“Direct contact with field personnel 
from the factory, in my opinion, is 
the surest way to guarantee complete 
acceptance of your product,” he said. 
“By permitting the refrigeration 
service engineer direct contact with 
your field man he is able to absorb 
completely your product story, your 
service information, and actual work- 
ing experience that will enable him 
to do a better job for you 


NEED FOR REPLACEMENT PARTS 
AT LOCAL LEVEL 


“One of the most important steps 
the manufacturer can take to further 
insure success is to make available 
on @ local basis parts for replace- 
ment purposes. One very large com- 
pany with whom I am familiar in- 
creased its volume tremendously by 
setting up a definite parts program 
making available to everyone in our 
industry i diate repl t of 
parts. 

“When the manufacturer has es- 
tablished a definite warranty policy 


the Scotch’ valves-save you time two ways 


<lBe 


ALCO VALVE CO. 


~ 


( ) EASY TO SERVICE ON THE LINE — remove two cop xrews, 
Wh off power ouembly, toke out the cage anembly Now 
you re ready to inspect and clean the volve or reploce ports. 

) EXTERNAL SUPERHEAT ADJUSTMENT just remove seal 
cap on side of the valve ond turn adjusting stem. it's thar 


empleo! 


Avarable with internal or external equalizer Capacity trom 
1/2 te 50 tons “F-12", There is @ T-Series Valve for all tem- 


peratures and al! refrigerants 


853 KINGSLAND avi 


For further detads, send for Bulletin 17) 


+ $1 LOUIS 5 MO 


S88 YOUR ALCO WHOLESALER! 


| trial Div. products. 
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with regards to his equipment it 
should be backed up to the hilt. If 
there is a question of doubt, always 
give your customer the benefit of it. 

“The manufacturer needs and has 
the right to expect from a distribu- 
tor, from the wholesaler, and from 
the serviceman, the following: 

“1. Good service engineers. 

“2. Constructive help from the 
field, not criticiam alone 

“3. Loyalty to his product, pro- 
viding it deserves it. 

“We in the service field should also 
remember that the product engineer 
or design engineer has a real prob- 
lem facing him when it comes to 
the design of refrigeration equip- 
ment. The sales division of a manu- 
facturer usually asks of the product 
engineer the impossible. He wants 
perfection designed to fit into a 
space 2 in. sq., it must cost at least 
50° less than the competition, and 
the darn thing has to be manufac- 
tured on a drill press. 

“The above statement is, of course, 
a little far-fetched, but to some 
product engineers, sales company de- 
mands are aimost as ridiculous. It is, 
however, the engineer's problem to 
design a reasonably good product 
within a limited space at a competi- 
tive price and he has to be sure his 
factory has the tools and equipment 
to produce it on a volume basis. It 
would be well for the service engi- 
neer, or the distributor, or the whole- 
saler to bear the above facts in mind 
before he criticizes too quickly any 
product he may handle. 


DON'TS FOR BOTH 
MANUFACTURER, SERVICEMAN 


“In closing I have listed some 
‘don'ts’ for both manufacturers and 
the field. Under a few suggestive 
‘don'ts’ for the manufacturing end I 
include the following: 

“1, Don't design too close. 


»-------- 


“2. Don't sacrifice quality too far | 


for price. 

“3. Don’t ridicule constructive field 
criticism. 

“4. Don’t be an educated fool 

“In ‘don'ts’ for service: 


“1. Don’t be too ready to condemn 


a product. 

“2. Don't service unless you do it 
right. 

“3. Don't refuse advice from compe- 
tent factory help. 

“4. Don't blame your own short- 
comings on the product. 

“5S. Don't think you know it all, 
because you don’t.” 


M-H Promotes Wilson 
To Field Sales Position 


PHILADELPHIA 0. B. Wilson 
has been made field sales manager 
for the Industrial Div. of Minneapolis- 
Honeywell Regulator Co., it was an- 
nounced recently by L. Morton Mor- 
ley, vice president of Honeywell and 
its Brown Instruments Div. 

Wilson succeeds William H. Stein- 


kamp who was recently made general | 


sales manager of the division. Wilson 
will supervise all industrial field sales 
and service personnel for all Indus- 


DEFROSTING 


Johnson Service Elects 
Director, Five Officers 


MILWAUKEE .. Johnson Service 
Co., manufacturer of automatic tem- 
perature control systems, announced 
the election of one new director and 
five new officers at its annual meeting. 

The new director is J. 8S. O'Gorman, 
Jr. manager of Johnson's Detroit 
branch, who filis the vacancy left 
by the late O. G. Ward 

New vice presidents are J. R. Ver- 
non and Paul Gayman, both of Mil- 
waukee, and K. A. Wright of Chi- 
cago. Vernon will continue as sales 
promotion manager and Gayman will 
continue as manager of the com- 
pany’s western district. Wright, 
former Cincinnati branch manager, 
is now manager of the central dis- 
trict with headquarters in Chicago. 

L. V. Zacharyasz was promoted 
from assistant secretary and assist- 
ant treasurer to secretary and assist- 
ant treasurer. Herbert H. Koepke was 
elected assistant secretary and per- 
sonnel manager 

Re-elected officers and directors 
were J. A. Cutler, president; A. J. 
Otto, vice president and works man- 
ager; and R. J. Murphy, vice presi- 
dent and treasurer, all of Milwaukee. 

E. W. Hoffmann, Milwaukee, C. P. 
Vogel, Milwaukee, R. M. Henry, 
Evanston, Ill, C. F. Johnson, Pasa- 
dena, Calif.. and Seymour F. John- 
son Santa Barbara, Calif., were re- 
elected directors. 

Other officers re-elected are C. A. 
Otto, vice president and chief engi- 
neer of Milwaukee, and M. F. Rather, 
New York City, vice president and 
eastern district manager. 


EVAPORATORS 
fit your needs exactly 


Mild steel...simulated or 
tube-on-sheet types... gal- 
vanized ... super finished . . . 
standard models... prompt 
service .. . low cost. 


WRITE FOR DETAILS 


RUDY Manufacturing Co. 


TIME SWITCHES 


300-M SERIES 


From $1600 List 


FOR COMMERCIAL DEFROSTING — Electric Heat * 
Hot Gas * Compressor Shut-Down 


THE FINEST TIME SWITCH 
| YOU CAN USE 
For 


| UNIT COOLERS © WALK-IN BOXES 
FROZEN-FOOD DISPLAY CABINETS 


Paragon 300-M series offers you the 
finest in accurate, durable, precision- 
built time switches for all types of com- 
mercial defrosting applications where 
defrost period is two hours or less. 
Easy-to-set pin-type dial for up to 8 
periods per day. Heavy hasped case: 
unbreakable door glass. Also made in 
heavy-duty outdoor type, Series 330. 


1687 TWELFTH STREET ° 


See your jobber or write to: 


Paragon ELECTRIC COMPANY 


TWO RIVERS, WISCONSIN 


refrigerators 


AMERICA’S LARGEST EXCLUSIVE MANUFACTURER 


oa OF TIME CONTROLS FOR ALL USES 
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Harry Alter Breaks Ground for New Addition 


EXECUTIVES of the Horry Alter Co. and representatives of both Crosley Div. and Coleman Co. 


pictured at the “ground-breaking” 
facilities of the company in Chicago. 
100 x 164 ft. d d and 

according to Harry Alter, president, 


ceremonies of the new plant addition to the present 
This will be a one-story sprinkler-equipped building 
ed by A. Epstein & Sons of Chicago. This addition, 
will house several departments providing room for 
exponding activities, particularly in the soles and service departments. 


Alter said that this 


exponsion is to provide adequate facilities for an ever expanding outst 


Parts and Appliance Wholesale Sales in First 
Quarter Drop Below ’51; March Also Down | ,, 


WASHINGTON, D. C.—All whole- 
sale durable goods trades reported 
that sales in the first quarter of 1952 
fell below the corresponding period 
of 1951, according to the Bureau of 
the Census, with the sharpest de- 
cline—-39% —-being experienced by 
electrical appliances and specialties. 

Sales of refrigeration equipment 
and parts wholesalers were off 21%. 

In March, sales of appliance and 
specialty wholesalers dropped 36% 
under a year ago and were down 
8% from February, 1952. March 
sales of refrigeration equipment 
wholesalers skidded 22% compared 
with March, 1951, but rose 7% com- 
pared with February. 

Appliance and specialty wholesal- 
ers’ inventories at the end of March 
were 11% less than a year ago but 


8% higher than on Feb. 29. Inven- 
tories of 
wholesalers gained 7% compared with 
a year ago and 2% compared with 
the end of February 

March sales of all wholesale trades 
reporting to the bureau advanced 
2% over the previous month in a 
gain smaller than the normal sea- 
sonal trend, the agency) said. How- 
ever, March sales dropped 10% under 
a year ago. 

First-quarter 1952 sales lagged 
11% behind the corresponding period 
of 1951, reflecting sales declines from 
last year reported in each month 
thus far this year. 

U. S. wholesalers’ inventories were 
up 2% over the Feb. 29 level but 
down 1% below stocks on hand 
March 31, 1951. 


Sales 


Per Cent Change 


Mar. Mar. 3 Mos. 
1952 1952 1952 Ne. of Reported 
from from from Firms Dollar 
Kind of Business and Mar. Feb. 3 Mes. Report- Values 
Geographic Division 1951 1952 1951 ing (add 000) 
Appliances and specialties wholesalers -36 -—§ -—39 109 20,504 
gh... ree —51 —5 46 x 1,378 
Middle Atlantic >scedeneey edi 45 9 —A7 22 7.322 
East North Central ............... —42 —19 45 18 2,353 
West North Central .....-; —32 6 ~-34 “4 1,222 
Bem BEE. scoccccctecae —24 6 -- 26 20 3,333 
South Central —19 7 —21 13 1,581 
WRPUINEE « ccecdccasecovesdnt ovesensccéa — -9 -23 7 1,007 
Pacific Ccegvnndgdsesccestéadws —9 +4 —@7 7 2,308 
Refrigeration equipment, quate (com’ » —22 +7 —21 ey 1,648 
Middle Atlantic . —16 +16 17 15 592 
East North Central .. —1s —3 —233 » 135 
South Atlantic —4 +11 19 20 481 
South Central 4 —4 -4 4 152 
Pacific 47 —3 36 6 120 


Inventory, End-of-Month (At Cost) 


Per Cent Change 
Mar. 


March 1952 Panel 


Mar. 

1952 1952 Reported 
from from No. of Dollar 
Kind of Business and Mar. Feb. Firms Values 

Geographic Division 1951 1952 Reporting (add 000) 
Appliances and memes wholesalers —11 +8 85 27,187 
New England +10 0 5 1,590 
Middle Atlantic -23 +9 12 6,467 
East North Central . —10 +10 13 3,775 
West North Central —7 -2 12 2.949 
South Atlantic i) +11 19 4,787 
South Central -3 +15 11 2.889 
SORE. nvcncdede cunavatidciavasagins +19 +9 7 1,724 
DOE: A. cdindinas +dabteetn<éinbctndhvetia —7 —4 6 3,006 
Refrigeration equipment, parts (com’l) 4 7 +2 45 4,287 
SE: GED n20d pidtavdecencessus ee 0 +1 12 1,369 
ee re ° ad ad al 
South Atlantic +1 ri) 1,502 
South Central ° ad e 
PD nics cots crnce cerincpecbet itneave +10 5 457 


New G-E Booklet Gives Data 
On Water Cooler Placement 


BLOOMFIELD, N. J.—A new 
booklet describing how the proper 
placement of water coolers can save 
payroll dollars by cutting wasted 
man-hours is now available from 
General Electric Co. 

Entitled, the “G-E Work Center 
Plan for Water Cooler Placement,” 


this booklet is based on an extensive 
study made by G-E of the drinking 
water requirements of industrial 
plants and offices. It contains sample 
floor plans for proper placement of 
water coolers, a five-step method of 
analyzing the drinking water re- 
quirements of any work center, and 
an easy-to-use table for computing 
the payroll savings gained by using 
the G-E Work Center Plan for Water 
Cooler Placement. 


refrigeration equipment | 
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Lynch Opens Offices 
In 2 New Districts 


ANDERSON, Ind.—-Lynch Corp. 
has announced the opening of a 
southern district office in Atlanta and 
a midwestern district office in Chi- 
cago. 

The southern district is under the 
management of B. J. Scholl, who has 
served as district manager for 
Lynch's Par Div. for several years. 
He is assisted by R. W. Graff, sales 
and service engineer. 

B. D. Berk, formerly midwestern 
sales manager for Par Div., has been 
named manager of the midwestern 
district. F. G. (“Hap”) Lenhart, a 
sales and service engineer, is assist- 
ing Berk. 

The southern district office is lo- 
cated at 1036 Peachtree St., Atlanta, 
and the midwestern office at Suite 
428, 506 S. Wabash Ave., Chicago. 

The company said a stock of emer- 
gency repair parts for Lynch pack- 
aging machines will be maintained by 
both offices, and that Atlanta ware- 
house facilities have been established 
for stocking a complete line of Par 
air compressors. 

Opening of the new offices involves 
no change in Lynch's method of 
handling its refrigeration business, a 
company spokesman said. 


2 Firms Rent Buffalo Stores 


BUFFALO~— Two concerns have 
rented stores here for the sales of 
electrical appliances. Arrow Hart & 
Hegeman Co.'s store is at 20 Cariton 
St., and that of Grupp Bros. at 1233 
Mn merc Ave. 


Magnified Thermometer _ 
Can Be Read from 6 Ft. 


PITTSBURGH~A magnifier which 
simplifies thermometer reading has 
been developed by the Fisher Scien- 
tifie Co here. 
Equipped with a 
pair of spring 
clamps, it is easi- 
ly snapped onto 
any standard ther- 
mometer. It can 
be moved up or 
down to any de- 
sired position to 
magnify a full 2- 
in. section of the 
thermometer. 

Instead of peer- 
ing closely at the thermometer, the 
operator can now take an accurate 
reading from as far as 6 ft. away, 
and from a surprisingly wide angle 
from directly in front of the scale. 

A hairline, engraved across the 
center of the magnifier, can be set 
at the desired temperature to serve 
as a handy reference point. 

The new Fisher thermometer mag- 
nifier, made of polished plastic, costs 
$2.25 each or $24 in lots of a dozen. 


Blackstone Names Distributor 
In Salt Lake City Area 


JAMESTOWN, N. Y.--Blackstone 
Corp. has announced the appoint- 
ment of Kimball Distributing Co., 
Salt Lake City to distribute its prod- 
ucts in and around that city. The 
new distributor replaces Western 
Gus Appliances, Inc. 


“Experience has shown me , 


the dependable long life of 
G-E Condensing Units.” 


Charles L. Walling 


I Refrig 


aes ued bomen Bivd., regret > 


canon Pe Petter 
As Wolverine Sales Head 


DETROIT... Y. Bassett, vice 
president and general manager of 
Wolverine Tube Div. Calumet & 

Hecla Consolidated 
Copper Co an- 
nounced the ap- 


pointment of John 
M. Dumser as di- 
rector of sales 
Dumser replaces 
George D. Potter, 
who has resigned 
to devote his full 
time to the opera- 
tion and sales pro- 
gram of Corry 
Steel Co. of Chi- 


43. M. Dumser 
cage, of which Re is a vice president 


Coming to Wolverine in October, 
1951, Dumser has held the position of 
general sales manager. Previously he 
has had many years experience in the 
field of sales of copper and brass 
fabricated products. In his new po- 
sition Dumser will direct the sales 
program for the entire Wolverine 
Tube Div. 


L & H Picks Memphis Outlet 


MEMPHIS..W. L. Roberts, Ine. 
here has been appointed by A. J 
Lindemann & Hoverson Co. as ex- 
clusive wholesale distributor for the 
“Lectro-Host” line of major appli- 
ances, it was announced here 


JUST ASK US! 
Turn to “What's New” Page for 
useful information on new products. 


National Refrigeration Co. specializes in 
installations and has done a 
major share of this business in Los Angeles. 
Mr. Walling says, “Super markets have be- 
come exacting, efficient businesses and require 
economy in every phase of their operations. 

uestioned 


super market 


I use G-E units because of the unq 


integrity of the manufacturer and the wide 
acceptance of product earned by equipment 
performance over a long period of 


You can put your confidence in— 


GENERAL QD ELECTRIC | 


years.” 


THE FOOD GIANT, in Lynwood just outside Los Angeles, is one of 
the newest and largest of California's super-colossal markets—64,000 
sq. ft. floor area, 18 check-out stands, 1,000-car parking lot. 28 G-E 
Condensing Units, all installed by Mr. Walling’s company, serve 400 
feet of self-service meat cases, refrigerated vegetable cases, frozen 
food cases, delicatessen cases and milk boxes. 


CONDENSING UNITS 
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q Pleose send me literature oa G-E Open Units [) 
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G-£ Renewel Parts () 
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What's New 


When requesting further information on new 
products, please uae “Information Center” form. 


Ryan Upright Freezer Features Electronic Alarm 


KEY NO 6.520-— 


| HOPKINS 


aetiaitive 


Min: A new, highly 
electrot warning «alarm 
guards againat 


of temperature 


and signal light that 


food spoilage in cane 


rine i# incorporated in the new up 
right Kyan “Freese Pantry” now in 
production by the Kefrigeration Div 
of Kyan Industries here 

The 18cu ft. freezer stores 665 
ibe of food, yet oocupies only 1,134 
my lens than one aq. yd of floor 
space. the company emphasized Fin 


through these 


ah i« white Dulux baked on rust-re- 


sisting steel 

A convenient, perpetual food inven- 
tory i built into the inside of the 
outer door 

Fach of the four freezing-storage 
compartments has two inner doors 
for easy access, and to retain cold 
when the outer door is opened. Ad- 
justable temperature control ia pro- 
vided 

A built-in heat wire in said to 


greatly reduce the possibility of con- 
denaation the cabinet breaker 
atrip 

The freezer ia powered by a ', 
hermetically-sealed Tecumseh 
densing unit Other features 
tubing throughout ‘Freon- 
22° refrigerant, aluminum liner, in- 
dividually refrigerated shelves divid- 
ing the interior into four compart 
ments and fiber glass inaulation 

The shockproof-mounted unit is of 
the “pull out" type for easy service 


on 


hp 
con 

are 
copper 


The freezer plugs into any 110-volt 
ac. outlet 

A H. Rose, president and general 
manager of the Refrigeration Div 
said the upright is backed with a 
five-year warranty on the compressor 
body, and a one-year warranty on 
the cabinet, and warranty againat 


food spoilage 


‘ me @ cost-cutting developments 


: atomized air 


Eliminates waste. Gentle circulation of 


moisture-conditioned refrigerated air around the merchan- 
apf dise in the display well, without dehydrating blast, guards 


fast turnover. 


‘ directional flow 


condensing unit. 


Eliminates costly spillage 
As and confines flow of atomized air to display well. 
: no loss of refrigerated air out of the case into the store area 

no costly spillage to cause constant overtime work for the 


the appearance and freshness that wins sales and produces 


Controls 
There is 


re-circulated air — Saves more than 15% running time. 
J After air moves across the display well it is drawn back to 
‘ the refrigeration coil, where only a slight lowering of the 


temperature is required, so that it can be used over and over 
again. This saves as much as 15% running time and per- 


acy mits the greater economy of a smaller, 


densing unit. 


SHERER users 
hare saved as 

x much as S210.00 
a year per 10’ 
display 


7 
EY e -<e 
—— 3 
Sed - , 
a4 
va 


less costly con- 


Plus: Sherer's tamous “Automatic 
Selling” features of design such as 
wide angle visibility’ and giant 
panoramic” display wells that will 
increase the volume of unplanned 
sales Sherer Distributors sel! 
more because they have more to 


sel! 
~~ <<" Write FOR 
’ FRANCHISE 
—- INFORMATION 


—— 
& 


SHUERRER 


0-3 PE a hee 
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KEY NO. B-521 


CLEVELAND.-A deluxe model in 
a medium-size electric range is now 
being made available to the trade by 
Perfection Stove Co. here 

This 36-in. range, called model 
L302, has all of the styling and plus 
features found in 40-in. ranges, but 
has been designed with space limita- 
tions in mind, the manufacturer said 

A divided-top range with generous 
serving area in the center, model 
L302 has four fast-heating “Chroma- 
lox” surface units which offer a wide 
selection of cooking speeds. Surface 
units have capacities from 1,250 to 
2,100 watts, with one a 6-in. 1,600- 
watt “High Power” unit. There's a 
multi-use deep-well cooker with an 
auto-lift heat unit for extra surface 
cooking 

The banquet-size oven is fully auto- 
matic and the smokeless broiler has 
been placed at a height found most 
convenient for homemakers. The oven 
is lined with a satin-black porcelain 
finish, and provided with non-tilt 
oven racks with safety stops 


Youngstown Sells Cabinet 
Sink for $99.95 


oy, 


KEY NO. B-522 


WARREN, Ohio--Mullins Mfg 
Corp. announced that a 54-in. cabi- 
net sink is now being sold by Youngs- 
town Kitchens dealers for a limited 
time for $99.95 

The sink is a full-sized unit. It has 
a porcelain enameled top and stand- 
ard faucet assembly and an under- 
sink cabinet with two drawers and 
three storage compartments, one 
with a shelf. Doors and drawers are 
sound insulated 


Fiberglas Insulation Cuts Condensation on Ducts 


KEY NO. 8-523—— 


TOLEDO -- Development of Fiber- 
gias vapor-seal duct insulation, de- 
signed to prevent condensation on air 
conditioning ducts which carry cool 
air in warm, humid areas, has been 
announced by Owens-Corning Fiber- 
gilas Corp. 

The new type material stops con- 
densation by enclosing the duct in 
thermal insulation having a built-in 
vapor barrier of asphalt and kraft 
paper, according to the company. 

Use of the insulation helps lower 
costs, the company said, because: 

1. The material may be applied in 
a single operation, thus lowering labor 
costs during application. Separate ap- 
plication of a vapor barrier is un- 
necessary 

2. Material has “exceptional effi- 
ciency.” As a result, less Fiberglas 
insulation is needed 

Fiberglass vapor-seal duct insula- 
tion consists of fine fibers of glass, 


bonded together by a stable resin into | 


a rigid, rectangular insulating board 
with clean-cut edges, the company ex- 
plained. One surface and both ends 
are covered with asphalt and kraft 
paper, forming an integral barrier. 

The material is furnished in 24 by 
48-in. panels and in thicknesses of 
%, 1, 1%, 
easily and accurately to any shape. 

The material may be applied to 
ducts by the same conventional 
methods used for application of semi- 
rigid insulation. If screw-and-cap or 
metal clip methods are used, the vapor 
barrier is punctured, and sealing of 
the resulting holes then is necessary. 
All holes in the vapor barrier must be 
sealed with a cut-back asphalt mastic. 
If this is not done properly, the vapor 
barrier’s effectiveness is reduced. 

For exposed ducts, a decorative 
finish is desirable. To prevent asphalt 
from bleeding through and staining 
finishes, it is recommended that metal 
lath and corner beading be attached 
to the insulation and a plaster finish 
applied. The plaster can be painted 

The insulation also may be painted 
with an asphalt-base aluminum paint 
and, if more finish is desired, with 
lead-base or oil-base paint. It also 
may be covered with canvas, then 
painted. 

For sealing joints in vapor-seal in- 
sulation after application, it is recom- 
mended that a heavy trowel coat of 
a vapor barrier mastic be worked 
into the joint and carried out 2 in. on 
either side to provide the vapor bar- 


and 2 in. It may be cut | 


rier. Strips of open mesh glass cloth 
or tape, 3 to 4 in. wide, can be em- 
bedded in the asphalt to reinforce 
joints and prevent parting. 

The new-type insulation is light- 
weight and, as a result, does not add 
excessive weight to the duct system, 
it was noted. A 1-in. thickness of the 
material weighs about a half Ib. per 
sq. ft. and is “easy to handle.” 

Owens-Corning engineers point out 
that if the insulation is used where 
it is exposed to weather or abuse, it 
must be protected by a covering of 
canvas and paint, sheet metal, or 
roofing felt. 


Crystal ice . . . with- 
out sludge-forming 
rust. sediment, min- 
eral residue 

chlorine taste ... 
“milkiness.”"’ Ends 
major source of serv- 
ice calls. Write for 
new literature 


FILTRINE MANUFACTURING C 


BROOKLYN 5, N. Y. 


Sizes To Bend 
*0.D. to 


1%" O.D. 


NO KINKS 
OR FLATS PORTABLE 
AT LEADING SUPPLY HOUSES 


Topay 


LONGER service . 


oert. S-3 


FOUNTAIN 


FREEZER 


after more than 17 years’ leadership in the ice cream freezing 
and dispensing field—swepesN Speed Fountain Freezers are still 
“years ahead,” giving owners consistent, trouble-free service. 

It's an old story—of advanced design and superior engineering, of 
pioneer testing and development. Automatic freezing controls for 
simple operation; sturdy construction and accessibility of all parts for 
quick cleaning are standard SWEDEN features that add up to MORE and 
. Lass upkeep expense. 

Dispensing Soft Ice Cream, Frozen Custard and other long-profit 
specialties with amazing speed, SWEDEN eliminates bulk shrinkage, 
requires less cream weight-per-serving. Dipping, handling and scraping 
are eliminated; beth food and labor costs slashed 50% and more 

And remember—the swepen line is really complete. There's a 
model to meet every need, every budget. SWEDEN'S model vanety 
adapts the machine to the operation, not vice-versa. SWEDEN Speed 
Fountain Freezers are profitable to own and operate . . . 
investments that pay for themselves out of EXTRA profits! 


For more information, write today to: 
SWEDEN FREEZER MANUFACTURING CO. 
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What's New (Cont) 


Barkow 20-Cu. Ft. Freezer 
Has 3 Shelves, Deep Well 


KEY NO. 8-524——— 


MILWAUKEE — August G. Bar- 
kow Mfg. Co. here has announced 
introduction of a new 20-cu. ft. Bar- 
kow “Cold Shelf” vertical freezer. 

Top model of the present line of 
vertical units, the freezer is being 
produced in the recently expanded, 
modern Barkow plant. 

The new model will store up to 700 
Ibs. of food. It features three fast- 
freezing, eye-level shelves, a deep 
well for large items, and an “easy- 
to-open” door. 

Basic construction is made up of 
20-gauge steel on the exterior and 
22-gauge aluminum on the interior. 
The freezer is powered by a hermeti- 
cally-sealed, 2-cylinder, 110-volt a.c. 
condensing unit. All hardware is 
chrome-plated, including the con- 
venient frost-breaking lock. 

The refrigeration and bottle cooler 
division of Barkow was developed in 
1945 as part of the former Ben Bar 
Sales Co. In 1947, August Barkow 
bought out the interests of T. H. 
Bentley and formed the present firm. 
In 1951 the brand name for the cold 
storage units was changed from Ben 
Bar to the Barkow Cold Shelf. 


——KEY NO. 8-525———_ 


PHILADELPHIA —- An __ electroni- 
cally operated circular chart control- 
ler which can control industrial 
processes according to time-tempera- 
ture schedules has been developed by 
Minneapolis-Honeywell Regulator Co. 

In instances where both time and 
temperature control are important 
for product quality and efficiency of 
operation, the new instrument-—de- 
veloped by Honeywell's Brown In- 
struments Div.-has an integral-pro- 
gram cam mechanism which auto- 
matically positions the instrument 
control point in accordance with a 
predetermined program. 

This instrument combines within a 
single case, measurement and record- 
ing on a 12-in. chart; automatic po- 
sitioning of the set point index as 
directed by a transparent program 
cam; and automatic program con- 
trol of the variable. 

The combination of these functions 
in a single instrument has resulted 
in economy not previously available 
when it has been necessary to use 
another instrument or devices sepa- 
rate from the controller, according 
to the company. f 

The standard Brown “continuous 
balance” system is used for measure- 
ment. It is available in both electric 
and pneumatic control. 

An adjustable “micro switch" as- 
sembly, operated by the cam, is op- 
tionally available. The switch as- 


——— 
——— 
oi 


sembly is used to de-energize the 
cam drive motor, shut down equip- 
ment, operate signal lights, or per- 
form other electrical functions at the 
user's option. 


Ideal Tester Determines 
Continuity of Circuits 


KEY NO. 8-526——— 
SYCAMORE, ILA new pocket- 
size continuity tester is being added 
to the line of electricians’ tools manu- 
factured by Ideal! 


Industries, Inc. 
here 
The continuity 


tester is designed 
to determine con- 
tinuity of circuits 
and identify wires 
between terminals 
or in multi-wire 
cable, as in switch- 
boards and control 


panels. 
It permits test- 
ing of circuits 


without the need 
of live wire con- 

f nections, as it pro- 

4 vides its own 

power from pen- 
lite batteries. The Ideal tester may 
be used in noisy areas, because it 
uses a signal light indicator which 
illuminates the point of contact. It 
requires only one hand, leaving the 
other hand free to hold circuit dia- 
grams or blueprints. 

No larger than a pen-lite flashlight, 
the Ideal continuity testers come 
equipped with a 4-ft. cord and alliga- 
tor clip. When not in use the test 
lead is detached eliminating any 
chance of exhausting the batteries. 


‘Chill’ Walk-in Cooler Unit Can Be Set Up in 2 Hrs. 


valve regulates the cooling automati- 
cally, and the coil and compressor 
sizes are designed to be self-defrost- 
ing 

The new package was designed for 
easy installation, and provides walk- 
in refrigeration for meats, dairy 
products, beverages, produce, and 
other perishables 

Model K-6 is 6 ft. by 6 ft. by 6 ft 
6 in. with a \\-hp. compressor. Model 
K-8 is 6 ft. by 8 ft. by 6 ft. 6 in. with 
a ‘y-hp. compressor 


Special Tee Fitting Vents 
Fin-Tube Baseboards 


KEY NO. 8-528-———— 


PROVIDENCE, R. L--A cast iron 
reducing fitting intended to overcome 
fin-tube baseboard venting and space 
limitation prob- 
lems haa been in- 


KEY NO. 8-527 


MINNEAPOLIS Midwest Mfg. 
Co, has developed a new “Chill” 
walk-in cooler unit, including cooling 
mechanism, which it says may be 
installed and placed in operation in 
two hours time 

Assembly requires only two men, a 
hammer, saw, and wrench 

This ready-to-use unit employs the 
same construction features traditional 
in Chill custom-built coolers, Panels 
have ‘Lockseam’ joints that remain 


tight through expansion or contrac- troduced by the 

tion. Framing is constructed of kiln- General Fittings 

dried No. 1 Douglas fir and sheathed Co. here 

with top grade Douglas fir Called the Gen- 
Insulation is 3% in. pre-formed eral Special Tee, 


semi-rigid fiber glass batts sealed 
with heavy vapor insulating felts 
Pre-fitted sections arrive with the 
door already fastened in place on 
ball-bearing hinges. The cooler is 
finished, inside and out, with clear 
gloss lacquer. 

The self-contained Chill cooling 
system fits into the front wall of the 
cooler, and plugs into any standard 
electrical outlet. It is factory sealed 
and unconditionally guaranteed for 
one year, with immediate factory re- 
placement if defective. An expansion 


the return end fit- 
ting has a tapped 
air vent opening 
that eliminates the 
need for bushing, drilling, or tapping 
standard fittings. The supply end 
Special Tee with its stubbed-off riser 
opening allows sufficient room above 
the finished floor line for positive 
radiator valve shut-off at each unit. 

Special Tees are available for use 
with 1\ and 1-in, fin-tube baseboards 
and for both ‘4 and \-in. riser con- 
nections 


Trust the TOUGH jobs 
to TEMPRITE 


For more information on What's New products. 
current literature and catalogs available. equipment 
advertised in Am Conprrioninc & Rerriceration News 
use Key Numbers where designated or specify products 
advertised and we'll see that you receive this information 
promptly. 
What's New or Current Literature Available 
i Be as iscs nde a yenteus 8 | Pee ee 
RL MNGA: S06. + ohteiie ren Katnaen SS 
Be Die scion d eeaae es II. 66k a ncrne ave ra 
RT Snicket davaccaue uns WN A 6s cones emprite 
Products Advertised vias j 
(list name, page, and issue date) Seven condensing soi ineated 
versities are protected with an equal 
Haine 6 v0 0'vs 0 RE RIMES « we 6 5 ee CRD Weds was number of Temprite Oil Separators. 
Sede beku. 6vee eve Oil is automatically returned to the Separators 
6§ Fie Rik Dies aa ee RA ats V eaee b anden« Kets be 03s compressor before it can get into 
the evaporator or condenser walls. 
Fae Gk hbk RE Calan beh deere and oka an Cera eres Like many another efficient instal- 
nin oS Temeeteqouncin’ = i 
ect 
CRCKSS CESS SEH 66 CES CORO O Oh «1S HSU HECEEUE EOCEK OSES ES OH Ome KO O pene op et r cowie: 0 Menara help keep giant system 
fee Gere, eee oe sW¥ hand bese rsnb wires eetens cai eth manne amas ey See a : iA 
i} oO a minimu: a service © > 
(PLEASE PRINT PLAINLY) backs ace slmost uaheard of. at peak cooling efficiency! 
RS oui we co Seeks ble ds oh onal prey renee 
Cammpamy .. 1. cc cccnccccwccsencesscccsceececssereuenveess ore Bag oa 
NE a iinos ade Seb Rete Amadiinn aviad 6nss00s bo Nee dbs teE Ree: | P.0, Box 72-A, East Maple Rd, 4, 
COD nace pevccnnsce ecorsennns xis 4 ee eee s 0 ie ala as ie aaa 
puigee ened es Che bbeCEN CEs Ohaeses eee betas (CD Send me complete date 1 oll separators 
oan mie == 
MAIL THIS FORM TO ERO I Rds hc DSL 
Am Conprrioninc & REFRIGERATION News ene iii iis tia 
Reader Service Dept., _ BIRMINGHAM, MICHIGAN re Ree 
. SRR ARES Piainsia 
450 W. FORT ST. DETROIT 26, MICHIGA! sles =. ESR SD, 


a Se at Aare ie ee ee nee poe ere ae me aes, Se : 
ee. a (AD. . hes Poy 0! 3a Aten oe ee ; eee hens ey “an eo ee a ea : 
eee a wa’ eee) * : ae Pee oe e ee are . a ee ee Deter ome Neg 
ON aber 2! Boe ue 5 Ce ee) a cae ee! | RC RA or 
ae 220 [ae ; mer: “eae. cL So. sate! , ee eee eae — . ng : 
oe! ee es re, 7 ae eS ee oe | on bs 
* : Y ae L. ney a a 5 r fen 2 
eR —_ ——EEe ———ee — _ -_ - ——Ee - = - = —_ —_ ~ 
¥ ee 4 . 
. a i iy 
i . sk ae 7 
e: ee i aleal ae ee |). ata al 
Faget eg f ee 
- ] io a a? "g 
sg _, , ee: = Nee 
Ps j Taal a ; ae: ee 
ee a o [Va ree 
oe es: = ae, 
ae Bi 
rs * £3 
eo Pe. . = : i 
ae y 
ae ‘ 
} 1 
Aa id a 
ie Time-Temperature Control | 
| | \ 
ants SESE hasan anaes ssl aah tani oe 
: 
“wm. oe a ee . | ‘ 
\ ? A Re : rs ee . 
ae + emer te CS SR came ~ 
i : ‘ o P » e 
. ioe | if a a a 
ems cx, a dA ee et Za 
—a yy + oS eos Be ie: So" ase TOE {x ) 
pes - Pee 8 Ne SS Be oe ' : | tz 
: a a . ees ; Rs = ; 
D* 9 : +) Ss ii  . a 
: | as 3 eee - . i ae. gy 
2 ove ltng ie oot Ye “hess 3 . - - . ay , = x 
ee " v wept Jae ite 2 or i t ri 4 
. © iS a BER ot PEO By: ; : i?. a J i i ry ie : . 
. - ; eo - Sa ei, ‘ . ae aor — ‘ 
‘ a PA as eee ee ‘i Se a : . 
734 2 eee tet eres vs Bee "> Oe Wm) Noe, ewer fy iH : 
cage ‘a. ae ae a tas a Se 2 a © 2: = om J 
ik a Og I eee ag ee ie eet OL ue hs Lea ‘i / 
FF xs oe ree. ate a A g ‘carts # veo #. es 1 Pee f 
<—“s P — ae epee pe Os Pr oes : . - J. a -* ; 
- & — a mel : ae 
a e i ee ai ig : } a oo. a ‘oo S ot % va ns ren 4 
- he — inet Cote Ee re ty ee Ae aoe ih Z 
- _ —————— o OE a: eee |. Re ee = : ‘iy . ex 
- 9 a7 ee a ir me "7 Be ; - pet ees Bee * Tox p { Pash, 2 ‘ 
a » ro: di a , OEE 5 i peek: . Tee 
- ig op oe egal : og ee . “ij é 
—— » i. an a “3 ae eo ee os | — fei. on eS j i Ps, a 
EREQGDE'EERGRERCDER y je & > ae ; S . ae ie 4 
_ 7 . , ‘ “ ey y ‘ ” <7 a eo a ia it a0 F. , Ae, , 
—— P ‘= welt ] ye gage Pies a ae: a Ce Ba aay gi a % EF : % 
SSS a an ie I\ wa ie MF Tf i ~ ‘ ae | =. ; as ‘ 
—— 3 ; : : : : ’ Sh BSeie FE ae te 7 . ie wy i . : i 
— a ee 4 * a ’ ; ES 
ee Be oc 1 gt ints ’ 
Ce Oe on MENS P : gaa ; 
/ 
y 
~) 
ay 
i 
4 
me baie ae: eed o a ere a ie oe 3 . ee to s i: a ae... ae . ap a & * - - Theo 
Bg tes ome es | ~ ees A: Sia i arte : 
5 ee ee .. a NS ae . Spee . ee = ee a ae _ | See ~ are = io 
ee ae a ee 7 . Sia ‘ ‘ i. 7? ht aoe, >). >a : eda - 


es 


DEPARTMENT OF DEFENSE 


to refer solely to 


the teeulng office for 


. a bid tewitation teeued by any of the follow 
ne S Arey Ordnance Offices Ordnance Tank Automotive 
Thets Arena) Frankford Arsenal Picatinny Arsenal 

} * Areeue j » lelteed Areenal Springfiel Armory 
Wea ne A he and Waterviiet Arsenal Cotmplete taforma 
t er \ as “ted ty eny of thoee offices slone can be 
wtained f he Ordnance District Office nearest you. Ite ad 
” af ’ nearest Department of Commerce Field 
ad n ark oo Ordnance te t Office for information 


2” 
eer other purchaere 


* ft tae . * lieted by one 
° Gedeenes inetries Offices de net have information on 


of the sheve- named 


Invitations * tiede sumbere will be followed by the letter 
it hequests for propemalsa of quotations will be indicated in 
thi sree ’ otter Y of if aumbered the number 
- be ft wea letter “Q 
Deer ription Quantity Invitation ing 
Ne 


pate 


Galveston Mtosvtes forpe Of Pagtecers, 666 Senta Fe Roaliding, 


fralveeten e* 
i were Jot ng 4) 17 Jun 32 
. " 243-52 10g 
. ! * 
. ! . if { 
’ ’ “" f ” 4 
‘ nforced 
‘ wal 
‘ ° preoored 
ne ' ate 
Lak Aft LA 
‘ 
Verde And Decks Sepply Offer, Porthucneme, California, 


Alteration Vrecaremenat Uivieten 


" + at - i earh Mies YDRA- m6 12 May 2 
f ty tie 2 
a vhane 
* 
Ud hen ‘ 7 «a YDSO. 7 May 42 
i ‘ ‘ 1g 
' aie LJ 
F A‘ plane 


Navel Aviation Sapply Depot, Philadciphia, Penney tvania 
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Marine Corps, Washington, BD. ¢ 
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WHO SOLD 
REFRIGERATION? 


Bigeye tale of suspense 
. and profits. Times apiie 


 METE R. MATIC © 


ash i May 52 


We cont atterd 1 We pay 
ter ew wepption dally 


Chieage Quartermaster Depot, Quartermaster Purchasing Div., 
Chicage, Iilinets 
Machine toe crushing 10 « 
GENERAL SERVICES ADMINISTRATION 
Des riptios Quantity Savepetion yeies 
Hesiness Service Center, ww 5, General ee Adminis. 
tration, Seventh and D Streets, &.W., Washington 5, D4 
Air condition conference rm Job (C-8-R3- 5 15-52 
174 °F C6Btreet,. NW B1%8) 
Werhington, D.C 
Refrigerating machine, water le 4H-12114R 5-23-52 
cooler. storage tank, and 
cooling tower 
General Services Administrati Kasi Service Center, 575 
1 §. Courthouse, Chicage 4, Iilinets 
Electric water coolers me CHDamn2 5-19-52 
Cabinets, low temperature 4 ea CHD1038 5-15-52 


Husiness Servier Center, Re General Services Adminin- 


jon 2, 
New York 15, New Vork 


tration, 156 Hedson Street, 
Air conditioning. ete Job None 5-21-52 
Phila. Pa. Rittenhouse 
Bq. Bide 
NATIONAL ADVISORY COMMITTEE 
FOR AERONAUTICS 
National Advisory ¢ itt For Ae ties, Langley Field, 
Virgiata 
Bervicees and materiale for 1 lot L5335 5-20-52 
furnishing refrigerant gas 


dichlorodiefluoromethan 


ne 
In standard 250) pound cylinders 


CONTRACTS AWARDED THROUGH MAY 2 


Navy Department, District Public Works Office and apiece in 
(Charge of Construction, P.O. Box 65, Naval Base, 


Installation of air conditioning in fleet administration "bids US 


Naval Air Station Boca Chica Field, Key Weat Fia.—29,667 
Giffen Industries Ine 2772 Aragon Ave... Coral Gables, Florida 

Pablic Werks Office, Fifth Naval District, Norfolk 11, Virgina 

Air conditioning for buildings X-69 and C-9 and includes con- 
crete construction, masonry, carpentry. electrical, mechanical 
sheet metal work, painting and incidental related work U.S 
Naval Base. Norfolk, Virginia $49.152.--Colonial Bales Corp 
2913-15 Colonial Ave Norfolk Virginia 

Alteration and renovations to bidg NH-45. and includes earth- 
work, demolition, concrete and masonry construction steel and 
iron work, hardware giazing and caulking. acoustical and 
asphalt tile work. plastering roofing sheet metal work refrig- 
eration and air conditioning, heating and plumbing ductwor 
electrical work, fleid painting and incidental related work. 
US Naval Base (CinCLant Fleet Headquarters) Norfolk 
Virginia.$69.513.—-Lee E. Morria, Inc 1270 6th Ave New 
York ®» NY 


Mode Ome 
Derbie Owor 


METER-MATIC METERS ARE — 
@ Accurate and Dependable. 
@ Low in Price. 

@ Fully Guaranteed. 


story is: 


DETAILS 


TODAY 


if you want to sell more 
refrigeration, sell on the 


ETER-['TATIC 


SALES PLAN 


The moral of the 


jackpot every 


2626 West Weshington Bevieverd, Chicege 12, IHilinois 
Send me Meter-Matic Seles Kit No. 52-8. Be sure to include « 


copy of the “1952 Survey” giving vite! statistics on the use of 

the mete: by other dealers. 
Company —__. — aeeenmesenemapaemnt — 
My Name _____ wuscanetanns 
Address —— 
City _— —— si 


National Survey Shows 


Many Independent Stores Plan To Triple 
Frozen Foods Volume During Next 5 Years 


CHICAGO Independent retail food 
stores plan to expand their frozen 
foods business up to three times their 
present volume in the next five years, 
according to a study just published 
by the National Association of Re- 
tail Grocers 

Results of the survey, conducted 
among independent retail grocers 
who are subscribers of National 
Grocers Bulletin, official publication 
of NARGUS, were released by Mrs. 
R. M. Kiefer, secretary-manager of 
the association and editor of the 
publication. 

Returns from 859 retailers repre- 
sented all sizes, kinds, and types of 
retail establishments from all over 
the United States, including returns 
from every state. 


988% OF STORES SELL 
FROZEN FOODS NOW 


Of all stores reporting 98.8% sold 
frozen foods. The report covers the 
sales of the fourth week in January, 
1952. For the nine major classifica- 
tions of frozen foods, stores reported 
sales as follows: 

Frozen juices, sold by 95.7% of 


stores; frozen vegetables, 95.6%; 
frozen fruits, 94.2%; frozen fish, 
93.9%; ice cream, 93.7%; frozen 
poultry, 88.3%; frozen meats, 58.3% ; 
frozen pet foods, 49%; frozen baked 


goods, 43.6%. 

Over-all average space of frozen 
foods cases per store is 14.6 linear 
ft., although footage ran as high as 
125 ft. in one store. Stores of over 
$1 million volume average 43.5 ft. 
per store, and those under $100,000 
averaged 10.5 ft. per store. 

From computable data, frozen 
foods account for 5.42% of dollar 
sales, with 62.5% of the stores ex- 
ceeding 6%. 


SURVEY ESTIMATES INCREASE 


Estimating increases of frozen 
foods volume in the next five years, 
53.9% of the retailers believe they 
will at least double their present 
volume, while 36.1% feel they will 
at least triple their present volume 


| in five years. 


Store ranging in annual dollar 
volume of over $1 million (4.8% of 
returns) to under $100,000 (11.4% 
of returns) participated in the sur- 
vey. 

Stores in volume classification of 
$100,000 to $150,000 accounted for 
35.5% of returns; $150,000 to $250,- 
000, 27% of returns; $250,000 to 
$500,000, 15.6%; $500,000 to $1 mil- 
lion, 5.8%. 

More than 25% (25.7%) of the 
stores reported they had handled 


| frozen foods for more than 10 years; 


59.3% had handled frozen foods from 
three to nine years inclusive; and 
15% had handled frozen foods for 
less than three years. Of the last 
group, most of the stores reporting 
were new stores. 

Percentages of stores carrying at 
least six major frozen items are: 


100%; $500,000 to $1 million vol- 
ume, 100%; $250,000 to $500,000, 
98.4%; $150,000 to $250,000, 92.4%: 


$100,000 to $150,000, 87.7%; 
$100,000, 82.4%. 

Percentages of total dollar sales 
from frozen foods were computed 
for four volume classifications. Stores 
of $100,000 to $150,000 volume re- 
ported dollar sales from frozen foods 
at 6.97%; stores of $150,000 to $250,- 
000, 6.42% of dollar sales; $250,000 
to $500,000 volume, 5.12% of dollar 
sales; and $500,000 to $1 mil- 
lion, 5.8%. 

Percentages were not computable 
from available data on stores of 
over $1 million volume and under 
$100,000 volume. 


MOST STORES USE NO MORE 
THAN 2 TYPES OF SUPPLIER 


Survey of buying practices revealed 
that over 95% of the retailers rely 
on no more than two types of sup- 
pliers for their frozen foods, with 
70.7% buying all requirements from 
one type of supplier, and 24.4% using 
two types of suppliers. 

The breakdown of those using only 
one type of supplier shows: 40.1% 
buy all requirements from frozen 
food distributors; 29.4% from regu- 
lar wholesalers; 0.7% from proces- 
sors and 0.5% from brokers. 

Of retailers surveyed, 5.5% have 
lockers, averaging 374 lockers each. 
Of members who have lockers, 93.5% 
also have frozen food display cases, 
averaging 15.4 linear ft. of frozen 
food display case. All locker opera- 
tors carried at least four lines of 
frozen foods. 

Complete figures of the survey 
may be obtained by writing Mrs. 
R. M. Kiefer, 360 No. Michigan Ave., 
Chicago 1, Ill. 


‘Ultralite’ Maker Extends 
Western Fiberglas Area 


KANSAS CITY, Mo.—Gustin-Bacon 
Mfg. Co. here, producer of “Ultra- 
lite” glass fiber insulation, has ex- 
tended the distributing territory of 
Western Fiberglas Supply Co. of San 
Francisco to include the entire Pacific 
coast and Alaska. 

Western Fiberglas Supply previ- 
ously had been distributor for Ultra- 
lite in the Los Angeles and San 
Francisco areas. The firm has already 
opened new offices in Seattle, and 
will soon add branch offices in Spo- 
kane, Portland, and Alaska. 

Ultralite is used as both thermal 
and acoustical insulation in refrig- 
erated trucks and air conditioning 
units, among other applications. 


under 


For “easy-to-get” 
product information . . . 
use coupon on “What's 

New” page. 


stores with over $1 million vol 


This business paper in your 
hand has a plus for you, 
because it's a member of the 
Associated Business Publica 
tions. It's a paid circulation 
paper that must earn its read- 
ership by its quality And 
it's one of a leadership group 
of business papers that work 
together to add new values, 
new usefulness, to make the 
time you give to your business 
paper profitable ume. 


To shoot par in business today, you've got to 
follow through on your business reading That's 
why the Best Informed Men in your Field really 
read their business paper—cover to cover 

With the going made rough by tough competi- 
tion, changing regulations and swift improvements, 
there's no other place where you can get so much 
on-the-job help for so little . 
and interpreting the facts 
on new products, methods and materials. Read 
every issue—thoroughly. It will keep you one of 
the Best Informed Men in your Field. 


with editors sifting 
advertisers reporting 


AIR CONDITIONING & REFRIGERATION NEWS 


One of a series of advertisements prepared by THE ASSOCIATED BUSINESS PUBLICATIONS 
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‘BASIC 


REFRIGERATION CONTROLS 


By Service Information Division, 
W hite-Rodgers Electric Co. 


7—How To Use Electrical 
Ratings of Controls 


Electrical ratings are always a 
good topic for discussion. The ac- 
companying tables indicate the vari- 
ous electrical ratings of controls built 
by White-Rodgers. In the majority of 
cases you will use controls which 
carry “FG” ratings. 

The controls carrying the “HH” 
ratings have single-pole double-throw 
switching mechanisms. 

The controls carrying the “GVL” 
rating are designed for use in thermo- 
couple circuits. Thermocouple or self- 
generating type controls are rarely 
used in the refrigeration industry. 
We do find these types of controls 
used to some extent in heating. 

Note the high electrical rating of 
“FG” controls. On alternating cur- 
rent, and at full load motor current 
rating these controls will carry 13 
amperes at 115 volts or 6.5 amperes 
with 230 volts. The locked rotor motor 
current rating of the controls is 78 
amperes at 115 volts and 39 amperes 
with 230 volts. 

The direct current motor rating of 
the controls, full load current is 4.6 
amperes at 115 volts or 2.3 amperes 
with 230 volts. The lock rotor cur- 
rent rating is 46 amperes at 115 volts 
or 23 amperes at 230 volts. 

You may at times want to use 
these controls to operate electrical 
strip heaters. The electrical heater 
rating on these controls, on alternat- 
ing current, is 25 amperes at 115 
volts or 20 amperes at 230 valts. 
Direct current rating; 20 amperes at 
115 or 10 amperes at 230 volts. 

Because of the wide variation in 
types of motors used, it has been 
necessary for the control industry to 
abandon the old horsepower rating 
on controls. The new control method 
is described in the White-Rodgers 
catalog as follows: The rating of the 
controls selected must not be less 


Research Associates inc. 
3475 East Nine Mile Road 


Hazel Park 7, Michigan 
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than the full load current and not 
less than the locked rotor current 
rating of the motor to be used. 

For field replacements the follow- 
ing approximations of the old horse- 
power rating may be used: 

Controls having “FG” rating caa 
be used with motors up to 1 hp. ac. 
and for % hp. dc. 

Controls having “HH” rating can 
be used with motors up to % hp. 
alternating current. They do not have 
an assigned current rating. 

Controls having the “GVL” rating 
should not be used with electrical 
motors. 

It is possible that you may want 
to hook more than one motor on a 
single control. Any number of motors 
may be operated from one control, 
provided the control rating is not less 
than either the sum of the full load 
or the sum of the locked rotor cur- 
rent of the motors. 

Controls having “FG" switching 
mechanisms may be used with two- 
circuit hook-ups. They can carry the 
same motor load as shown for “FG" 
rated controls and also a pilot duty 
load not in excess of 125 volt 
amperes. 

White-Rodgers controls carrying 
the “FG” rating are one of the high- 
est rated controls obtainable. We feel 
that no service organization would 
purposely overload any control. How- 
ever, we do want to call attention to 
the fact that electric motors vary 
greatly in design. All types of electric 
motors do not draw the same amount 


of current when the motor is being ¢———-- 


started. The motors in the refrigera- — 


tion industry are known as high 
starting torque motors. 

The electrical rating of each con- 
trol that we build is shown on a 
label placed on the inside of the con- 
trol case cover. The ratings are also 
shown in product catalogs. 


‘FG’ CONTROL RATING 


A.C. Motor Rating 115 v. 220 v. 
Full load current....... 13.0 a. 65 a. 
Locked rotor current 73.0 a. 39.0 a. 
D.C. Motor Rating 

Full load current....... 46 a. 2.3 a. 
Locked rotor current.... 46.0 a4 23.0 a. 


‘HH’ CONTROL RATING 


(8.P.D.T. Controls) 


A.C. Motor Rating 115 v. 230 v. 
Full load current....... 74a. 37a 
Locked rotor current.... 445 a 22.2 a. 


‘GVL’' CONTROL RATING 
(Thermocouple Controls) 


125 volt-amperes, 115 to 230 v. dc. 
(To Be Continued ) 


GET EXTRA CAPACITY 


at NO EXTRA COST! 


Got the Chace thite 


KEROTEST 
DRI-ZIT 


uote Ute 
pots eer 


EXTRA VALUE FEATURES! 
v Extra absorption capacity with no increase 
im size or cost. 
¢ Protects system with three graduated 
on outlet side. 
Special dispermon and 120 mesh screen 
Vv Hydrogen brazed, all-stee! bodies, tested to 
3000 pound gauge. 
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KEROTEST MANUFACTURING COMPANY 
Pittsburgh 22, Pe. 


5-Day Gibson School Provides Opportunity 
For Servicemen To Practice What They Learn 


BELDING, Mich.—-For five straight 
days recently, servicemen from vari- 
ous parts of the nation sat down 
in a practical classroom at Belding, 
Mich. to take long looks at 
the newest developments in Gibson 
electric ranges, refrigerators, and 
home freezers, to hear down-to-earth 
talks by experts on an assortment of 
subjects, and, of prime importance, 
to practice what they had learned. 

A postwar project for Gibson Re- 
frigerator Co., the service schools— 
the parent one at Belding and a 
great many others held in the field—- 
are part of an over-all service train- 
ing program. 

Since 1948, servicemen have at- 
tended 56 factory service schools. 
During the same period similar 
schools have operated under joint 
company and distributor sponsorship 
in the field in every state. In all 
schools, Gibson has set up a curricu- 
lum that bears hard on the practical 
applications of knowledge. 

Classes are kept small. “It's more 
informal and they learn more,” is 
the explanation given by Benjamin 
M. King, Gibson's national service 
manager. 

Example of how the factory school 
works at Belding, home of Gibson's 
manufacturing divisions, is pointed 
up by the January class. From the 
first day when they register and hear 
Robert W. Rivett explain basic fun- 
damental! principals to the last day 
when diplomas are awarded, the men 
are busy from 8 a.m. until 5 p.m. 

Using ingenious (training alée~ 


lustrated charts, a display board that 
shows in a glance how Gibson re- 
frigerators operate, and other teach- 
ing tools—members of the Gibson 
service department give the men just 
what the came to learn: “how to do 
a better job of servicing.” 

Following an elaborate outline of 
subjects and methods, Gibson instruc- 
tors give students just about every- 
thing they need to do the right kind 
of jobs back in their own stamping 
grounds. 

In one seasion, for example, instruc- 
tors tear down and build up models 
of Gibson ranges and refrigerators. 
After ea full day of watching, asking 
questions, and study, the group goes 
into a night seasion to do the job 
themselves. 

Gibson service experts “rig” the 
models with purposely mis-wired re- 
lays, plugged capillary tubes, and the 
like. The students then swarm into 
action to diagnose and remedy. 

In addition to technical aspects, 
the class gets a full view of stock 
control, sales, and manufacturing. 
And again the emphasis is on the 
practical side. Classes tour the Gib- 
son manufacturing units to see first 
hand how products are made. They 
see the raw materials, assembly, and 
finished models. 

Under the subject of sales, students 
are trained in the fine selling points 
of the products they service. 

Applications for the factory schools 
are sent in by distributors and deal- 
ers. 

To help 


insure “quality” 


YOU CAN MAKE 


MORE INSTALLATIONS— 


MORE MONEY 
WITH 


REFRIGERATION 


and AIR CONDITIONING 


EQUIPMENT 


The broad Curtis line—'% through 40 tons 
—enables Curtis Distributors to handie the 
most profitable air conditioning and refriger- 
ation jobs in their areas. And because Curtis 
equipment reflects the mony advantages 
gained from almost a century of accumulated 
experience in engineering, designing and 
manufacturing, you can depend upon cus- 
tomer satisfaction. 


Curtis Air Conditioning is advertised in the 


Saturday Evening Post, Time, Newsweek, ond 
other national publications. 


Mail coupon for details concerning a direct 
factory franchise. 


9S Years of Successful Manufacturing Experience ta ~ Cuilt-In° Curtis Equipment 


Gurtir 
REFRIGERATING MACHINE DIVISION 
of Curtis Manufacturing Company 


1912 Kienlen Avenue 


down the line, students are even 
taught the correct methods of un- 
packing Gibson products 

By week's end, with some 40 hours 
of practical instruction behind them, 
the students wind up the seasion with 
a tour of Gibson plants and sit down 
to a graduation banquet. 

In addition to a diploma and 
authorized service card, each person 
gets a thick service manual filled 
with complete-to-the-minute round-up 
covering everything needed to do a 
good servicing job The book in- 
cludes charts, tables, iNustrations, 
and complete descriptions of every 
product part 

Gibson is now planning to enlarge 
the over-all training program 


Patterson Heads Buffalo 
Branch of American Brass 


WATERBURY, Conn Scott H. 
Patterson has been appointed branch 
manager of The American Brass 
Co.'s Buffalo, N. Y. plant, according 
to John A. Coe, president. Since 1950 
Patterson has been New York City 
district sales manager 

Patterson joined the Buffalo branch 
of American Brass in 1927. He was 
transferred to the company's Pitts- 
burgh office in 1935, and appointed 
district sales manager there in 1939. 
Patterson will return to Buffalo on 
May 1 to take over the duties of 
Justice Lockwood, who was recently 
appointed vice president in charge 
of sales for the entire company. 


NEW PRODUCTS? 
Turn to “What's New” Page for 
Useful information on new products. 
Use Key No. for fastest service. 


Cvaporative Condensers 
Cooling Towers and Air 
Handing Units to match 


es) | 


Central Type 
Aut Conditioning 
10-15 ton 


ba ad 
Package Type 
Air Conditroning 
2-468 ton 


proc o------------- _— 


T Cortis Refrigerating Machine Division 


1 of Curtis Manuf ing C y 


1912 Kienlen Avenue ©* St. Lovis 20, Missouri 


St. Lovis 20, Missouri 
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INDUSTRIAL applications 
= 
Absorption Machine 


Where Lots of Chilled Water Is Needed and Low Price Heat 
Is Available, System May Have Certain Advantages 


WASHINGTON D>. € Where 
chilled water i required for air con 
ditioning of industrial processing and 


low price heat in available, the ab- 


sorption machine has many advan- 
tages ! B Mighell, Washington 
branch manager for Carrier Corp 


degiared at the Refrigeration and Air 
Mn eers Technical 
Conference held at Bolling Air Force 
liane here by Headquarters, United 
Mtates Air Force 

The absorption unit requires little 
space and weighs leas per ton than 
centrifugal ma 
Mighell said, “and because 
it hes no major movirg parts other 
than « emall solution moving pump, 
it practically eliminates vibration 
problema 

These factors make it possible to 
locate the unit on upper floors usually 
without the need for expensive foun- 
dations or structural § reinforcing 
This is especially important in old 
thuldings 

"The absorption machine is avail- 


Comitioning 


reciprocating or 
chines 


specify 


able in five sizes 115, 150, 200, 270, 
and 350-ton machines, and these are 
designed for use with steam at 12 
paig. or 45 paig. pressure,” he ex- 
plained 

In some industrial applications it 
may be possible to use hot liquids 
other than steam if such are avail- 
able. Steam consumption, moreover, 
runs leas than 20 Ibs. per hour per 
ton of refrigeration 

In discussing the operation of the 
absorption machine, Mighell explained 


that it has six major component 
parts: the cooler (evaporator), ab- 
sorber, heat exchanger, generator, 


condenser, and eductor, and that it 
uses water as the refrigerant and a 
lithium bromide solution as the ab- 
sorbent 

The lower shell contains the cooler 
and absorber. Chilled water as it re- 
turns from the cooling load on the 
machine is sprayed into the evapora- 
tor, Because this shell is maintained 
at a low absolute pressure, some of 
the chilled water flashes or vaporizes 


for an unbeatable 
combination 


Acme can furnish the unbeatable combination for 


industrial liquid chilling. 
Acme Dry-Ex liquid chiller, 


ACME CONDENSERS 


Offered in Shell and Coal and Shell and Tube 
designs, the ACME line of condensers is very 
more than 120 standard sives are 
offered tor use with Freon, plus seven sizes in 
Mixlel SC Shell and Finned Coil, with owelve 
additional sizes in Model | Shell and Tube Con- 
fhah are designed for 


counplete 


densers 
Freon 22 Ketrigerant 
Me Apensive 
clean and are compact, sturdily 
tremely ethcrent 


ACME HEAT EXCHANGERS 


A new, more compact design that features low 
wcton pressure loss and saves you valuable 
space, You get maximum gain from each de 
This new heat exchanger 
comes on eleven mostels with capacities trom 4 
tw 200 coms, bas a 14 to 1 ratio of gas side to 
liquad side surface, and gives you complete heat 
transter amd pressure drop data to permit the 
most ccomomeal selection for any system, at 


gree of supechos 


any temperature level 


ACME OF SEPARATORS 


Ave offered in «4 complete range of sizes, are 
eoomomnal and effctent (© operate, easy to in 
seal and offer positive oil separation, Offered 
i « complete range of sizes, they are scientific 
ally engineered tor use with Ammonia of Freon 
Serres F Unie have a central mounting strap 
and may be oxwunted directly on the Compressor 
hase Serres PR and AK Models have a support 
bracket welled so the top 


ACME DRY-EX* WATER COOLERS 


Desi grvedt tt) Meet an extensive varvety of 


When you specify an 
heat exchanger, or 
wil separator, you'll get a flexible combination 
with many years of low cost, trouble free service. 


ACME Condensers are 
have drainable coils, are easy to 


and cools the remaining water to a 
temperature which closely corre- 
sponds to the shell pressure 

Absorber tubes occupy the bottom 
portion of the lower shell. Here a 
concentrated solution strong in salt, 
which has the power to absorb the 
water vapor is sprayed over the tubes 
and absorbs the vapor flashed in the 
cooler 

The absorption and concentration 
of water vapor in the solution re- 
duces its salt concentration, thus 
reducing its absorbing power. Weak- 
ened solution is continuously drained 
from the absorber and pumped to 
the generator in the upper shell to 
be concentrated 

“Since the weak solution going to 
the generator is relatively cold and 
should be preheated, and the strong 
solution leaving the generator is hot 
and should be cooled down to increase 
its absorbing power, these two solu- 
tions pass through a heat exchanger 
The heat exchanger saves both steam 
and condensing water 


— 


Freon 12 of 


built and ex- 


euther 


commercial of udustrial applications, ACME 
DRY EX Water Coolers are offered in more 
than ") combinations of cetrigerant heads 


hafile spactnas aod cube lengths 


ACME Strasehat 


through tube comstraction permits the retriger 
amt comet to be oereased twice as frequently 
as on the “U) tube” deen. Baffles have a tighter 


tue with the shell and with the tube, and straight 


through tubes 
replaced mm the held 


ACHE ALSO MANUFACTURES: Freon Condensers 
Bie Cold* ladustiai Unit Coolers Evaporative 
Receivers Pipe Cole Shelli and Tube Condensers 
( oncdensers Neut Eachen gers Flow Cold Liquid 


can casily and economically be 


Ammonta Condensers 
ondensers 


Liquid 
Shell and Coll 
Chillers. 


automatically, although it must be 


| cently by Thomas Hancock, vice 


INDUSTRIES, INC., JACKSON, MICHIGAN, U.S.A. 


CONTINUOUSLY SERVING THE REFRIGERATION INDUSTRY SINCE 1019 


SOLUTION 
PueP 


waren 
eur 


“The generator and condenser are 
located in the upper shell of the 
machine, the generator tubes being 
in the lower part of the shell. Steam 
admitted to these generator tubes 
heats the solution around the tubes 
and boils off the water vapor that 
had been absorbed by the lithium 
bromide solution. This action recon- 
centrates the salt solution. 

“The water vapor boiling off from 
the solution is condensed by the con- 
densing water flowing through the 
condenser tubes in the upper portion 


| of the top shell. The condensed water 
| vapor collects in a tank directly be- 


neath the condenser tubes and re- 
turns to the cooler tank. 

“Solution from the absorber in 
the lower shell is pumped to two 
different components: (1) to the gen- 
erator in the upper shell after first 
passing through the heat exchanger, 
and (2) to the eductor. 

“That portion going to the eductor 
acts an impelling fluid which helps 
remove the solution from the genera- 
tor and return it to the absorber. 
The eductor mixes weak solution 
from the absorber and strong solu- 
tion from the generator and returns 
this mixture to the absorber. 

“The absorption machine operates 


started and turned off manually. It 
also adjusts its capacity automati- 
cally to all variations in loads down 
to 10% of full load,” Mighell declared. 


Trane Adds 7 Engineers 
To Local Sales Offices 


LA CROSSE, Wis.--New appoint- 
ments to Trane sales offices through- 
out the country were announced re- 


president in charge of sales for The 
Trane Co., manufacturer of air con- 
ditioning, heating, and ventilating 
equipment. 

Walter T. Ritter, appointed to the 
Oklahoma City sales office. He is a 
graduate of the University of Illi- 
nois. 

Loy Frank Thompson, appointed 
to the Greensboro, N. C. sales office. 
He is a graduate of North Carolina 
State university. 

Allen L. Smith, appointed to the 
Columbus, Ohio, sales office. He is a 


| graduate of Ohio State university. 


George W. Shepherd, appointed to 
the New Orleans sales office. He is 
a graduate of North Carolina State. 

Walter Lambert, Jr., appointed to 
the Pittsburgh sales office. He is a 
graduate of Virginia Polytechnic in- 
stitute. 

James Gledhill, appointed to the 
Newark sales office. 

Murray W. Binkley, appointed to 
the Detroit sales office. 
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Airtemp Announces 
Davidson Appointment 
To Engineering Position 


DAYTON -— Appointment of John 
Cc. Davidson as assistant manager 
of application engineering of the 
Airtemp Div. of 


Chrysler Corp. 
was announced re- 
cently by J. F. 


KXnoff, Airtemp 
general sales man- 
ager. 

Davidson joined 
[ Airtemp in 1947 
' as field engineer 
in the Minneapolis 
region. He held 
that position until 
J. C. Davidson },:. present ap- 
pointment. 


He is a graduate of the University 
of Minnesota, a registered profes- 
sional mechanical engineer, and a 
member of the American Society of 
Heating and Ventilating Engineers. 


2953 EASTON AVE + ST LOUIS6 MO 


aucune parts and supplies. 
Speedy, dependable service 
when you need it . . in 
the world you want it 

New! Wate senviakeee 
time. Write for 

today! 


AIRO SUPPLY CO. 


2732 N. Ashland Ave., Chicago 14, ill 


New, Multi-Purpose, Dependable, Fully Equipped! 
RAPID DUZ-ALL 
Carbonic Gas SERVICE CYLINDER 


Unequelied fer pressure-testing lines, blowing out coils and con- 


densers, inflating tires, exti hi quipped with fire-horn, 
connecting hose, tire edapter, flare edapter, standard COz cy’ 
ing connection for easy refilling. DOvrable, safe, ical! 5 Ib. 


COs copacity. ICC 3AA-1800 Cylinder. 


See Your Wholesaler 


GOCE PRODUCTS CO. sw» wesrenn ovo. cnicaso » 


Design-Engineered for Rugged Service 
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Comfort Cooling for Autos 


Chrysler Engineer Offers Recommendations for the Car Cooler, 
Suggests Changes In Location of Compressor and Condenser 


were some 20 years ago, will without 
question “ultimately become a rela- 


ing to T. C. Gleason, head of Guus 
Corp.'s Fluid Dynamics Laboratory. 

In the meantime, car cooling “may 
be expected to go through the usual 
growing pains,” he said in address- 
ing the national passenger car, body, 
and materials meeting of the Society 
of Automotive Engineers held here 
recently. 


Some Methods Wrong? 


“A condenser cannot be located in 
front of a car radiator without seri- 
ously upsetting the performance and 
reliability of a standard production 
automobile. The fact that such things 
are being done, and may continue to 
be done for some time, is an indica- 
tion of the youthfulness of the enter- 
prise in the field of passenger car 

Gleason continued: 

“This criticism of current practice 
is by way of introduction to a set of . 


recommendations for the car cooler * 


of the future. It is not implied that 
they could be accomplished at this 
time. 


Compressor Location 


car. in the ventilated car 
would be fairly comfortable. 

“On a 90° day, the 
car at 78° would feel from 5 to 7° 
cooler than the ventilated car. Pas- 
sengers in the ventilated car would 
be uncomfortable, but quite superior 
to the man on the street. 

“On a 95° day, the refrigerated 
car at 80° would feel from 7 to 9° 
cooler than the ventilated car. Pas- 
sengers in the ventilated car would 


be miserably sweltering, while pas- 
sengers in the refrigerated car would 
be smugly comfortable.” 


Dill & Norris Handle Curtis 
Line In Northeast Miss. 


COLUMBUS, Miss..-Dill & Norris 
Sheet Metal & Heating Co. has been 


appointed distributor for northeast - 


Mississippi for Curtis air conditioning 
and refrigeration. 


S. C. Market Air Conditioned 


SPARTANBURG, 8. C.--The Com- 
munity Cash Supermarket on W 
Main St. here, one of a chain oper- 
ated by Littlejohn & Smith Co., has 
just completed the installation of 
Frigidaire air conditioning equip- 
ment. 


27 


Air Condition Worland Bldg. 


ATLANTA.-.-The building occupied 
by the John H. Harland Co., dealing 
in office supplies, printing, engraving, 
and lithographing, is being air condi- 
tioned throughout. The two-story 
structure at 101 Cone St., provides 
some 15,000 aq. ft. of floor space. 

Max Wright, Inc., local air condi- 
tioning concern, has the contract 
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MISSING SOMETHING? 
More and better useful 
information is yours for 
the asking. See “What's 


New” page. 
Use Key No. for fastest service. 
——— ———— 


One always has be first. and in controls it's Raneo! 


First for accuracy and dependability 


. first choice of expert refrigeration 
men . .. more Ranco controls are in use 
than any other make. They eliminate 
call-backs and increase your profits 


“The compressor should not be lo- 
cated on the engine where it may af- 
fect balance and suspension, nor 
should the condenser be located in 


Gleason criticized certain current 
practices-such as locating the con- 
denser in front of the engine radia- 
tor—-by way of introducing a set of 


recommendations for the car cooler 
of the future. He indicated that 
tomorrow's cooler might be a “com- 
pletely self-contained package.” 

Application of refrigeration cool- 
ing systems to automobiles, he said, 
was started on a commercial scale 
about 10 to 12 years ago. 

“The intervention of World War II 
nipped this enterprise in the bud,” 
Gleason pointed out. “Following the 
war, very little interest was evidenced 
in refrigeration until recently. 

“Small companies have now sprung 
up which assemble and install car 
coolers. The units used are mechani- 
cal vapor compression systems simi- 
lar to those previously manufactured. 
In general, they consist of a belt- 
driven compressor mounted on the 
engine, a condenser mounted in front 
of the radiator, and an evaporator 
and blower unit installed in the 
trunk... . 


Point of Air Supply 


“Air which has been cooled by the 
evaporator and blower unit is usually 
supplied to the car body at the back 
deck. The heat-laden air is usually 
passed under the back seat upon re- 
turning to the unit. In some units, 
provision for fresh air is included. 
These, of course, require an opening 
in the car body exterior. 

“Forced fresh air is advisable in 
car cooling, not only to maintain an 
atmosphere of freshness, but also to 
pressurize the body so that hot en- 
gine air as well as out- 
side air will not leak into the body.” 

Regarding the practice of locating 
the condenser in front of the engine 
radiator, Gleason said: 

“The radiator is a very highly re- 
fined car component. Along with 
other car components, it has been 
studied and refined intensely for 
many years. The result is a finely- 
tuned and efficient arrangement of 
material which provides reliable 
trouble-free transportation as we all 
know it and want it. 


front of the radiator. Long refrigerant 
lines strung from the front to the 
rear of the car should be eliminated. 

“The car cooler of the future now 
begins to take shape. It appears to 
be a completely self-contained pack- 
age. If so, it will be a relatively 
trouble-free unit, built and tested be- 
fore it leaves the factory. If it 
should need service, the entire unit 
could be removed from the car, thus 
permitting the latter to fulfill its 
primary function of transportation. 

“In order to hasten the time of car 
cooling by refrigeration, 


might be undertaken 


Condenser In Trunk? 


“The first and most beneficial step 
would be to move the condenser into 
the trunk along with the evaporator. 
Another helpful step would be to re- 
duce the compressor size and weight 
by using light materials, high speeds 

say 5,000 r.p.m., and dense refrig- 
erants like ‘Freon-22.’ 

“With regard to these suggestions, 
the refrigeration engineer might well 
consider the difference in endurance 
requirements between passenger car 


application and commercial building | 


or vehicle applications of refrigera- 
tion systems. 


“There have been many discussions | 


on the type of refrigeration system 


most suitable for car body cool- | 
In an automobile cooling in- | 


stallation, the critical component is 
now and will be the condenser, 


the type of refrigeration system 
most suitable for car installation will 


have the smallest condenser, or its | 


counterpart. 


“How does it come about that the | 


condenser is subjected to all the cri- 
ticism? Why not the evaporator? 


Condenser Capacity 


“The condenser has to reject all of | 


the heat that comes from both the 
evaporator and the compressor. For 


Available for any application 


... clean... strong... tight 
... low cost, high quality . .. 
built in modern plant... 


prompt service. 
WRITE FOR DETALS 


RUDY Wenmee ering | Co. 


| 


| heat exchanger 
| show that the absorption, steam ejec- 
| tor, or air cycle systems require two 


example, suppose the 
must absorb 18,000 B.t.u. per hour 
to cool the car. Then, in a mechani- 
cal vapor compression system, the 


compressor requires about 3 hp 


“The 18,000 B.t.u. per hour go into 


| the refrigerant and so does the 3 hp. | 
As the heat equivalent of 3 hp. is | 


7,600 B.t.u. per hour, the condenser 
must absorb a total of 25,600 B.t.u. 
per hour. 


| “Such a condenser would be about | 
the same face size as an engine radia- | 
| tor and about half as deep. Further- 


more, to do its job, the condenser 


| must be supplied with about 900 — 


c.f.m. 


| Compression System Best 


“An examination of condenser or 
requirements wil! 


to three times the heat exchanger 


| size of the mechanical vapor com- 
| pression system. Therefore, 
| appear that the mechanical 
| compression system is the type most | 


it would 
vapor 


likely to succeed in car body cooling | 


application.” 


During his talk, Gleason supposed 


that an automobile ventilating sys- 
tem was designed to provide all de- 


| sirable features. He then compared 
| its cooling effect with that of an auto- 


mobile equipped with a refrigeration 


some | 
changes in present day conceptions 


its | 
size, and its location. It follows that | 


evaporator — 


|As every wise bird knows, summer 
\sells air conditioning. But you sell 
more than just air conditioning 
iwhen you sell Carrier Weather- 


imaker Air Conditioning. For 
'Carrier is the best. 

With it your customer can look 
ahead to more years of satisfac- 
tion. Just like we're telling him in 
our advertisements in Time, News- 
week, Business Week and lots of 
other magazines. 


Here's why: Five in-the-space 
sizes from 3 to 15 hp. These 
look-ahead advantages: Controlled 
Cooling, Humitrol, Even-flo air 
distribution, Whisper-quiet Q-T 
fan. Powerful enough even for 
duct use—with normal size ducts. 

What does it add up to? Strong 
sales promotion. Better equip- 
ment to sell. More sales for you. 


Carrier Corporation, Syracuse, 
New York. 


on every replacement job. 
Ranco controls are available for over 
4,000 replacement installations. 


fence Ine, 


COLUMBUS 1, OHIO 
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Companion Product for 
Many Weathermaker Sales 


The Carrier lee Maker makes 
up to 450 Ibs. sanitary 

ice a day. Pays for itself. 
Perfect for your restaurant 
and cale customers. 


air conditioning - refrigeration 
tor 5() vears—the people who know air conditioning best 
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Refrigeration Problems | | 


and their solution 
by Paul Reed 


| For Service and Installation Engineers 


Paul Reed 


| Defrosting (6) rormal 


An of} drain line is provided et the 
bottom of the accumulator 


accumulator is wound 


line. The Thermobank should there- 
fore be mounted so that its oil-return 
outlet is slightly above the point on 


through which, during the the suction line into which the oil- 
refrigeration cycle, the hot- return line is topped 
gas from the compressor passes on . 
ite way to the condenser. The com- THERMOBANK DEFROSTING 

: THER VMOBANK bined accumulator and hot-gas coil When the timer calls for defrost- 
Another method of adding heat to in submerged in an insulated tank of ing, the solenoid valve in the hot-gas 
the suction line. and which is one of non-freezing solution. The solution by-pass is opened, and since there 
he beet keown and most effective concentrate is put in by the maker is some pressure drop in the Thermo- 
f the hot-gase defrost systema, is of Thermobank but water must be bank and the condenser, the hot gas 
the patented “Thermobank.” It ean ®@ded to the proper height in the passes through the hot-gas by-pass 
be used on almowt any type of low feild to the evaporator just beyond the 
4 emperature system and may be ob During the normal refrigeration expansion valve, as in most hot-gas 

tained in « wide range of capacities eyele, the hot-gas discharged from defrost systems 
and for single or multiple evapora the compressor passes through the But the suction line is still passing 
tor systems hot-gas coil in the Thermobank and through the Thermobank, where it 
The name expresses one of the ives up some of its heat of com- absorbs heat from the solution that 
haracteriatice of the system, for pression, thereby heating the solu- was “banked” during the refrigera- 
provision ia made for storing or bank tion in the Thermobank, At all times, tion cycle. In this way, the supple- 
ng heat during the normal refrigera during the refrigeration cycles and mentary heat that is supplied to the 
: thon eyele, to be used as the supple- during the defrosting cycles, the suc- suction line to keep the system from 
} mentary heat during the defrosting tion gas passes through the accumu- “running out” of heat during the 
eyele lator defrosting operation, is actually not 
The Thermobank iteelf is easenti- Since the accumulator is warm, supplementary heat in the sense that 


ally a combined heat-exchanger and 


any liquid refrigerant that may slop it 


is supplied from without the in- 


suction line accumulator, within an over from the evaporator is re-evapo- stallation, but is heat from the sys- 
cs insulated holdover tank, as shown rated, thus preventing liquid slugging tem itself, saved and stored up from 
3 in Pig @ The suction line from the by the compressor Oil, returning the refrigeration cycle, and which 
; evaporator enters the side of the from the evaporator, is not of course would have been wasted by the con- 
aceumulator near the top, and leaves vaporized, but drops into the accumu. denser 
7 from the top of the accumulator in later and thence back to the com- When the time allowed for defrost- 
“ the manner usual with accumulators pressor crankease via the suction ing has expired, the timer closes the 
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So many manutacturers of motor-driven equipment 
and appliances in every type of industry have chosen 
the Wagner Type RA repulsion-start induction motor 
as standard equipment tor their products that it has 
become known as industry's general purpose motor. 


Type RA os fest choice tor single-phase applica- 
tions because of its ability to start heavy loads with 
| low searing current. This makes it especially suitable 
tor machines chac have high inertia or heavy triction 
at starting. Then, too, Type RA is chosen because it 
gives years of reliable service is economical to 
marntain requires only minimum servicing .. . 
and is "ree trom vibration and noise 


3 When you standardize on Wagner Motors—you get 
» the advantages of a liberal warranty ot nationwide 
service taciliies, with replacement motors and parts 
available trom 25 Wagner-owned Service Branches 
and more than 650 Authorized Service Saations. You 
can choose trom a wide variety of types and sizes 
(from 1/125 to 400 hp). Bulletin MU-185 gives 
complete intormation—werite tor your copy. 
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Bunning period Governor weghts octveting pushrods) hove forced ipring 
berre!) forword unt! short crcuding necklace connects commutetor bers to 
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FIG. 6—Diagram of Thermobank. 


solenoid valve in the hot-gas by-pass 
line and the hot gas from the com- 
pressor again passes through the hot- 
gas coil in the Thermobank, and heat- 
ing of the accumulator and of the 
solution is resumed. 

The liquid refrigerant that, during 
the defrost cycle, has accumulated 
in the evaporator from the hot-gas 
condensing in the cold evaporator, 
tends to surge back to the compres- 
sor when the hot-gas solenoid valve 
closes and the suction pressure drops 
sharply. However, it is caught in 
the accumulator and is gradually 
vaporized by the heat from the solu- 
tion. which is again being heated by 
the hot gas from the compressor. 

The Thermobank therefore. 

(1) Supplies the supplementary 
heat during the defrost cycle, so that 
it does not “run out” of heat. 

(2) Acts as an accumulator and 
re-evaporator at the beginning of the 
refrigeration cycle immediately fol- 
lowing the defrost cycle, and thereby 
prevents liquid slugging by the com- 
pressor. 

(3) Requires no outside source of 
heat; but instead, banks and saves 
its own heat that would have been 
wasted anyway. 

(4) Assures proper oil return at 
all times. 


ACCUMULATED TIME 


Although control of the Thermo- 
bank is rather simple, as it requires 
only the hot-gas solenoid valve, the 
method of connecting the timer is 
quite unusual 

Instead of setting the timer to start 
defrosting at certain hours of the 
day—that is by elapsed time, its 
clock motor is connected in parallel 
with the compressor motor, so that 
the timer runs only when the com- 
pressor runs. The clock motor does 
not run during the normal “off” 
cycles between normal refrigeration 
cycles. 

In this manner, the clock motor 
runs on accumulated time, or time 
accumulated during compressor op- 
eration. If, for example, the com- 
pressor runs only one-half the time 
between 12 noon and 6 p. m. (6 hours 
elapsed time) the clock motor of the 
timer runs only three hours (accumu- 
lated time). 

There is a decided advantage in 
using accumulated time instead of 
elapsed time. The evaporator is cold- 
est during the time when the com- 
pressor is in operation and refrigera- 
tion is going on. It is during this 
time that the evaporator is being 
refrigerated that frost accumulates 
on it; very little frost forms on the 
evaporator during the time the com- 
pressor is idle and the evaporator 
is not being refrigerated. 

So accumulated time is a truer 
index of the amount of frost deposit 
on the evaporator than elapsed time, 
and is a truer gauge of the need to 
defrost than elapsed time. If the com- 
pressor operates most of the time, 
the evaporator will need to be de- 
frosted more frequently than if it 
operates only a small part of the 
time 

Connecting the timer in parallel 
with the compressor motor, and thus 
gauging defrosting by accumulated 
time, automatically increases or de- 
creases the frequency of defrosting 
as required. The standard setting of 
the Thermobank times is a defrost 
of six minutes every three hours of 
accumulated time. This may be re- 
adjusted for more frequent defrost 
if required. 


A PATENTED DEFROST 
TIMING METHOD 
It should be mentioned that con- 
necting a timer in parallel with the 
compressor motor or in such other 
manner that it times defrost by ac- 


| cumulated compressor operation, is 


a patented method, and may not be 
used on any defrosting system of any 
type without the permission of the 
Kramer Trenton Co., which owns the 
patent. 

There are, of course, other features 
and details of operation and instal- 
lation of Thermobank, but the fore- 
going is intended to give the basic 
information necessary to a proper 
understanding of this unique system. 


DRAIN PAN AND 
LINE DEFROSTING 


So far in this series on automatic 
defrosting, only defrosting the evapo- 
rator has been covered, for it is of 
course the main portion of the re- 
frigerating equipment that accumu- 
lates frost and ice. Moreover, it is 
the chief piece of the equipment 
that produces the low temperatures 
that cause ice and frost building. 

Nevertheless, there are other sec- 
ondary parts of the equipment that 
require the application of heat to 
remove frost and ice or to prevent 
them forming. Of these the main 
ones are the drain pan and the drain 
line. 

During the normal refrigeration 
operation of the low temperature 
equipment, there is not, nor should 
there be, any accumulation of ice 
or frost in the drain pan or drain 
line. In fact, in most low temperature 
equipment, there is little or no need 
at all for the drain pan and drain line 
except during defrosting. Then the 
drain pan must serve to catch the 
water melted from the evaporator, 
and the drain line must carry it out 
of the below-freezing space. 

The heat from the evaporator dur- 
ing hot-gas defrosting is not intense 
enough to keep the drain pan warm; 
besides the drain pan is below the 
evaporator and any warmth that 
might be given off tends to rise. 

True, the water from the evapora- 
tor is above freezing, but usually it 
is only a very few degrees above 32°, 
and does not carry enough heat to 
warm the drain pan nor drain line. 
Both of these are at about the same 
temperature as the rest of the re- 
frigerator, which is usually be- 
low 10°. 

The tendency is for the water to 
freeze and build up on the drain pan. 
The drain line is usually more ex- 
posed to the low temperature than 
the drain pan, so any water that 
might not freeze in the drain pan 
will almost certainly freeze in the 
drain line. It is therefore necessary 
to supply heat to the drain pan and 
drain line as well as the evaporator, 
during defrosting. 

In most hot-gas defrost systems, 
the hot-gas by-pass line is first 
soldered to the drain line, then a 
loop of it is soldered to the drain 
pan and finally it passes to the evapo- 
rator. 

In this way, the drain line is heated 
first, then the drain pan, and finally 
the evaporator, thus assuring that 
the water melted from the evapora- 
tor will remain water, while it is 
caught by the drain pan, and car- 
ried out of the cold area by the drain 
line. 

(To Be Continued) 
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OPERATING AND CONTROL CYCLES in both time-pressure ond hot ges and electric defrost 
systems were graphically ilivatrated on disploy boords in Penn Controls booth. Ken Cosh 
(second from left) of Penn Controls points ovt some of the operating features to o visitor 


SEVERAL NEW FLANGE type driers of different sizes were token DESIGN OF CHECK VALVE employing “lips” mode of new syn- 
eport for visitors at the Henry Valve booth to show new design thetic rubber is described by officiols of Sealed Unit Ports— 
of the bulk refill type units. Frank Lowitz, vice president; Henry Ehrens, president; Sidney 


Weiner, secretary-—to E. Cosper, New York City contractor. 


DEFROSTING SYSTEM for commercie! evaporators draws a throng at the Lorkin Coils 
exhibit, in which on operating model of the company's “Frost-O-Tro!” hot ges defrost 
system was in operation. 

-— ee — -_ — - 


PROBLEMS OF PRESSURE ¢ ood cate quel canine ti ACTION OF CONTROL ELEMENTS in a refrigeration contro! is 
field cre duplicated on this operating system by Alco Valve and expleined by Ocean Eggert (right) of White-Redgers Elecwic Co. 
Seine ‘te = oa to a conference visitor, Device was only ao port of exhibit 
ni which covered principles ond functi of tempe operoted 


and pressure-operated controls. | CRY! NG 
| TOWEL 


WHICH DISTRIBUTOR FEATURES 
QUIET-KOOL AIR CONDITIONERS? 


| The bright fellow with the bulging bank roll, of course. 
NE Quiet-Kool room air conditioner was left on any distributor's 
yor ne end of last season. 


Amazing? Not to us... or to the ever-so-wise buying public. 


| Ask any dealer. He'll tell you that Quiet-Kool is his fastest-selling 
room air conditioner today. 


And no wonder. Here is advanced engineering that combines the 
finest component parts with all the features of higher-priced units. Natur- 
ally, these handsomely designed Quiet-Kool air conditioners sell in a hurry 
when customers see their amazing low price 

Put yourself on the happy = 

side of this picture. Make 
sure that there is no profit- 
stealing end-of-season over. 
stock on your shelves. 


OPERATION OF BRUNNER'S compressor copacity contro! os 
demonstrated by working y is lained to contractor 


Pp 


Phil Conrad and Mrs. Conrad of Hatboro, Po. by Frank Howk. 


DEMONSTRATION BOARD to show factors offecting solenoid valve | 
selection and operotion is exploined by W. Ff. Wischmeyer (right), 
chief engineer of Sporiaon Volve Co., to on interested visitor, — 


Skyrocket your sales 
for 1952 with 


-QUIET-KOOL:| == 
| Byatt 1952 mak 


Ys H.P. cooling capacity VY H.P. cooling capacity 4 H.P. Cooling capacity 


up to 4100 BTU/HR up to 5850 BTU/HR up te 8900 BTU/HR 
sufficient for rooms sufficient for rooms sufficient for rooms 
up to 230 sq. feet. up to 300 sq. feet. up to 450 sq. feet. 


Place your order now while full stocks are still available. 


pty MR LIVE- WIRE DISTRIBUTOR. Certain choice territories 


are still open. It’s a wonderful opportunity — Write now! 


Dealers: Write for name of nearest distributor. 


| Quiet KOOL......... 


| QUIET - HEE T wo. con 
CARBONATION IN ACTION wos demonstrated by Temprite MINIATURE OPERATING oir conditioning system devised by by neat iE EE > : 
Products Corp. with Jim Archibald (center) exploining what is Geto lubricator Co. porated capresentalives te °é | largest oi! burner monvtocturer in the world 
dagguaiog as Mia: Gotland piv © satiate iinet Didieg caphinilen as aa QUIET-HEET MFG. CORP. 135 NJ.R.R Ave Nework 5.) 
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New Exhibits Mark 
Educational Show -- 


Contimurd m Page 1 
NH oT | r? mei 10%0 
s} ' tarda Ma fet Conte by 
M 1) Miller serutive secretary 
tet st ! ty ifety Ad 
ow ¢ , 

j ' comey fiiest among 
' tt tie ng which exhinit 
ot heer at «ed thonal and why 
hie rier had neidered t such 
fire ve » oo at ' the 
sward berate by hefrigeration 
heagquiy t W hw slets Asmociatior 
went t Y \ & WH ier ‘ 
Starifor ‘ + prin ar 
elesth aster ‘an wen hy Owe 
Heats Heaton teetrigeration. Phila 
teiphia and third prize, @ radio met 
went to Frank J Ince, Frank J. Dice 
( Perkin enville, Pa 

Aloo Valve Co received the REWA 
plaque ae (Ut? shibiting manufac 
turer receiving the most mentions in 
the ontent with second award in 
thie category going to Mueller Brass 
(o, and third place to Detroit Labri 
cator 

Mhiladelphia RSES men who were 
" harge f arrangements for the 
conference inclwled Morrie Silver 
general chairnmn John Laocilento 
owchairman. Dariel Cella, conference 
secretary Harry j Dunbar in 
charge of banquet and entertainment 
assisted by Daniel Cella and Haden 


Maniaor M Wiitlesen, in charge of 


reception and registration, assisted 
by John Sablich Frank Stenton, and 
Roceo Guerriero. Hertroan Marka, tn 
charge of housing, aswated by Julian 
Clemens and Rey Driscoll, and John 


lywilente, in charge of the program 
hook. assisted by Bruno Seatito, L. B 


Sheldor snd Philip Beltheck 


What the Exhibits Showed 


VALVING FOR CONDITIONERS 
how expansior valves operate 
under varying conditions was ably 


Detroit 
built 
conditioning system 
alving arrangement 


demonatrated by Lubricator 


Co with ite exhipit around «4 
miniature air 


iy meane of a 


to control refrigerant flow it was 
possible to show on geuges what 
actually happens, for example, when 


cae flashes in the liquid line before 
reaching the expansion valve. This 
can take place, servicemen were told 


on long vertical runs when no provi 


sion is made to avoid it 


DEFROST SYSTEM WIRING 


Miping and wiring sequences for a 
tine defrost and «a 


electri syatem 


syatem 
defroat 
iemonatrated in the 


pre aeiire 
hot gas and 
were graphically 
educational display of Penn Controls 
Tre 

Hy means of rlored 


lighting and 


flow indicators, these demonstration 
boards gave a graphic portrayal of 
the contrel evel and = refrigerant 


flow in the defrost cyele 


‘HOLD-OVER’ VENDING CABINET 
Focal point of the Kold-Hold Mfg 


(o exhibit was the demonstration 
of ite new hold-over” vending cabi 
net providing obile refrigerated 
vending without the use of dry ice 

This cabinet is designed to be 


mounted on a motor aseooter or side 


use 
qovp of 


we cream 
Constant 
cabinet are 
stored 


low 


plates 
connected to «a 
Freon 
plant 
break 
charge of 


cooling # 
through 


flint” « 
over 
0 Fr 
for 10 to 12 
break 
and the 
mobile 
where 


plates 


vending 
unit that 
without 
servicing 


PURGING & CHARGING 


How its 
valve works 


OF A PE EVAPORATOR CO 


conterence 


and frozen 

temperature 
maintained by 

refrigeration of 
During off hours, cabinets are 
central ammonia 
flexible 


comnectiona 
sufficient to 
temperatures in 


hours 
connections 


further 


purging 
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attendees 


foods 


yatem at the 

make 
This 
e within the 


the 
The 
then 
cabinet 


are 


ean be 


and 


builds 


make 


in @ hot gas 
esamining 
Therm O Cycle 


the operating model of 


defrosting system occupies attention of 


Bush Mig. Co.'s 


defrosting system 


of the 
the 
hold-over 


or 
home 
and 

a“ 


maintain 
cabinet 
and 
broken 
becomes a 
used any 


attention or 


VALVE 


charging 
and how its liquid indi- 


eator is hooked up and used in actual 


installations 

display 

Mig (oe 
In the 


exhibit 


was 


demonatration 


featured on 
board in the Imperial Brass 


the 


the 


magni- 


fying qualities of the Imperial liquid 


indicator was clearly brought out 
sets, and line valves 
the 


Driers, gauge 
were also 
play 


demonstrated in 
together with the latest models 


of Imperial cutting and flaring tools 


for copper tubing 


ACTION 


IN A CONDENSER 


Both its stainless steel evaporator 


and ita shell and coil condenser 


were 


shown in the single operating display 


maintained by 8S 
tion Co 
Gauges and 
pressures 
and 


and w 
visitors to th 
ference got a 
workings 
denser by 


means 


tandard 


ater 


the 


of a 


Refrigera 


thermometers showed 
temperatures, 
ve educational 
view of 
of the shell-and-tube con- 
magnifier” 


con- 
“inner 


placed over a glass section of the 
unit, the magnifier being like those 
used in television sets installed in 
commercial establishments 
HOW TO MAKE JOINTS 

Shown on large easel display 
boards by Mueller Brass Co. were 
step-by-step instructions with 
ous tools, materials and accessories 


ear for street vending, or for de- placed right on the board on “How 
livery by pick-up truck to corner to Make a Silver Brazed Joint” and 
vending stations or ball games or “How to Make a Soft Solder Joint.” 
pienics, or for the transportation of Alao in the exhibit was the 
-4 
Subscribe Now 
Reevive the greatest trade paper in the Industry Aim 


refrigeration, commercial 


home Creesers: 


ing, and contracting, Only $5) per vear, 52. issues. 
Fill in coupon and mail today 
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| AIR CONDITIONING & REFRIGERATION NEWS 
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air 


Conprroxine & Rerateerarion News. Published every week. 
Brings vou latest news and vital information on household 
refrigeration, 
manufacturing, distributing, retailing, servie- 


conditioning, 


known but continually 
“operating cycle’ display showing 
the course of refrigerant through a 
system by means of the use of trans- 
parent refrigerant coils and tubing 


WHEN THE OIL IS BAD 


An emphasis of the proper use of 
correct refrigeration oils in a refrig- 
eration system marked the Ansul 
Chemical Co. exhibit 

A lighted display board 
where and how oils cause trouble in 
certain spots in the refrigeration 
system, and specimens of various oils 
were shown to demonstrate charac- 
teristics of oils that are fit for use 
in a refrigeration system 


HERMETIC SERVICE KIT 


Hermetic valve service kits, plus 
cutaway models of valves, refrigera- 
tion manifold assemblies, sight glass 
indicators, and other accessories 
marked the display maintained by 
Kerotest Mfg. Co 


DEFROSTING IN ACTION 


A scaled-down model of its “Frost- 


improved 


showed 


O-Trol” automatic hot gas defrost 
system was spotlighted in the edu- 
cational exhibit set up by Larkins 
Coila, Ine 


By means of the use of lights and 
various instruments the model showed 
what happens during the various 
stages of the defrost cycle 


RECORDING INSTRUMENTS 


Proper application of a wide va- 
riety of temperature and pressure 
indicating and recording instruments 
was emphasized in The Electric Auto- 
Lite Co. exhibit 

Personnel manning the exhibit de- 
scribed the functions and proper use 
of temperature recorders, pressure 
recorders for use with compound 
gauges, dial indicating thermometers 


with electrical alarm contactors, 
thermometers for beer coolers, and 
thermometers for frozen food mer- 


chandising and storage cabinets 


CARBONATOR CARBONATING 


A visual demonstration of how a 
carbonator “carbonates” was featured 
in the Temprite Products Corp. ex- 
hibit 

By means of a transparent model 
the “action” in the carbonation 
process was demonstrated, and sam- 
ples of the beverage that was car- 
bonated were drawn off and served to 
the visitors 


CAPACITY CONTROL PURPOSES 


A cutaway model of the Brunner 
capacity control for compressors was 
the focal point of attention in the 
Brunner Mfg. Co. booth 

By means of line gauges connected 
to this demonstration setup, Brunner 
personnel in attendance were able to 
show the various purposes of the 
control, such as matching the pump- 
ing capacity of the compressor to 
the changing demands of the system, 
and decreasing the effects of volt- 
age fluctuation 

Also in the exhibit were cutaway 
models of Brunner compressors 


EVAPORATOR TAKEN APART 


Betz Corp. unit coolers, finned 
evaporators, and other products were 
literally “taken apart” in the Betz 
educational exhibit to demonstrate 
the type of components used and how 
they fit into the finished product. 

(Concluded on Page 31, Column 1) 


PUMPING ACTION of a Servel hermetic 


compressor under all types of 


conditions is 


observed in left foreground in a display showing assembly of items for checking some 


of the electrical factors 


fluctuating voltoges 


in the servicing of hermetic units. 
seen Wagner Electric Corp.'s motor ponel which d ted 
and overload 


In left background con be 
of motors under 


CLASSIFIED ADVERTISING 


RATES for “Positions Wanted” 
per insertion. Limit 30 words 
word over 50 

RATES for all other classifications $7.50 
per insertion Limit 3) words. l5¢ per 
word over 5). 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count aa five 
words, other addresses by actual word 
count. Please send payment with order 


$5.00 
10¢ per 


EXECUTIVE 
after June first. Qualifications 
dising and product promotion 
perience in refrigeration. air 
and heating: ability 
get along with people 
aor experience national following of 
wholesalers, distributors and manufac- 
turing representatives. very aggressive; 
ability to assume heavy responsibilities. 
Financial remuneration must be in ac- 
cordance with abilities, BOX 3991, Air 
Conditioning & Refrigeration News. 


SALES will be available 
merchan 
heavy ex 
conditioning 
to handle, train and 


extensive compres- 


SERVICE 
perience 


ENGINEER with 27 years’ ex- 
in commercial and industrial re- 


frigeration, air conditioning and heating 
up to and including 300 ton systems. 
Wants permanent connection with com- 


pany in southern Florida 
ice manager for one of Chicago's leading 
contractors. BOX 3992. Air Conditioning 
& Refrigeration News 


At present, serv- 


POSITIONS AVAILABLE 


ENGINEER, ELECTRICAL or mechanical 
Unique and interesting permanent job 
supervising NYC lab engaged in testing 
and evaluating home appliances. Mini- 
mum Ww years experience including 
supervisory exp. Salary open. Send resume 
including salary desired, to BOX 3984, 
Air Conditioning & Refrigeration News 


SALES ENGINEERS Nationally 
manufacturer of automatic 
heating and refrigeration has excellent 
opportunity for 2 experienced sales en- 
xineers— one location southeast—one 
middie west. Write full details experience 
and qualifications with photo to BOX 3987, 
Air Conditioning & Refrigeration News 


known 
controls for 


SALES REPRESENTATIVE 
well known, quality 
tional walk-in 


Substantial, 
manufacturer of sec- 
coolers and freezers, and 
reach-in ice cream and frozen food cabi- 
nets has several open territories. Please 
write listing other lines and territory 
covered. BOX 3988. Air Conditioning & 
Refrigeration News 


WESTERN MICHIGAN distributor for 
leading air conditioning and refrigeration 
manufacturer in need of sales engineer 
with experience. We have many leads com 
ing in and can offer advance, expenses 
and « substantial income. Must be a 
self-starter and an aggressive salesman 
BOX 3993. Air Conditioning & Refrigera 
tion News 


WANTED NEW ‘sy to I's ton air condi- 
tioners. Please wire or write giving name, 
year, model and serial number ‘and best 
cash prices. N. R. NORTHCUTT MFG. 
CO., 415 South Oakes St.. San Angelo, 
Texas 


HERE'S YOUR 
limited quantity. 5 ton - 4 row 

ditioning coils with expansion 
each $69.50. 12 inch D. L. D. W 
for vertical mounting, 
each $15.25. All 
and sold only 


chance to make a buy, 
air con- 
valves, 
blowers 
including pulley. 
merchandise guaranteed 
on a be satisfied or your 
money will be refunded. AIR CONDI- 
TIONING ENGINEERING CO. 2116 
Locust Street, St. Louis 3. Mo. 


NEW—% and %-hp. open type refrig- 
erating units, air cooled. Price: ‘ hp.- 
$s4 4 % hp.-$102.60. These units are 
equipped with Chieftain compressor bodies 
and Century capacitor type motors with 
built-in thermal protection. Freight al- 
lowed on quantity orders of 10 units or 
more, may be assorted sizes. Write for 
literature and specifications. ARCTIC- 
AIRE, 1621 Grand Ave.. Kansas City. Mo. 


REFRIGERATOR DOORS. 36" 


by #66” 
double batten auto close doors ¢ let 


FOR SALE-—80 ton cooling equipment as 
follows: with magnetic starters and auto- 
matic controls; 2 Frick 4 cylinder Freon 
compressors 44, x 4 Model F.W.-440: 
2 #@ HP.—208 volt-—3 phase—60 cycle 
17%) R.P.M. motors; 5 Aero fin coils, 4 
pipes deep, 18 pipes high 81” x 26”; 1 
8%) ton Buffalo fan 33° x 42” delivery 20,- 
000 C.F.M.; 3 new American coils model 
20300. BOVAL REALTY CO., 312 38th 
Street, Union City, New Jersey. 


$52 BUYS standard brand \-HP open 
type or sealed type complete units. Other 
sizes up to 3 HP. Write for complete list- 
ings on units and parts, including Klixon 
overload relays @ 18. MANN REFRIG- 
ERATION SUPPLY CO.. 440 Lafayette 
Street, New York 3. N. Y. 


SACRIFICING 18 cu. ft. display freezers 
with superstructure and Thermopane glass 
sliding doors. Only $371 each, f.0.b. New 
York. List price $714.For complete details. 
write or call MANN REFRIGERATION 
SUPPLY CO.. 440 Lafayette St.. New 
York, Gramercy 3-8000. 


BRAND NEW industrial thermometers of 


popular make 304 to 240 F. 9” scale 
straight & 9) deg. back angle 3%” & 6” 
stem air-duct & socket type ea $8.75, 
6-9/16" scale submarine type 3%,” stem 
with socket. 90 deg. back angle 40— to 
110 F. ea. $6.75. 6—recording thermom 
eters 25 to 220 F. models 75-J-168 & 
340 MF ea $75.00. R. & R. EQUIPMENT 
CO., 2724 Third Ave.. Bx.. N.Y 


FOR SALE--brand new % H.P. hermetic 
compressors. Model S-88 -8%” high. Com- 
plete with relay and overload $44.50. Send 
for your list on driers, valves, belts, pres- 
sure controls, fittings, relays. Supplies 
and parts at great savings. Sold on money 
back guarantee. WALTER W. STARR 
2833 Lincoln Ave., Chicago 13, Illinois. 


STOCK CLOSE-OUT. Brand new: not 
salvaged, damaged or distress merchan- 
dise. 8 Brunner AISFC & 8 Copeland 25 
AFC compressors each with ‘4 hp motor 
complete; 7 Temprite F22W & 8 Heatex 
HX-10 ERI cast aluminum Freon cool- 
ing units complete; 8 Temprite 227-I cabi- 
nets; 8 Temprite #1 equalizer tanks; 6 
Temprite #101 ofl separators: 9 Temprite 
#4 adaptor blocks. All in original factory 
containers; never used. Submit offer for 
all or part now! VOIGT. 1649 No. Broad 
St. Philadelphia 22. Pa. 


ESTABLISHED COMMERCIAL refrigera- 
tion & air conditioning business for sale 
Distributor for nationally known lines. In- 
ventory approximately $10,000 plus trucks, 
tools & equipment. In the northwest, west 
of the Rockies in city of 150.000 popula- 
tion. Reason for selling, health. 1951 sales 
$125.000. BOX 3979. Air Conditioning & 
Refrigeration News 

APPLIANCE AND commercial refrigera- 
tion business for sale. Growing community 
forty miles from San Francisco & Oak- 
land. Leading brand franchises only. Ex- 
cellent year ‘round climate. For further 
information, write BOX 3983. Air Condi- 


mercial refrigeration and service business. 
Frigidaire and other top franchises. Lead- 
ing appliance store in trade area of 15,000 
population, %% electrified Prosperous 
farming community in southwest sunshine 


belt. Store has 50 foot front and is across 
from post office. Corner location. BOX 
3989, Air Conditioning & Refrigeration 


News 


FOR SALE—Long established butcher 
supply and equipment business in south- 
western New York and northeastern Penn- 
sylvania. Hussmann Refrigeration, U. 8. 
Slicing Machine Co. and Bulman Fran- 
chises, plus complete line of butchers’ 
and grocers’ supplies. Must sell on ac- 


|} count of old age at inventory price. Ap- 


proximately $10,000. Write BOX 3990, Air 
Conditioning & Refrigeration News. 


MISCELLANEOUS 
NORGE SEALED units remanufactured or 


with removable track heads for a 72” 


track 1%" corkboard insulation. 16 
gauge metal clad. Brand new. $95.00 
each. Freight prepaid in U. 8S. Door 


height will be altered for anything up to 
11 ft. 2 im. track for $15.00 additional. 
BIMEL CO., Cincinnati, Ohio. 


nged. Immediate delivery from stock. 
2 year warranty, Freon refrigerant. Write 
for prices and shipping instructions 
Genuine Norge terminals for Norge sealed 
units. Set of three. $1.15 plus postage. 
MODERN REFRIGERATION CO., INC. 
a E. McNichols Road, Detroit 5, Mich- 
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AIR CONDITIONING & REFRIGERATION NEWS, MAY 12, 1952 


LOTS OF ACTIVITY in the Mueller Brass Co. exhibit, where Bob Gibbs (for left), Pou! 
Domke (center), ond Fron House (second from right) ore busy answering questions or 


plaining the f of various pr 


exhibit attendees. 


Exhibits Aid lestallers, Servicemen- - 


(Concluded from Preceding Page/ 


‘RUBBER LIP’ CHECK VALVE 

Operating cutaway of its new 
“Bullet” check valve for domestic 
and commercial applications was 
featured by Sealed Unit Parts Co., 
which had the valve installed in a 
household hermetic system. 

Valve mechanism consists of two 
rubber “lips” which open to let re- 
frigerant pass through when the unit 
is running but immediately seal 
tightly when the machine stops and 
the pressure stops up, the company 
explained. This action could be ob- 
served through a plastic section of 
the valve housing. 

Rubber used is a new type syn- 
thetic which can be used with any 
type refrigerant and will not react 
with any acid, it is claimed. Because 
of its construction, the valve may be 
installed in any position, has no seat, 
disc, ball, or reed. 


CHECKING MOTOR OPERATION 

To demonstrate the effect of motor 
overloading and voltage fluctuations, 
and to show how present-day electric 
motors for refrigeration equipment 
operate under these and other condi- 
tions, Wagner Electric Corp. pre- 
sented a special operating display 
setup which produced the varying 
conditions. 

By means of this display Wagner 
is able to demonstrate operation of 
refrigeration-type motors under such 
conditions, and to show through volt- 
meters, gauges, and other instru- 
ments just what happens in the 
electrical circuit and also in the 
refrigeration system. 


WHERE VALVES, FITTINGS FIT 

A new and unusual display and 
demonstration board designed to 
show just where its various products 
fit into the refrigeration system was 
featured by Superior Valve & Fit- 
tings Co. 

While the various major compo- 
nents of the system (evaporator, 
condensing unit, refrigerant lines) 
were painted onto the background in 
various colors, the actual Superior 
Valve products were inserted right 
into the painted backgrounds in the 
actual spots in which they fit into 
the system. 

Products shown in this manner 
included line valves, fittings, heat 
exchangers, sight glass indicators, 
driers, check valves, and pressure 
relief valves. 

Also in the Superior display was 
a demonstrating setup of its rapid 
charging refrigerant-transfer setup. 


WHAT AFFECTS SOLENOID 

VALVES 

Graphic demonstration of how low 
voltage, improper port size, or a hot 
(overheated) magnetic coil will affect 
the operation of solenoid valves was 
provided by Sporlan Valve Co. 

Display board had four manually 
controlled solenoids, each of the same 
coil size. Three valves, however, had 
different size ports: % in., %e in., 
and %,¢ in., while the fourth had a 
54o-in. port but the coil was heated. 

All four valves were operating 
under air pressure, which could be 
varied over a considerable range 
and shown on individual gauges. 
Voltage likewise could be changed. 

Sporlan’s aim was to show that for 
a given valve and solenoid coil, the 
Maximum Opening Pressure Differ- 
ential (that is, highest pressure dif- 
ference on each side of the valve 
under which the valve would open 
every time) depends on the port size, 
voltage, and coil temperature. 

At 15% of rated voltage, or ap- 
proximately 98 volts, the valve with 
the smallest port would open under 
much higher pressure than those with 
the two larger ports, or the valve 
with the “hot” coil. Likewise the 
overheated coil has less power to 


overcome pressure than a solenoid 
which has not become hot, it was 
shown. 


‘BLEED-OVER’ VALVE ACTION 


A graphic demonstration of how 
its bleed-type automatic expansion 
valve serves to provide “bleed-over” 
or compressor unloading on the off- 
cycle was provided in a new operat- 
ing display set up by A-P Controls 
Corp. at the educational exhibits. 

By means of pressure gauges and 
an operating system A-P Controls 
was able to show just how the “bleed- 
over" function serves to balance out 
pressures and provide the unloading 
feature during the off-cycle. 

Other features of the valve, de- 
signed for fractional tonnage appli- 


cations, were demonstrated. Among , 
these are instant cooling on start of | 


normal cycle, adjustability to pre- 
vent motor overload due to high suc- 
tion pressure, and automatic valve 
opening to pass foreign material 
which might collect at the orifice. 


RE-EVAPORATOR IN 
DEFROSTING 


An operating display complete 


with all component parts was used 
by Bush Mfg. Co. to show just how | 


CHEVROLET 


its “Therm-O-Cycle” hot gas defrost- 
ing system operates in practice. 
The “Thermo-O-Cycle” setup con- 
sists of a conventional commercial re- 
frigeration system utilizing room air 
passed over a re-evaporator coil to 


furnish the heat required for defrost- | 


ing. 

By means of the operating display 
Bush Mfg. Co. personnel were able 
to demonstrate just how the re-evapo- 
rator functions, and how the entire 


system with hot gas defrost oper- | 


ates in fully automatic fashion. 


Operating model is also designed 


to show simplicity of installation, and 
ease of servicing. 


DRYING -30° CAPILLARY 


By means of an ingeniously de- 
signed evaporator, 
nector Corp. was demonstrating how 
it is possible and also a “must” to 
completely dry through one pass 


McIntire Con- | 


through its DFN moisture control | 


unit, refrigerant that is to pass 


through a capillary tube operating | 


at an evaporator temperature of | 


-30° F. 


Designed by M. J. Meiklejohn, the | 


evaporator in which are produced 
seemingly impossible operating pres- 


sures was baffling the leading engi- | 


neering talent at the conference, as 


it has service and installation men in | 


the field. The operating setup has 
been used for field demonstration 
work. 


DRIERS FOR BULK REFILL 


At the Henry Valve exhibit there | 


were some new driers of flange type 
construction designed for bulk refill. 
Larger models are available with 
flanges at each end for easy removal 
from the line. This is aided, too, by 
using a serrated flange surface and 
flat gasket instead of the conventional 
tongue and groove design. 

A new development in flange type 
refillable driers was also being shown 
by Henry in 2-in. diameter model. 
The “flange” is on the inside of the 
shell, the design saving considerable 
metal besides requiring fewer bolts 
and a smaller diameter gasket. Be- 
cause it is smaller, the gasket pro- 
vides a better seal, Henry believes. 
3-IN-1 HEAT-X DEMONSTRATOR 

A cleverly constructed “all in one” 
demonstration hook-up permitted 
Heat-X-Changer Co., Inc. to give an 
operating demonstration of three of 
its principal products—the remote 
air-and-water cooled condenser, the 
heat interchanger, and the cast alumi- 
num water cooler. 

While functioning as an integrated 


system and thus permitting considera- 
tion of these three products, the 
demonstrator was operated primarily 
to show the water-saving features of 
the air-and-water cooled condenser. 


CHECKING PRESSURE DROP 


Such important problems as pres- 
sure drop and suction control were 
demonstrated for servicemen and 
contractors at the Alco Valve Co. 
booth where a small but complete re- 
frigerating system incorporating a 
number of expansion valves and sole- 
noids was on display. Gauges and 
manual controls permitted various 
conditions encountered in the field to 
be simulated and explained by this 
system 


WHEN VOLTAGES FLUCTUATE 


In a special operating display 
Servel, Inc.. manufacturer of com- 
mercial refrigeration units, showed 
how motor operation could be pro- 
tected and the system can be kept 
operating where low voltages are 
encountered, by varying the expan- 
sion valve charge. Continued opera- 
tion is thus permitted without cut- 
ting out the machine even though 
the motor is overloaded. 

The operating display also demon- 
strated how raw liquid refrigerant 
can be pumped through a Servel 
hermetic unit without causing seri- 
ous damage to the unit. 


HOW CONTROL ELEMENTS 
FUNCTION 
Large “blow-ups” of pressure and 
temperature controls, in exactly 


scaled dimensions and so arranged 
as to permit a simulation of actual 
operation, were used by White-Rod- 
gers Electric Co. to demonstrate the 
manner in which such controls oper- 
ate. 

Also shown was a display of con- 


Advance-Design 


TRUCKS 


response « DIAPHRAGM SPRING CLUTCH— 
for easy-ection engagement « SYNCHRO- 
MESH TRANSMISSION —for fast, smooth 
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trol elements, so designed as to show 
the action of the elements on the 
control diaphragm. Visitors were also 
told how to obtain data available 
from the Service Information Divi- 
sion of White-Rodgers 


COOLING A REACH-IN 


With one of its reach-in refriger- 
ators cut away to show the “insides’ 
of the construction and vital parts, 
Jordon Refrigerator Co.. manufac- 
turer of Jordon commercial refrig- 
erators, demonstrated how its “Jord- 
O-Matic” cooling system operates 

In this system a high velocity air 
circulator located at the top of the 
cabinet pulls air from the cabinet 
into the coil chamber above it. This 
air travels over a large coil area, 
and then spills down into the food 
storage area through openings at the 
side, at a relatively low air velocity. 

Jordon claims that the coiling is 
large enough to be wet with con- 
densate at most times, so that air 
traveling over the coils actually 
picks up some moisture content, 
rather than drying out the air 


EASY-READING THERMOMETER 


Advance models of its redesigned 
and re-engineered “Serviceman” ther- 
mometer line, which probably won't 
be available until the middle of July, 
were being shown here by Marsh 
Instrument Co. This has a dial with 
black background and white figures 
to make it more readable, a hairline 
pointer, and molded plastic crystal 
to insure against warping or loosen- 
ing. 

Recalibrator screw has been relo- 
cated in back of case, making it 
readily accessible. All joints formerly 
soldered are now brazed; bourdon 
tubes are stress-relieved for longer 
life. 


CHEVROLET ADVANCE-DESIGN TRUCK FEATURES 


shifting @« HYPOID REAR AXLE—for 
dependability and TORQUE- 


PROVED DEPENDABLE DOUBLE-ARTICU- 
LATED BRAKES—on medium-duty models 
TWIN-ACTION REAR BRAKES—on heevy- 
duty models ¢ DUAL-SHOE PARKING 
BRAKE—for greater holding ability on heavy- 


CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 


- New Aids for Field Work 


In addition to cutaways and oper- 
ating models which they had ex- 
hibited at previous shows, a number 
of manufacturers were also introduc- 
ing new or redesigned products or 
other aids for servicemen 


LISTING OF OLD CONTROLS 

Cutler-Hammer, for example, has 
prepared a new catalog which lists 
by number every domestic and com- 
mercial refrigeration control it has 
ever produced. This shows the origi- 
nal application of each control, and, 
where the control is no longer manu- 
factured, the model that should be 
used as a replacement 


ADJUSTABLE COMPRESSOR 
RACK 


On display at the Fine Products 
Co. booth was a new “Spacesaver™ 
adjustable compressor rack which 
permits two units to be mounted one 
above the other while keeping both 
off the floor. Claimed to save instal- 
lation time and be more economical 
than home-made racks, this rack is 
of heavy angle-iron construction with 
platforms and unit rails that can be 
adjusted to accommodate 90% of all 
units installed, the company says 

Also new at the Fine booth was a 
gas torch lighter that has two extra 
flints mounted on the lighter itself 
and a round file that can be revolved 
to prolong its life. 


FOR VARYING VALVE CAPACITY 

General Controls included in its 
display two new expansion valves 
being added to its line. These were 
the V200G 2-ton valve and the V200H 
3'-ton valve featuring combination 
internal and external equalizers and 
adjustable orifices for varying the 
valve capacity 


YOU PAY LESS TO BUY! 


Get the price on the Chevrolet truck that's the 
right size, type ond capacity for your work. 
You'll find that it lists for less than any other 
truck capabie of doing the some job. Chev- 
rolet hos the lowest priced line in its field, 


YOU SAVE ON COST PER MILE 


You can't beat Chevrolet's Valve-in-Head en- 
gine for over-all economy —fuel, oil, upkeep. 
lt just keeps rolling along. And extra-rugged 
frame, hypoid rear axle, and Flexi-Mounted 
cab mean longer fife, lower maintenance. 


YOU GET THE RIGHT TRUCK FOR THE JOB 


No truck is worth the price if it doesn't get the 
job done—fast ond sure. Chevrolet trucks are 
factory-matched to the paylood, factory- 
matched to the job. There's a standard body 
and chassis, or chassis for special body, thot's 
just right for your work. 


YOUR TRUCK INVESTMENT !5 SAFER! 


Comes time to trade in on old Chevrolet truck 
for a new one, here's good news: Year after 
yeor, used Chevrolet trucks traditionally bring 
more money compared to what they cos!, than 
other makes. The demand is there, because 
Chevrolet trucks stand up better. 


duty models ¢ CAB SEAT— with double-deck 


PANES — for impr d cab ventilati 

BASE WHEELS—for increased tire mileage « 
BALL-TYPE STEERING —for easier handling 
@ UNIT-DESIGNED BODIES—for greater load 
protection e ADVANCE-DESIGN STYLING — for 
increased comfort and medern appearance 
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(Concluded from Page 1, Column 5) 
is advocating and listed conditions he 
considers objectionable in many cur- 
rent food plans. 

The Bureau of Home Appliances of 
San Diego County announced that it 
will sponsor an educational and in- 
formational clinic covering all im- 
portant phases of the freezer-food 
plan. The meeting will be held the 
afternoon of May 15 in the Electric 
building, San Diego. 

Viewpoints will be presented by 
banks and financial agencies carry- 
ing freezer-food paper, the Better 
Business Bureau, advertising media, 
the local frozen food locker associa- 
tion, retail markets, and concerns 
engaged in the plan in San Diego. 


DISTRIBUTOR DEFENDS PLAN 


In San Francisco, freezer-food 
plans were defended by a Coolerator 
distributor at a meeting attended by 
dealers and representatives of the 
local OPS office. banks which are 
financing freezer-food plan sales, and 
the Better Business Bureau. 

Declaring that “there is always 
opposition to the new, but vou can't 
stop progress,” George Hornstein, 
president of Pioneer Appliance Co., 
told the gathering 

“Those who fight always claim they 
are losing business that belongs to 
them. But they forget that they must 
earn the right to claim business as 
their own ... 

“Grocers claim the frozen food 
business belongs to them. However, 
statistics prove that for every cubic 
foot of frozen food storage space in 
retail food stores, there are 20 cu. ft 
in homes 

“Appliance dealers claim the freezer 
business belongs to them, but because 
they were either afraid, too lazy, or 
inadequate in aggressively display- 
ing, selling, and pursuing freezer 
sales, they let the market slip away 
from them. 


‘TT’S NOT TOO LATE FOR 
APPLIANCE DEALERS’ 


“It is not too late. Appliance 
dealers can still earn the right to 
sell freezers if they get on their 
toes.” 

Muriel Tsvetkoff, general manager 
of the San Francisco Better Business 
Bureau, discussed misrepresentations 
which she said her office has discov- 
ered in some freezer-food plans. These 
include short weight deliveries, mis- 
leading price quotations and descrip- 
tions of meat grades, and improper 
use of the word “wholesale.” 

Mrs. Tsvetkoff urged dealers to 
adopt voluntarily a 10-point standard 
of advertising practices proposed by 
the bureau to eliminate “sharp prac- 
tices.” 


BOSTON BBB WARNS AGAINST 
MISLEADING ADS 


The Better Business Bureau in 
Boston also cautioned all concerned 
with freezer-food plans in that area 
to avoid use of misleading state- 
ments. 

Among other things, the bureau 
warned that tie-in sales under which 
the customer is required to buy a 
freezer in order to obtain food at 
offered prices violates OPS regula- 
tions. The bureau also pointed out 
that claims of savings sometimes 
compare the quantity purchase price 
with the retail price on retail units 
of food 

This disregards the fact, the BBB 
declared, that “retail prices during 
special sales by retail stores may be 
as low as prices in a freezer-food 
plan.” 

In Memphis, a new plan is being 
offered by A & M Wholesale Food 
Club. As one means of promoting 
the program, the operators will give 
$10 in cash or a silverware gift to 
each person who furnishes the name 
of a prospect, provided the lead re- 
sults in a sale. 

A & M offers frozén food indefi- 
nitely at “wholesale prices” to those 
who purchase Amana freezers. It 
sells both the freezer and a minimum 
of $100 worth of food directly to the 
consumer. A & M secures meat from 
a local packer and other frozen foods 
from wholesalers at present but plans 
to build a meat processing plant and 
hire its own butcher. 

Television was being used in the 
Toledo area to promote a plan being 
sponsored by Commercial Electric 
Co., General Electric distributor, and 
four dealers. At two locker plants, 
participating as food sources, cus- 
tomers can get a 10% discount for 


months’ supply of food for $6 a week. 


BOOK ON FREEZER-FOOD PLAN | 


And for those who don’t know how 
to go about organizing a freezer-food 


plan, there’s a new book out giving — 
all necessary information. Priced at — 


$2.50, the book is called “The Food- 
Freezer Plan” and is authored by 
two food plan merchandising vet- 
erans—-Robert Harnish, Pacific Coast 
district manager for Deepfreeze, and 


David N. Reid, sales representative | 


for Frank Edwards Co., San Fran- 
cisco distributor. 

The book can be obtained from 
Harnish and Reid, Room 463, West- 


ern Merchandise Mart, 1355 Market | 


St., San Francisco 3, Calif. 
In his statement, Sorensen of 
Deepfreeze noted that actually, 


“there is nothing new about these 


plans. 


‘FREEZERS AND FOOD 
LOGICALLY GO TOGETHER’ 


“Boiled down to their simplest | 
terms, they mean that home freezer 
retailers are making it possible for 
consumers to buy at reasonable 
prices the food their freezers are 
intended to preserve. Freezers and 
food logically go together, and re- 
tailers have been offering food plans 
of one kind or another for years. 

“What is a new development in 
this basic merchandising idea is 
that a source of food has been 
opened up for the consumer by the 
retailers of home freezers and meth- 


ods advanced whereby financing can | 


be applied to both types of purchase.” 

He is sure that there is a limitless 
sales possibility for both industries 
due to this “marriage” of their com- 
mon interests, as long as clear and 
honest dealings with the consumer 


control the food-freezer plans, just | 


as they have controlled the opera- 
tions of the two industries in their 
individual operations. 


FIVE OBJECTIONABLE 
CONDITIONS IN FOOD PLANS 


Sorensen lists five conditions which 
he considers objectionable in many 
current food plans. 

1. Selling the home freezer above 
the OPS established price. 

2. Advertising wholesale prices on 
food, when in reality the prices are 
not wholesale. 

3. Advertising 35 to 40% savings 
on food purchasing, which is not 
possible. He thinks a 15-20% saving 
is a more realistic figure. 

4. Substituting sub-standard frozen 
foods for high quality brands. 

5. Confusing the public into believ- 
ing that they are obtaining a home 
freezer free. 

Asked about the type of food plan 
which his company is.advocating as 
a sensible and practical freezer-food 
plan for its distributors and dealers 
to install, Sorensen said: 

“We are confident that this plan 
will be soundly established and sensi- 
bly maintained by our retailers on 
a good business basis. This plan 
clearly states the cost of the freezer, 
the cost of the food, and the cost 
of the financing so that the consumer 
can decide, on its merits, whether the 
plan is acceptable. We intend to do 
everything in our power to keep our 
freezer-food purchase plan on the 
high level at which it has been 
organized.” 


Shield Handles Perfection 
Line In Parts of Texas 


CLEVELAND — Perfection Stove 


Co. announced the appointment of | 


The Shield Co., Inc. as its distributor 


in Fort Worth and central, west, and | 


southwest Texas. 


Shield has operated in Texas for 


the past 27 years. This distributor, 
whose facilities include more than 
100,000 - sq. ft. of floor space, also 
handles Victor frozen food storage 
units, Arvin radio and television sets, 
and furniture and floor coverings. - 

The firm is headed by W. W. 
Slaughter as president. Other officers 
are E. C. Miller, vice president and 
general manager; Richard Owens, 
secretary-treasurer, and C. V. Cotton, 
sales manager. 
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- SECRET OF DOLE SUPERIORITY 


The DOLE Vacuum Plate consists of a steel 
jacket enclosing sinvously formed tubing through bee 
which is circulated a refrigerant. The plate is , 
evacuated and the vacuum formed results in ONE TON 
OUTSIDE PRESSURE 


outside air pressure of a ton on each square foot 
PER SQ.FT.-EACH SIDE 


s~« 


on both sides of the plate. This pressure on the 
plate holds the plate walls firmly against the 
tubing throughout its entire length and results 
in maximum heat transfer from walls to tubing 
and refrigerant. 

Be sure you use the best—DOLE, the cold 
plate with the vacuum. 


DOC DOLECO Seys—25 yeors of specialization in 
eee ee a 
imitated but never equalled. 


DOLE REFRIGERATING COMPANY 
5920 N. PULASKI RD. * CHICAGO 20, ILL. 
103 Park Ave., New York 17 


in Canada: Dole Refrigerating Products Limited, 
44 4 Elgin Street, Brantford, Ontario. 


THE MASTER SERVICE MANUALS - - - 


— — — and other books of the Refrigeration Library are 
depended upon as textbooks in trade schools from coast to coast. 


BUSINESS NEWS PUBLISHING cO., DETROIT 


w) 


SECOND OF A SERIES OF ADVERTISEMENTS THAT 
TELL ABOUT PRODUCTS THAT MEAN MUCH TO 


Being plug drawn, 
tube possesses an inside wall that 
ee” glass, thus assuring a flow of liquids 


bugh the tube that is uniform and 
This feature makes the Capilator 
sal choice for use where controls 
ust be absolutely dependable. 


a product patented by Wolverine 
one of the many tube develop- 
designed to make your job easier 
as efficient as possible. 


“REG. U. S. PAT. OFF. 


and represe 
and your pro 


WOLVERINE TUBE DIVISION 
Calumet & Hecla Consolidated Copper Company 


Manufacturers of seamless, nonferrous tubing 
1413 Central Ave. © Detroit 9, Mich. 


Woiverine Mill Depots: es 
DETROIT, MICH. © DECATUR, a Oe LOS 5 


LONG ISLAND CITY, N.Y. © PHILADELPHIA, PA. © PROVIDENCE, 8 |. © ST. LOUIS. MO 


Rxport Department, 13 B. th St, New York 14, BY. 
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